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HUDSON'S NEW LOWER-PRICED PACEMAKER—On display at Hudson dealerships are the 1950 Pacemakers, stripped-down and shorter 


version of the Super and Commodore Custom series. 


The Pacemaker has a wheelbase of 119 inches and an overall length of 201'/2 inches. 


It is powered by a new six-cylinder engine producing 112 horsepower on a standard compression ratio of 6.7 to |. Pacemaker bodies are 


| Sparks 
State of the Nation’s Economy: 
Up 


' Turkeys — The 41,000,000 birds 
raised for the holiday season are 


"nearly 30 percent ahead of the 1948 


jm holiday crop. 
é 


Sree. — Operations last week 
were scheduled, at 54 percent of 
industry’s capacity, a jump of 33 


= points over previous week. 


_ TrRucKLoapINGs — September’s 
3,864,112 tons.were 2.1 percent over 
August and 8.4 percent over Sep- 
tember, 1948. 

Business Inventories — Total at 


end of September amounted to 
_ $54,800,000,000, 


$150,000,000 above 


‘August, Commerce department 


» says.* 


Dry Goops—September sales to 
wholesalers increased 7 percent 
over August to set the year’s 
high, but still 13 percent below 
September last year. 

Exectric Power — Production for 
week ended Oct. 29 rose to 5,432,- 
733,000 kilowatt hours from 5,430,- 
338,000 in previous week. 


Down 


Tospacco—Sales in September were 
6 percent under August and 3 per- 
cent under September, 1948. 

PersonaL INcomMe—Annual rate 
dropped from $211,400,000,000 in 
August to $210,800,000,000 in Sep- 


sommes 


on larger Hudsons. Super-matic transmission is optional on ali Hudsons. 


* * * 


Hudson’s Lower-Priced Bid 
Launched with Pacemaker 


UDSON formally launches its | maker is being tied in with debut 
move into a _ lower-priced |of a new Hudson automatic trans- 
bracket this week = dealership | mission called Super-matie. 
display of the ‘acemaker, a List pri for the P 
- prices for the Pacemaker 
stripped-down and shorter series of range from $1,675 for the three- 


six-cylinder cars. 
Introduction of the 1950 Pace- passenger coupe to $1,795 for the 
: _ | «four-door sedan. 


| No 1950 changes are announced 
| in Hudson’s Super and Commodore 
Custom six and eight-cylinder lines. 
| Drive-Master transmission is still 
javailable as optional equipment on 
| all Hudsons. 


Peak Output Rate 
Planned by GM 


(GENERAL MOTORS plans to 
produce cars and trucks next 
year at the same or at a slightly 
higher rate as that of last sum- 
mer, C. E. Wil- 
son, president of 
GM, said last} 
week in Detroit. 

Speaking at the 
convention of| 
American Bot- 
tlers' of Carbo-| 
nated Beverages, 
Wilson said the 
demand created 
by lack of pro- 
duction during}! 

C. E. Wilsen the war has not} 
yet been satisfied. 


“The basic market 
tantly greater than it was be- 


* * * 


HEELBASE of the Pacemaker 

is 119 inches, compared with 124 

on Supers and Commodores. Over- 

all length of the cheaper line is 

201% inches, against 207% on the 
| other models. 

The new six-cylinder power plant 

on Pacemakers has a_ standard 

compression ratio of 6.7 to 1 and 


larger cars 
and the 


|offered on Hudson’s 
|yields 121 horsepower 
| eight, 128 horsepower. 
Hudson President A. E. Barit 
declared that the Pacemaker 
engine “promises to be one of the 
longest-lived, most economical 


is impor- 5 , 
engines in current production.” 


|produces 112 horsepower. The six | 


$8 Per Year, 25c Per Copy 


Deeper Output Cut Due 


As More Factories Close 


Plymouth, Buick, Pontiac, Olds to Go Down This Week, 
Joining Nash, Chrysler, DeSoto, Dodge, K-F, Willys 
And Reo; Still Chance to Hit 6 Million in ’49 


By Bernie Thomas 
Associate Editor 
U S. AUTOMOTIVE output last 

* week was still well below post- 
war high levels. But, despite shut- 
downs caused by steel shortages, 
there was still a good chance that 
1949 production would reach 6,000,- 
000 vehicles. So far 5,753,911 units 
have been built. 

Nash closed down last Friday, 
joining a group already made up 
of Chrysler, DeSoto, Dodge, Kai- 
ser-Frazer, Willys and Reo. 

Scheduled to join the same ranks 
lthis Wednesday (Nov. 23) are 
| Plymouth, Buick, Pontiac and Olds- 
mobile. Idle GM _ divisions are 
scheduled to reopen Dec. 12, but 
|plans for others are indefinite. 

* + + 
| Fey week’s U. S. output included 
92,266 cars and 17,395 trucks for 
a total of 109,661 units, according to 
Automotive News estimates. This 


output of 91,657 cars and 19,189 
trucks—a total of 110,846. 


would shut down this Wednesday, 
General Manager Harry J. Kiingler 
isaid that steel supplies would be 
exhausted on that date. 

He revealed, however, that as- 
sembly would continue for several 
days longer at Buick-Oldsmobile- 

Pontiac branch assembly plants. 
However, Pontiac’s main plant 


IF ord Introduces 
°50 Models with 
Price Unchanged 


pzeeson. improvements predom- 
|# inate on the new 1950 Ford cars, 
|placed on dealership display over 
| the week-end. 

| Only slight refinements in ex- 
| terior styling have been made as 
the company carries along the 
| drastically revised bodies which it 
| first unwrapped in June, 1948, as 

part of the 1949 Ford. 

Unchanged retail prices of 1950 
Ford cars and trucks were an- 
jnounced by L. D. Crusoe, vice- 
president and general manager, 
Ford division. 

Engineering and manufacturing | 





compares with the previous week’s | 


In announcing that Pontia c | 


accounts for more than half of its 
car production. 
+ * + 
| ,,XPLANATIONS for the Buick 
and Oldsmobile shutdowns were 
along the same line as that for 
Pontiac, However, it is known that 
the two former outlets will use 
their downtime for model change- 
over and inventory taking. 
Chevrolet will close its Flint 
(Continued on Page 46, Col. 1) 


Shortage Threat 
Spurs Market ° 


In Few Areas 


HILE the threat of curtailed 
auto production stimulated auto 
sales in same areas, the steel strike 
hurt markets in other areas and 
left most largely untouched. 

Those points were brought out in 
|@ survey last week by AUTOMOTIVE 
| News correspondents. 

Indications were that unless 
there is a new crisis in coal, the 
| net effect of the steel strike will 

be a slight breather for dealers 
in some areas during the model 
changeovers, while in general the 
market will roll on as before, re- 
quiring strong selling in the next 
couple of months. 

Full effect of the strike has yet 
to be reflected in reduced auto out- 
put, but automotive observers feel 
that it has been discounted. It is 
believed that the facts of curtail- 
ment will be less than the antici- 
pation. 





* * * 


[BALERS in some areas urged 
would-be customers to protect 
themselves against a possible car 
shortage. In Chicago, for example, 
this helped bring inventories down 
to a comfortable point at a time 
when sales were slowing due to the 
season and the coming of new auto 
models, 

On the other hand, New York 
reported the auto doldrums on to 
such an extent that not even a 
threatened shortage could stir the 
market. Inventories were reported 
heavy, and dealers pushing old 
models with discounts, 





Of the new Super-matic, he said 


Curtailed payrolls in cities de- 


costs of the many improvements in | 


(Continued on Page 45, Col, 1) 
— (Continued on Page 40, Col, 1) | 
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tember, says Department of Com- 


merce, 

Brruminous Coat—Industrial con- 
Sumption in nine months of 1949 
was off 39,500,000 tons from last 
year. 

DEPARTMENT SrorE SaLes—Dollar 
volume in week ended Nov. 5 was 
2 percent below like 1948 week. 

Auto Output — Week’s total of 
109,661 vehicles in U. S. plants is 
nearly same as previous week’s 
110,846, but slightly under the 113,- 
249 in same week year ago. 


General 


Money IN CircuLation—On Oct. 
31, $27,404,888,668 was in use, equiv- 
alent to $182.58 per person, U. S. 
Treasury reports. This average 
compares with $182.88 a month 
earlier and $190.88 a year ago. 

U. S. Bonps—The Treasury has 
set March 15 for redeeming $1,962,- 
637,300 of 2 percent bonds dated 
Oct. 19, 1942. This, it is said, is to 
Save interest. 





| 
fore the war, perhaps as much 
| 


! 
(Continued on Page 43, Col, 1) | 


NEW FORD OFFERED AT OLD PRICES—Stylin 
interior and exterior refinements. With improve 
parking 


i ou 
* HE 


| 
| 
| 


of the 1950 Ford Custom Deluxe four-door sedan includes new features emphasizing | 
quality as the keynote, the 1950 Fords introduce a new treatment of the grille and | 
lights, a new crest—the first in Ford history—a new ornamental rear deck handle and lock, new instrument knobs, new and larger | 


horn ring, foam-rubber front seats with “'non-sag" seat springs and a complete new line of interior trim fabrics. In addition the Ford 
and six-cylinder engines have been improved to give Ford what are described as the quietest and smoothest running engines ever Pro- | 


duced by Foard Mo Co. There is no change in prices from the 1949-mode! levels. 


pendent to coal and steel production 
brought considerable declines on 
those markets. 
+ * * 
yt ONE large marketing area, St. 
Louis, some dealers expressed the 
thought that factories should ab- 
sorb a greater share of the model 
cleanup burden. 
In another city 
(Continued on Page 44, Col 


there were 
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Production 


Automotive News Estimates 
U. S. Cars, Trucks 


113,249 
110,846 


Las Prev. 1948 
Week Week Week 


For complete production totals 
by makes, see table, page 46. 


109,661 
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FRB Reports on Consumer Survey. . . 





Continued High Auto Sales Seen 


WASHINGTON. — If consumer 
buying intentions are carried out, 
“a continued high level of (automo. 
tive) sales is indicated through the 
middle of next year,” an article in 
the Federal Reserve Bulletin states. 

The article reports results of a 
survey by the University of Mich- 
igan dealing solely with automo- 
bile ownership. The survey found 


that consumer intentions to buy 
automobiles within one year were 
as strong in July as they had 
been at the beginning of 1949. 

The article bases its prediction 


for a continued high level of auto- | 


|beginning of this year was sub- 


stantially different from prewar 
patterns. 

2. With regard to income, liquid- 
asset holdings and availability of 
credit, the financial ability of con- 








motive sales through the middle of | sumers to own cars is greater than 


1950 on two points: 
1. The age distribution of automo- 


before the war. 
The survey found that about one- 


biles owned by consumers at the |third of the 20,000,000 prewar cars 








HONOR BOSS ON EIGHTIETH YEAR—Employes of Atlantic Cadillac-Pontiac Co. attended 


4@ surprise party in Atlantic City to honor company president Chandler Stewart. 


has had 40 years automobile experience. 


Stewart 





84 Percent of Space Sold 
For Chicago Car Show 


CHIGAGO:—A report issued last | 
week by James F. McManus jr., 
chairman of the show committee 
for the 42nd annual Chicago Auto- 
mobile show, discloses that 84 per- 
cent of the exhibit’s display space 
has been contracted. 

Following a meeting of the show 


Ferry Predicts 
Expansion of 
Auto Markets 


WARREN, O.— Population in- 
creases and worldwide good roads 
will help create future markets for 
the automobile industry far great- 
er than anything the past half 
century has witnessed. 

Hugh J. Ferry, executive vice- 
president of Packard, made this 
prediction last week after the un- 
veiling of a bronze plaque which 
commemorates the completion of 
the first Packard car on Nov. 6, 
1899. 

“More and better motor cars are 
certain to be built in the next 50 
years than were turned out in the 
half century just ending,” Ferry 
said. 

The motor vehicle, he continued, 
has been “both a creator of jobs 
and an instrument of civilization. 
To the well-known four freedoms, 
the automobile has added a. fifth 
freedom—the freedom of mobility 
for the individual. 

“Fifty years ago, most Ameri- 
cans lived and died within a few 
miles of where they were born. 
Social and business contacts were 
limited. The automobile has 
changed all this.” 

Mrs. James Ward Packard, wid- 
ow of the automobile pioneer, was 
represented at the plaque unveiling 
by a niece, Mrs. Myron C. Sum- 
mers of Warren, 


The tablet, marking the site of | 


the wooden shed where the first 


one-cylinder Packard was built, re- | 
produces the historic car in bronze | 


relief and pays tribute to “the 
ingenuity and perseverance” of 
James Ward Packard and his 
brother, William D., as “two great | 
automotive pioneers.’ 


Knetzer Hearing 


Set for Dec. 1 


SPRINGFIELD, Ill. — A hearing 
on a contempt -of-court citation 
against Robert L. Knetzer, bank- 
rupt Edwardsville used-car dealer, 
has been postponed until Dec. 1. 

The citation was issued when 
Knetzer failed to comply with a 
court order to produce $250,000 to 
help pay creditors. 

Meanwhile, the U.S. circuit court 
of appeals in Chicago took under 
advisement an appeal in the case 
of Arthur F. Kramer, 
business associate of Knetzer’s. 


committee, McManus revealed fur- 
ther that trucks will occupy ‘33 per- 
|}cent more space this year than at 
| the preceding show, held in 1940, 

Activities in connection with the 
staging of the show, to be held 
Feb, 18-26 under auspices of the 
Chicago Automobile Trade Assn., 
are being stepped up under the 
direction of the committee, Mc- 
Manus said. 

Busy also on plans and details are 
|Edward L. Cleary, CATA general 
|manager and show manager; Will 
J. Harris, producer of the central 
arena spectacle; the Becker 
Studios, which are designing and 
building the stage and decorative 
effiects; Ted Blair, in charge of 
space sales, and Ben T. Orloff, who 
is handling program advertising. 

Passenger cars will be exhibited 
on the second floor with each 1950 
model paraded before the audience 
and its features told by a commen- 
tator. 

Walter A, Bermingham, who pub- 
licized the first Chicago Automobile 
show in 1900 and nearly all of them 
since then, has been named director 
of publicity. 


Davis Reported 
In Good Condition 


PONTIAC.—J. R. Davis, Ford’s 
sales vice-president, who was 


steadily” 


A company spokesman said he} 
will probably remain in the hospital | 
for two or three weeks and then | 
take a rest at his home. 


By Bob Finlay 
Managing Editor 
PONTIAC.—Pontiac “belongs 
|fourth place” 
| going to get there, according to 
. J. Klingler, general manager. 
Klingler and Sales Manager L. W. 


we ree ere my 





a former) 





L. W. Ward 


H. J. Klingler 


Ward gave newspapermen an in- 
sight into Pontiac thinking at a 








stricken with a slight heart attack | 
three weeks ago, was “improving | 
in St. Joseph’s Mercy hos- | 
pital here at press time Thursday. | 


| 


in | 
in car sales and is | 








were owned by spending units with 
1948 incomes of $4,000 or more, and 
that nearly half of all prewar 
models were owned by spending 
units with liquid assets of $500 or 
more. 

(A spending unit is defined as 
all persons living in the same dwell- 
ing and belonging to the same fam- 
ily who pooled their incomes to 
meet their major expenses, Some 
families consist of a single person 
and some contain two or more 
spending units.) 

Since incomes of $4,000 and 
liquid assets of $500 are levels 
which permit the purchase of new 
cars, the survey concludes that 
replacement of the over-age cars 
owned by these spending units 
has been a substantial factor in 
1949 sales volumes, 

It is reasonable to assume that 
continued replacement of old cars 


|by these income groups will con- 


tinue to be an important source of 
strength to the automobile industry, 
the survey states. 

Frequency of car ownership by 
consumers in early 1949 was quite 
similar to that in 1941, the survey 
found. However, in comparing pres- 
ent and prewar financial ability of 
consumers, the report surmises that 
a higher frequency of automobile 
ownership than existed early this 
year is possible. 

Although frequency of automobile 
ownership this year compares fav- 
orably with 1941, the cars in the 
hands of 1949 owners are consider- 
aly older on the average than the 
cars owned in any prewar year, the 
researchers discovered. 

At the beginning of this year, 
only a little more than one-fourth 
of the 27,000,000 cars owned by 

(Continued on Page 41, Col, 1) 


Top Cars 
New-car registrations for nine 
months, plus 12 states for Oc- 
tober: 
1949 Pos. 
1—787,473 
2—589,298 
3—391,216 
4— 292,386 
5—243,909 
6—204,596 
7—198,8380 
8—147,880 
9—133,455 
10—112,473 
11—104,559 
12— 97,725 
13— 78,096 
14— 77,225 
15— 62,588 
16— 49,255 
17— 29,562 
18— 22,883 
19— 14,392 
20— 8,503 
21— 4,732 Ang.-Pref. 1,942—22 
22— 2,315 Austin 7,461—21 
Total All Makes 
3,657,452 2,644,737 
For further details see page 
26, today’s issue. 


1948 Pos. 
542,812— 1 
325,659— 2 
259,503— 3 
192,942— 4 
176,434— 5 
140,620— 7 
163,466— 6 
110,816— 8 

99,629— 9 
82,907—12 
87,460—11 
80,960—13 
59,966—15 
62,249—14 
45,942—17 
89,802—10 
21,753 —18 
16,395—20 
49,119—16 
21,702—19 


Make 
Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Olds, 
Dodge 
Stude. 
Mercury 
Hudson 
Nash 
Chrysler 
Packard 
DeSoto 
Cadillac 
Kaiser 
Lincoln 
Willys 
Frazer 
Crosley 





| ium. 


ENDS SALES TOUR—Edgar F. Kaiser, presi- 


dent of Kaiser-Frazer, steps from the plane 
which carried him on a_ 10,000-mile cross- 
country tour in which he appeared before 
every K-F dealer in the v S. 


K-F Reported 
Tooling Up for 


Low-Price Car 


WILLOW RUN.—No K-F cars 
were assembled last week for the 
third week in a row, but Kaiser- 
Frazer Corp.’s plant here was a 
beehive of activity, AUTOMOTIVE 
News learned. 

Engineers and workers were 
reported feverishly employed in 
installing the tooling machinery 
necessary for the production of 
two new cars, with which K-F 
plans to invade the low-priced 
field. 

One will be a 118-inch wheelbase 
model, said by an observer to have 
a “luxurious” appearance; the 
other, a_ stripped down model, 
standard in size, but said to be 
powered by a four-cylinder motor 
offering both power and economical 
operation. 

Reportedly, K-F still has approx- 
imately 7,000 of its current models 
to produce and hopes to have its 
two new cars rolling off the as- 
sembly line by March. 

As things stood last week, it ap- 
peared that the 118-inch wheel- 
base model would be first out, with 
the stripped down job following 
shortly after. 

Dealers who have seen the 118- 
inch job said the experience was 
like getting “a new lease on life.” 
They have been promised that 
job for the spring market, and 
“at competitive discounts.” 

Reportedly, K-F will not use 
(See KAISER, Page 46, Col. 1) 


By Mac Gordon 
Associate Editor 

HEN union leaders are satis- 
fied, then will come the millen- 
Persuasive evidence tending 
to confirm this oft-expressed belief 
was furnished last week by action 
of the General Motors local unions 
of the UAW-CIO. 

Barely a week after GM execu- 
tives sat down to explore pension 








Pontiac Shoots for 4th 


press showing here of the new 
models. 

Pontiac dealers are in excellent 
shape, Klingler said. He asserted 
that they have more facilities to 
do a selling job than they ever had, 
and added that he knew of none 
who had gone into debt to get them. 

Pontiac is leaning toward 
younger men in building up its 
wholesale selling staff, Ward re- 
ported. Two-thirds of the staff 
are young in years but sharp in 
knowledge, Ward asserted. 

Ward believes that Pontiac will 
enter the competitive period with 
a sales organization second to none. 

The sales organization is due to 


in Sales 


month, he said, as soon as materials 
come in again. 


This year was the top year in 
Pontiac history. 


Meantime, Pontiac has a shut- 
down of two or three weeks sched- 
uled to start Nov. 23. 


Klingler said that Pontiac had 
118,000 unfilled orders, but added 
“they don’t mean anything.” 

Asked about advancements in au- 
tomatic transmissions, Klingler as- 
serted: 

“We haven’t found anything yet 
as good as the Hydra-Matic, and 
we will stick with it until we find 
something better.” 


He foresaw no change in Pon- 





get the job of selling Pontiac into 
its biggest year in 1950, according 
to Klingler. Production schedules 
will be stepped up to 35,000 a 


tiac’s engine, at least in the next 
two years, asserting that high-com- 
pression engines were coming along 
very slowly. 





GM Fire Kept Burning 


UAW Maps Contract Drive for Union Shop 
Week After Pension Talks Open 


Deo Sees 1950 


As Good Year 


Points to Old Cars 
In Talk to AFC 


CHICAGO.—Reasons for optim- 
ism over prospects for automobile 
sales in 1950, which he said “will 
be a relatively prosperous year” 
for the industry, were given here 
last week by M. Robert Deo, man- 
aging director of NADA, before 
the American Finance Conference. 


Deo said next year’s prospects 
are good despite the fact that 
the record 1949 “has resulted in 
an ever-increasing inventory of 
new vehicles.” 

“The replacement market is still 
high,” he declared. “About 19,000,- 
000 cars still in use are prewar 
models. Other favorable factors 
are the increase in the number of 
families and the expanding use of 
both cars and trucks. 

“What is going to happen to 
used-car prices from here on out? 
With more new cars available, 
used-car prices will more consis- 
tently follow the prewar pattern, 
which has not yet been resumed 
in its entirety.” 

Deo said that used-car values 
during the last six months have 
been moving downward, although 
the rate of decline has been less 
than during the first six months 
of the year. 

“Dealers today are fully con- 
scious of the fact that they must 
sell their product and sell their 
service if they are going to get 
their rightful share of the con- 
sumers’ dollar. 

“The necessity for aggressive ef- 
fort on the part of dealers and 
finance companies when it comes 
to selling financing as part of the 
deal was never more important.” 


In order to “reap maximum 
benefits in this field of automobile 
financing,” the speaker proposed 
that finance companies “offer deal- 
ers complete service, including 
floor planning on new and used 
cars; offer the dealer a retail plan 
for new and used cars, and full 
insurance coverage; give reason- 
able consideration on collections to 
delinquent accounts which can 
present legitimate excuses, and a 
competitive policy in payments of 
reserves to protect the dealer 
against loss.” 

Stressing that dealers and 
finance companies must operate 
as partners, Deo asserted that 
“the dealer in turn needs to be 
frank with his financing agency 

(Continued on Page 42, Col, 3) 









plan possibilities with union offi- 
cials, the UAW fired another “or 
else” demand at the corporation. 

The union, in no ambiguous 
|terms, announced it would demand 
a union shop at General Motors 
when the GM contract expires next 
May 29. 

+ * 7 

T A SESSION of the UAW’s 

General Motors conference, 
plans were disclosed to petition 
the National Labor Relations board 
to conduct a union-shop election 
among GM employes after the first 
of the year. 

The UAW’s drive to extend the 
union shop has been dormant in 
these last few years of economic 
crises and hourly wage demands. 

Of the major automotive mak- 
ers, only Ford and Kaiser-Frazer 
operate under union-shop 
| schemes. A union shop requires 
all workers to join the union fol- 
lowing an initial 30-day prob- 
ation period. 

The UAW has never seriously 
placed a union-shop demand in 
GM’s lap. When such a demand 
has been lodged in the past at the 
outset of GM-UAW negotiations, it 
has inevitably fallen victim to the 
give-and-take shuffle of the finel 
contract drafting. 

* * * 
Now: though, union men appear 
determined to gain a GM union 


shop, in view of the apparent stab- 
(See LABOR, Page 42, Col, 4) 














optim- 
mobile 
i “will 
year” 
n here 
, man- 
before 
erence. 
spects 
, that 
ed in 
ry of 


is still 
19,000,- 
prewar 
factors 
iber of 
use of 


xen to 
n out? 
ailable, 
consis- 
attern, 
sumed 


values 
; have 
though 
on less 
nonths 


con- 
must 
their 
to get 
/ con- 


ive ef- 
‘s and 
comes 
of the 
rtant.” 


ximum 
mobile 
oposed 
r deal- 
sluding 
i used 
il plan 
id full 
‘eason- 
ions to 
1 can 
and a 
nts of 
dealer 


and 
perate 

that | 
to be | 
gency | 


‘1 


n offi- 
er 
ition. 

yiguous 
jemand 
Motors 
es next 


UAW's 
erence, 
vetition 
; board 
lection 
he first 


nd the 
ant in | 
onomic 
ands. i 
mak- 
‘razer 
shop 
quires 
mn fol- 
prob- 


riously 
and in 
lemand 
at the 
ions, it 
to the 
e finel 


appear 
[ union 
it stab- 
4) 





“or 





HEN it comes to sales effi- 

ciency, automobile dealers and 
salesmen are the envy of every 
other trade. They should be, They 
have taken, and will continue to 
take, a larger share of the con- 
sumer dollar than any other trade 
except food. 

Dealers and their general man- 
agers and sales managers arrived 
at their place of leadership through 
their proficiency in selling. But 
with all that, the lot of many re- 
tail automobile salesmen hasn't 
been a happy one. One of the rea- 
sons for this deficiency, I am sure, 
has been the method of compensa- 
tion. 

Before the trading of used cars 
became a big factor, the straight 
commission basis was used al- 
most exclusively and was satis- 
factory both to the dealer and to 
the salesman. People wanted to 
buy cars, Prospects were easy to 
locate, and paying straight com- 
missions eliminated the selling 
expense from the fixed overhead 
of the dealer. 

It didn’t work so well, however, 


although it continued to be used, | 


after used car tradeins became 
prevalent. The straight commission 
on new car sales. put the salesman 
in a position where he could make 
more money by selling the dealer 
a long used-car allowance, rather 
than selling a fair one to the 
prospect, 

* * * 
Outmoded by OPA 


PAxING straight commissions, I 

think, is largely responsible for 
deficiencies that still exist in 
retail automobile selling. Because 
they paid straight commissions, 
dealers were neither careful in the 
selection or training of salesmen. 
The technique would be to hire as 
many salesmen as possible, and 
sometimes it would be as many 
as one hundred a year. After sell- 
ing their friends they would soon 
fade out of the picture. And out 
of the hundred, a dealer would 
possibly have two remaining over 
the 12-month period. Many of those 
two remaining became the sales 
managers and in many instances 
a dealer. But we lost 98 percent of 
our recruits. 

Just recently in a metropoli- 
tan city a new-car dealer asso- 
ciation got together and applied 
to the colleges for outstanding 
graduates in June. Fifty-seven of 
these college graduates were 
looking for sales opportunities 
and signed up with automobile 
dealers in the community. Sad to 
relate that not one of those col- 
lege graduates was working for a 
dealer three months later, or by 
the first of September, This isn’t 
a very good story to tell, but I 
think we should understand real- 
ities if we are not to fall in the 
pitfalls of the past. 

The straight commission plan 
was outmoded with the OPA code 
that called for a fixed guaranteed 
drawing account, as well as com- 
mission. This practice is probably 
the one most generally in vogue 
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Dealers tell me 


By John O. Munn 





at the present time, but it leaves 
much to be desired. 

It has the advantage of putting 
some stability behind a salesman 
because of the weekly income, but 
it doesn’t prevent him from work- 
ing with the customer instead of 
the dealer on the used-car allow- 
ance. 


* * * 


Plans Discussed 

— are a great many dealers, 
however, that pay a straight 

| salary. These are dealers who thor- 


ties and oftentimes use salesmen 
for other duties in which they 
could not make a commission any- 
| way. Straight salaries work very 
| well with the type of dealer who 
gives his business a lot of his per- 
sonal attention. 

Some dealers have continued 
straight salaries throughout their 
business history and are very suc- 
'cessful. Straight salaries were the 
usual mode of remuneration during 
ithe car shortage days following 
World War II, when a salesman 
or two was needed to stand off 
customers, rather than to sell cars. 

A small percentage of dealers 
pay a flat fee for selling a car. 
This plan serves to stimulate 
volume, but again puts sales ef- 
fort on the basis where a sales- 
man sells a high allowance to 
the dealer instead of selling the 
owner a fair allowance. 
| Many dealers, who are _ profit- 
|sharing minded, pay a percentage 
of the gross profit on all sales. 
| This plan really puts the salesman 
into business with the dealer and 
rewards him in proportion to the 
exact profit or loss made on each 
complete deal. It is sometimes un- 
satisfactory to the salesman be- 
cause the commission is delayed 
until each deal is entirely washed 
out. 





* * * 


Improvement Needed 


HE tendency at present is to 

the “money difference” commis- 
sion plan on both new and used 
cars. The rate of commission usu- 
ally is 6 percent. It varies depend- 
ing on the size of the town and 
the line of cars. When this method 
is used, it is invariably supple- 
mented by a bonus and premium 
arrangement. The bonus of 1 per- 
}cent is usually given to the sales- 
man who has reached the “money 
difference” of $1,000° per month, 
with 2 percent when the volume 
has reached $1,500 a month, etc., 
with percentages being retroactive. 

In addition to the “money dif- 
ference” and the monthly bonus 
for performance, most dealers pay 
an annual premium to provide an 


ployment. This premium is usually 
1 percent additional commission, 
providing the salesman’s “money 
difference” amounts to a yearly 
quota set up in advance, usually 
$24,000. The date of payment of 
this premium is usually about the 
middle of December. 

A dealership can readily pay 
the amount to a salesman who 
reaches such a total because 
such a salesman is worth much 





more to a dealeer, and costs him 

less, than other salesmen whose 

total efforts do not come up to 
the quota. 

There is an important thing to 
consider’ irrespective of the _ re- 
numeration plan, and that 
have whatever arrangements made 
with the salesman reduced to writ- 
ing so that there can be no bick- 
ering or misunderstanding. The 
lack of contention, of course, 
smooths and makes the selling ef- 
fort more efficient. | 


The proper method of compensa- | 
tion depends a lot upon the type 
of dealer, the line, the location, 
and the policies of the house. It is 
indeed, however, an area in which 









oughly direct the salesmen’s activi- | 


incentive for permanence of em- | 


is to} 


Oklahoma Dealers Elect Dysart President .. . 


Territorial Protection Plea 


OKLAHOMA CITY.—The Okla- 
homa Automobile Dealers Assn. 
was on record last week as firmly 
against the abandonment of terri- 
torial protection clauses in fac- 
tory-dealer franchises. 
A resolution adopted at the as- 
| sociation’s annual convention 

here held that recent agree- 
ments, which have deleted such 
clauses, “jeopardize the industry 
and cause unequal distribution.” 

The dealers also adopted a reso- 
|lution against continuance of war- 
|time excise taxes on motor fuels. 
| Such taxes, it was stated, were 
}enacted as temporary revenue- 
|raising measures during a period 
|of national emergency which no 
longer exists. 

W. D. Dysart, Tulsa, took office 
}as the OADA’s new president. 
| Other officers elected were: S. S. 
|McColgin, Reydon; R. T. Scott, 
Oklahoma City; Paul Rowsey, Mus- 
kogee; J. A. Richardson, Ada, and 
Harland Lee, Blackwell, all vice- 
presidents; Henry F. Cofeen, Okla- 
homa City, secretary-treasurer, and 
| Fred Alberts, secretary-manager. 

Principal speakers appearing 
on a formal program were: 
Pete Taylor, director of public 
relations, Pacific Finance Corp.; 
Karl Richards, field services direc- 
tor, Automobile Manufacturers 
Assn.; John W. Stokes, automotive 
tax consultant; M. Robert Deo, 
managing director, National Auto- 
mobile Dealers Assn., and Steve 
Stahl, executive vice-president, 
Oklahoma Public Expenditures 
Council, 

Other highlights of the parley 
were various clinics in different 
parts of the convention hotel. 


Richards told the dealers that 
the automobile industry is opti- 
mistic despite the steel and coal 
strikes which threatened for a 
while to paralyze it. 
| He added, however, that the 
|effects of the strikes may be felt 
'for months to come. This, he said, 
is particularly true for the many 


Ziesmer, McKay 
To Address 


Oregon Dealers 


PORTLAND, Ore.—Oregon Auto- 
mobile Dealers Assn. will hold its 
annual meeting Nov. 28 in Mult- 
nomah hotel here. 

Edward Fox jr., general manager, 
announced that guest speakers in- 
clude George F. Ziesmer, president 
of NADA; Paul M. Milliams, vice- 
president of Commercial Credit Co., 
and Douglas McKay, governor of 
Oregon. 

Ziesmer will address the noon 
luncheon on “Latest Information 
From Washington and the Nation,” 
and leave immediately thereafter 
|by train to keep a similar appoint- 
j;ment the day following with the 
|Idaho Automobile Dealers Assn. at 
| Boise. 

Milliams will talk at the after- 
/noon business session on “Profit Is 
Arithmetic and People.” Other 
|afternoon speakers will be Herb 
|MacKenzie, Ford dealer of Hills- 
boro, Ore., vice-president of the 
state association and its immediate 
past president, on 
|Ray Meyersick (Ford), Pendleton, 








surance,” and Roy O. Burnett (De- 
Soto), Portland, on “A Look Ahead.” 

A cocktail hour will precede the 
evening banquet, when the gov- 
ernor (for years a Chevrolet dealer 
in the state capital city) will speak 





“Membership;” | 


Ore., association director, on “In-| 





OKLAHOMA'S NEW SLATE OF OFFICERS—Shown at the convention in Oklahoma or o~ 


(left to right) back row: W. D. D 


Scott, Oklahoma City; Paul Rowsey, Muskogee; J. 


Blackwell, all vice-presidents. (Left to right) 


Henry F. Cofeen, Oklahoma City, secretary-treasurer. 


an illness. 
* * * 


supply companies that furnish parts 
for auto plants. Neverthless, the 
auto industry is looking at the 
future “through rose - colored 
glasses” and expecting a banner 
1950, he stated. 

He said “the potential demand 
for motor vehicles is greater than 
is generally realized.” 

Taylor warned that 
must meet changes in the motor 
car market. He said the “keynote 
to the change is that competition 
is becoming increasingly intense.” 

“He predicted auto dealers “in 
not too many months” will find 
themselves in the “most fiercely 
competitive market in the history 
of the business.” He urged his 





CASPER, Wyo.—Revision of Wy- 
oming’s driver- responsibility law 
was called for last week in a reso- 
lution adopted by the Wyoming 
Automobile Dealers Assn. in annual 
convention here. 

State Senator Platt Wilson, a 
Chevrolet-Buick dealer in Kem- 


merer, was chairman of the resolu- | 


tions committee. He explained that 
the law as now interpreted and 
enforced holds a driver punishable 
for lack of liability insurance with- 
out court trial. 

Wilson pointed out the injus- 
tice of the law for many drivers 
over 65 years of age who cannot 
obtain liability insurance. 

Other resolutions called for co- 
operation with the new state motor 
vehicle division on operating, regis- 
tering and licensing automobiles; 
for exemption of auto dealers from 
the law requiring drivers to carry 
registration receipts at all times; 
for creation of a dealers’ legislative 
committee from all over the state, 
and for rejuvenation of “Wyomder- 
ful Wyoming” signs. 

Officers elected for the ensuing 
year include Clyde Guschewsky of 


On the House . 


Davis’ pledge of 
David 





Business as I See It.” 


| Christmas Spirit 
Cincinnati Dealers to Play 


Santa to Orphans 


CINCINNATI. — For the second | 
consecutive Christmas, the Cincin- | 
nati Automobile Dealers Assn. is | 
conducting a Christmas fund to | 
bring gifts to the city’s orphans. 

The association has asked its| 
members to donate cash contribu- | 
tions by Dec. 1 so that purchases | 
can be made in time. | 





we need much improvement. I so- 
licit dealers’ opinion on the subject. 


committee. He is assisted by Ceas 


Clifford Jacobs is chairman of the 
Bernens and Robert Vordenberg. | 


on “The Future of the Automobile 


$80,000,000 tax 
dividends and 
pay all 





Wemhoft 


salesmen | 


Wyoming’s Legal Platform 


Revised Liability Law, More Teamwork Urged; 
Guschewsky Is Elected President 


Lawrence, 
News, points out that General Motors is 1949's 
top producer of tax dollars for the U. 8. Treas- 
ury, with a total of $452,000,000. Add to this the 


you have $532,000,000 
salaries and 
House and 24 independent agencies, boards and 
commissions, including the Senate and House. 
... Virginia association threatens to invoke its 


ysart, president, Tulsa; S. S$. McColgin, Reydon; 


A. Richardson, Ada, and Harland Lee, 
Fred Albert, secretary-manager, and 
Albert's leg was amputated after 


first row: 


* * 4 


audience to recognize the need for 
| closer cooperation between them- 
selves and their finance company 
connections. 

Stokes outlined the basic prob- 
lems of auto dealers in dealing with 
federal tax laws and gave them 
general hints for saving themselves 
money. 

He told the group that automo- 
bile dealers are “worse than women 
when it comes to gossiping. They 
understand each other. They know 
they tell lies to each other, but 
they shouldn’t carry that over to 
the point that they get each other 
|in dutch with the internal revenue 
agents when tax paying time rolls 
around.” 


| 









| Lander, president; Cecil Glover, 
| Thermopolis, first vice-president; 
Blair Stouffer, Riverton, second 


| vice-president, and William F. De- 
| vere, Cheyenne, reelected secretary- 
| treasurer. 

Directors named were Frank 

Schulte, Casper; E. W. Record, 
Gillette; Carl Halladay, Cheyenne; 
R. H. Murphy, Rawlins, and C. E. 
Webster, Cody. Ed Hammer, of 
Sheridan, was reelected Wyoming 
representative to NADA, 

Subjects covered in round-table 
discussion were (1) methods of 
compensating car salesmen, led by 
Mel T. Hallam, Lander. (2) Em- 
ploye group insurance, Robert Wal- 
ton, Cheyenne. (3) New Wyoming 
|laws concerning dealers’ contract 
|}and factory-dealer relations, Jud 
| Witherspoon, Kemmerer, (4) Fi- 
/nance terms and credit controls, 
|Ralph Blakey, Casper. (5) Cus- 
| tomer-dealer relations, E. W. Rec- 
| ord, Gillette. 

Speakers included W. H. Sigler, 
director, motor vehicle division, and 
Frank Giroux, assistant general 
counsel for NADA, who outlined 
NADA activities. 








Three Detroit sites—Olympia, Fairgrounds and Convention Hall 
are being considered for the first postwar National Auto Show, to be 
sponsored by auto makers in fall of 1950. Choice of Detroit sites will 
depend on how elaborate a show is planned... . 
Complete restoration of Ford's dealer discount has 
brought a cheer from retailers, and fulfills Jack 


18 months ago... 


editor of United States 


which stockholders will pay on 
enough to 
of the White 


expenses 


state law to halt factory pressure... . 

Glenn Atcheson (Minnesota) reports he overheard two successful 
dealers agree the other day as follows: First, that a reasonable salary 
should be given their salesmen; Second, that some incentive should 
be paid, based on the gross profit on the deal, and not on the old 


method of a certain percentage of the sale price. . 


.. Arch McFarlane 


says in the Minneapolis Star: “We raise our taxes to send money to 
Washington; then we raise some more taxes to match the amount we 


have already sent to Washington, 
we originally sent. This is known 





in order to get back the amount 
as federal aid.” 


Pete WeMuHoOFrF, 
Editor 
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AUTOMOTIVE OUR PLATFORM: |. Fair and equitable contracts between manufacturers 

= and dealers in motor vehicles, parts and accessories. 4 2. A fair profit to 

the dealer on y used vehicle accepted in partial payment for a new 

A car or truck. 4 3. Every doliar of gasoline tax collected by state or federal 

governments applied to the building and maintenance of highways. 4 4. The 

elimination of governmental and bureaucratic controls over this industry. 

4 5. A return to the precepts of independence and the rewards of applied 

energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 








Railroads’ Sour Grapes 
Make a Messy Sight | 


HE RAILROADS are using interesting art but grossly 

inaccurate copy in their advertising aimed at competitive 
forms of transportation. The twang of sour grapes is ap- 
parent. 


Burden of the railroads’ tale of woe is that the railroads 
“pay their own way, in every way,” while other forms of 
transportation use “highways, airports and waterways, 
built and maintained largely by the people’s tax money— 
including taxes paid by the railroads.” 


~ 





In the Letterbox 


No U- 


Figuratively Speaking 

It’s my belief that there is much 
food for thought in the following 
allegory. Perhaps your readers will 
feel the same way. 

“With cars, trucks, and business, 
steering successfully requires much 
more than merely driving. 

“Personnel is your fuel and no 
| grade is too high. Don’t add oily 
complexities to a bad routine, there 
are times when a complete change 
is necessary. Get the non-produc- 
tive drags out and lubricate for 
smooth and free-working coordina- 
tion. Check your points of contact. 
Be sure your message gets across 
so deals do not backfire or choke 
with red tape. 

“Watch for deflation of working 
capital—it’s the air you ride on 


“The railroads want no favors,” the copy says piously. 
“They do want fair play.” 


* * * 


THAT SHOULD make even the railroads gag, for the 
railroads were given a good portion of the country in land 
grants to start with and have been nursed and coddled all 
through their history. 


On the other hand, trucks do not use the highways free. 
Tax figures indicate that they pay their way, and more 
and if neglected can let you down 


besides. 
’ r 5 |to great disadvantage. 
We can’t figure out what the railroads hope to gain by | “Remember the highway of prof- 


such bald misstatements as appear in their advertising. |its must be shared with opposite 
They claim to be the big boys of transportation—“Mr. traffic demanding repayment of 


‘ capital loans, and the federal and 
Transportation,” they call themselves. state patrols of taxation are con- 


stantly catching up with you, so 
don’t speed up your spending be- 
| yond control. 

“Finally, watch the signs that 
direct you. Missing your right or 
left turn may cost you, for there 
are no U-turns on the Main Street 
of business.’.—FrRaNK H. KeEatina, 
68 Oxford Rd., New Hartford, N. Y. 


* * * 


Old Friends 


Thanks for the article you ran 
about me in your “What’s Become 
Of” column. It brought letters from 
friends all over the country.—JouNn 
A. Butter (former NADA presi- 
dent), Los Angeles. 

* * 


We think, however, that they are doing transportation in 
general a grave disservice. 
* * * 


IT IS OBVIOUS that the railroads have been stung by 
competition. For instance, they cannot hope to compete with 
trucking in many respects. Trucking has some natural ad- 
vantages, and some the trucking industry has won through 
being on the ball. 


In contrast, the railroad industry has been noted for 
cumbersome, antiquated methods. They could do their job 
a lot more expeditiously. 


* 


Instead of pitching in and overcoming their inadequacies, 


they get out the crying towel and weep publicly. Kaiser Taxes 

Concerning the Kaiser article on 
page 59 of Automotive News, Nov. 
7, 1949, I wish to refer to the state- 
ment that Kaiser Industries have 
paid $75,855,000 in taxes. 

I believe the original release in- 
dicated that these taxes consisted of 


They make a sorry sight. 


Railroads, planes, ships and trucks all have a place in 
transportation, and the public will gain through their com- 
petition, not their tears. 
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Turns on Main 


income and excise taxes paid to the 
government since June 30, 1946. It 
certainly is in the public interest 
to have these tax figures broken 
down more completely, especially in 
view of the $44,000,000 RFC loan to 
Kaiser-Frazer. 

According to our computation, 
you will probably find that between 
$45,000,000 and $50,000,000 were ex- 
cise taxes paid by the buyers of 
Kaiser cars.—Harry W. Irwin, vice- 





What’s Become of... 


Ray R. Rausch 


Many a topnotch production spe- 
| cialist came up in the Ford or- 
| ganization, and Ray Rausch was 
one of the best 
of these. 

In 1945 he re- 
signed from Ford 
to enter business 
for himself, 
forming the 
Rausch Indus- 
tries in Ashland, 
O., to make auto 
parts, and join- 











Drug 


Ray R. Rausch 
| which he is still board chairman, 


|}and Hancock Steel, Detroit, of 
which he is still director. 

Then, in 1947, he joined General 
Electric as a manufacturing con- 
sultant and became vice-president 
a year later. With a staff of 44, 
he is still busy seeking better ways 
to make things. 

And he’s still interested in the 
auto business, too. Rausch predicts 
that cars of the future will be 
smaller and lighter, not so much 
“that the purchasing price will be 
too much less, but to relieve traf- 
fic congestion” and for economy 


of operation. 
(Readers are invited to nominate can- 
didates for this column.) 





ing Associated | 
Industries, | 
Cleveland, of|*" 


| Dealer | 
| Forum | 


Epiror’s Notre: With the death 
of Publisher George M. Slocum, 
the space formerly occupied by 
his weekly column will hereafter 
be devoted to a forum for auto 
dealers. This week’s column is 
provided by Ben T. Wright, for- 
mer NADA president, who is a 
Lincoln-Mercury dealer in Evans- 
ton, Ill. 

Dealers are invited to use this 
column for an expression of their 
particular views. 


By Ben T. Wright 


HUMAN nature allows the indi- 
vidual at least one pet peeve per 
year. I want to tell you about mine 
for 1949. 

I have listened to speeches and 

read many arti- 

LAX SELLING cles in AvuToMo- 


CHARGES Tive News as well 
ARE DENIED as in other 
papers, about 


automobile dealers forgetting how 
to sell. In fact, some evidentally be- 
lieve dealers are asleep and haven't 
awakened to the fact they have 
been in a buyer’s market for some 
time. They are not on the job: play- 
ing too much golf, 
doing too much 
fishing and tak- 
ing too many va- 
cations. In my 
opinion, these in- 
sinuations are not 
well founded be- 
cause they are 
definitely not a 
fact. 

I have had the 
privilege of meet- 
ing with, and Ben T. Wright 
talking to, more retail automobile 
and truck dealers in these United 
States than most people. I know 
dealers have grown up in the last 
10 years. A great majority of them 
are well seasoned and serious busi- 
nessmen. They have become a most 
important part of their communi- 





|| ties. Most of their life’s savings are 


invested in their business, and the 
(See FORUM, Page 44, Col, 5) 


Street 


president, Otis & Co., New York 
City. 

Epiror’s Norte: Kaiser-Frazer 
says Reader Irwin’s computation 
is wrong; that the $75,855,000 does 
NOT include any excise taxes 
paid by the buyers of K-F cars. 

oe cS * 


Salesmen Books 


We are interested in securing 
literature pertaining to automobile 
salesmen’s training, sales approach, 
etc., also books that may be avail- 
able on setting up and operating a 
successful sales force. 

Any literature that you may have 
available or suggestions will be 
greatly appreciated.—WinFiELD L. 
| Boss, general manager, Igoe Mo- 
tors, Inc. (Dodge), Belleville, N. J. 

Epiror’s Note: Does any reader 
know of such literature? 
* * * 


Austin Output 


On page 48 of your Nov. 7 issue, 
in the article headed “Auto News 
From Britain,” a statement is made 
that “latest production figures from 
Austin show a monthly output of 
3,114 vehicles.” 

May I please correct this state- 
|ment? The output in question was 
for one week and not for one 
month, and I should be grateful if 
| you could have the correction made. 
. Austin production for several 
months has been around the 3,000 
a week level and usually in excess, 
rather than short of that figure.— 
B. J. Hecerty, acting vice-president, 
The Austin Motor Co., Ltd., (Eng- 
land), New York. 

* * 


* 
License Mounting 


Noted with interest your item in 
a recent issue on a reader’s ques- 
tion as to where the front license 
plate is mounted on Buick Specials. 

However, for considerable time all 
ears delivered in the local area of 
San Francisco had no provision. It 
caused considerable comment on 
‘Auto Row’ and in San Francisco 
papers.—DUNCAN STANLEY, Export 
Factors, San Francisco. 
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Spark your 


Everybody wins when you use Genuine 
Ford Parts. The customer wins better 
Service Profits service. And you win quicker profits, 
improved volume and satisfied owners. 
Genuine Ford Parts are specially designed 


ith 
wi for specific models —they’re right for Fords! 


GENUINE FORD SPARK PLUG WIRE SET 
* 
Factory designed and engineered for the Ford V-8 and Six 
engines, Genuine Ford Spark Plug Wire Sets contain all 
necessary parts for ignition wiring replacement. Convenient unit 


package prevents loss of kit items. Insulation is 





heat and oil resistant, combines natural rubber, of high 
dialectric strength, with top grade combed peeler yarn braid. 
Nineteen strands of tin-coated No. 29 copper wire make up 
the complete cable. The pure tin coating is a corrosion 
preventative. Order from your nearest Ford Dealer today. 







et (ee oes SE RRS ee ca oF are e 


i 
. 


Display This Sign—the “sign of good business” that tells the town you stock 
Genuine Ford Parts. Ask your Ford Dealer how you can qualify to put it to work for you. 


Genuine Forp Party... Right for FORDS! 
F OF R D MOTOR Cc OM PAN Y 








6 


Utterback Elected President .. . 


Virginia Assn. Warned 
Of Business Practices 


RICHMOND, Va.—A sharp warn- 
ing that dealers must see that their 


business practices are above re-| 


proach or take the consequences of 
a growing buyers’ market was de- 
livered to the Automotive Trade 
Assn. of Virginia last week. 

Speaking at the group’s annual 
convention, Paul M. Millians, 
vice-president of Commercial 
Credit Co., Baltimore, told mem- 
bers that they must get back to 
the prewar system of the “golden 
rule.” 

Fred L. Haller, first vice-presi- 
dent of NADA, advised dealers to 
sell automobiles rather than con- 
venient credit terms. 

“We dealers should recognize the 
fact,” he said, “that the Federal 
Reserve Board is still keeping an 
eagle eye on what is happening in 
the field of consumer credit.” 

He said that if too much loose 
credit is used the FRB will again 
ask control over financing. 

In Millian’s admonition he said: 

“A good many people believe 
that dealers have deliberately 
made a lot of money by dubious 
methods,” Millians stated. The 
day of the buyer is here, he said, 
and with it will come a reduction 
in profit margins. He advised 
dealers to cut expenses, reduce 
inventories, and maintain ade- 
quate finances. 

John O. Munn, columnist for 
Automotive News, estimated that 25 
percent of dealers now in business 


|of all dealers will have liquidated 


| voluntarily by the end of 1949. 


Munn blamed cut-price dealers 
}and firms that charged all that the 
public could bear during the post- 
war boom. The dealer franchise 
from the factory was also a con- 
|tributing factor as it gives honest 
dealers no security or protection, 
he said. . 

S. E. Skinner, general manager 
of Oldsmobile, told the association 
that “today’s energetic, intelligent 
salesman takes rank as a kind of 
ambassador of a way of life. 

“Salesmanship is today’s most 
strategic profession,” Skinner said, 
“and the salesman is in a posi- 
tion to bolster democracy every 
working day.” 

Howard B. Moore, managing di- 
rector of the Federation of Auto- 
mobile Dealer Assns. of Canada, 
concurred that the public did not 


'think well of automobile dealers 


and added that the dealers had 
brought much of the trouble on 
themselves. 

“We must get the public to buy 


;our product from us because they | 


like us and trust us,” he told the 
group. 

Another speaker, Charles G. Mc- 
Kimmie, president of McKimmie 


|Motor Co., Richmond, criticized 


Richmond dealers for what he 
called “cut-throat” techniques. 

He attacked “inexcusable allow- 
ances” on tradeins to steal sales 





would fail within the next 12 
months. He added that 10 percent 


‘Dealer Week’ Ads 
Pushed by Several 
Michigan Groups 


LANSING. — Both the Lansing 
Automobile Dealers Assn. and the 
Bay County Automobile Dealers 
Assn. promoted Know Your Auto- 
mobile Dealer Week displays with 
newspaper ads. 

R..E. Olds, founder of Oldsmo- 
bile, and Lansing’s Mayor Crego 





from competitors, and “competition 
with profits instead of good sales 
management.” 

He said dealers must now make 
an effort to “correct the sham- 
bles we have made of selling and 
turn it into a legitimate, clean, 
profitable business.” 

Thomas C. Utterback, of Rich- 
mond, was named president of the 
association to succeed John P. 
Hughes, of Lynchburg, ineligible 
for reelection because of having 
served two previous terms. 

Other officers elected ‘were George 
A. Newman, vice-president; J. L. 
Tysinger, Norfolk, and W. H. Witt, 
Norton, reelected vice-presidents, 
and secretary-treasurer, W. G. 





took part in the celebration here. 
The group also sponsored ads point- 
ing out the importance of “automo- 
bile row” to the country. 

The Bay county group sponsored 
a full-page ad in the Bay City 
Times with photos of the members 





OLDS PARTICIPATES IN DEALER WEEK— 
A pioneer of the auto industry, R. E. Olds 


King, Richmond. 


K.C. Show Plans 
Are Pushed 


KANSAS CITY.—Plans for the 
1950 auto show to be held here 
March 17 to 23 have been submit- 
ted to the three firms selected by 
the Motor Car Dealers Assn. of 
Greater Kansas City to handle ad- 
vertising, publicity and decorating 
for the event. 

The three firms recently selected 
are: Rogers and Smith Advertising 
agents, Frank Robinson Co., pub- 
licity, and the Exhibitors Service 
Inc., decorations. 






DETROIT. — American business- 


(right) is shown with Mayor Crego as Lansing; men are doing a disservice to their 


Automobile Dealers Assn. observed Know 
Your Automobile Dealer Week. | 
whose “annual payroll exceeds | 
$840,000.” 

Bay City dealers are Lee Dunlop | 
(Pontiac), 517 Washington; Walter 
Fitzhugh (Chrysler-Plymouth), 209 | 
Washington; R. D. French (Ford), | 
Third and Water; Jack Garber | 
(Buick), 1302 Washington; R. G.| 
Glenn (Studebaker), 600 Saginaw; | 
Dana W. Good (Oldsmobile), 500 
Washington; Jack Lewis (Lincoln- 
Mercury), 313 Third; M. K. Metzler 
(Packard), 1011 Washington; Wil- 
liam B. Mitchell (Cadillac), 1124 
Washington; Harry Richard (Chev- 
rolet), 616 Adams; Henry Zeder 
(Dodge - Plymouth); C. L. Whyte 
(DeSoto-Plymouth), and Art Schu- 
macher (Nash), 705 N. Euclid. 


country when they innocently re- 
peat lies concocted by clever Soviet 





George W. Mason Paul G. Hoffman 


agents to stir up hates in the U.S. 
and between other nations, Paul G. 


| Hoffman, former head of Stude- 


| baker, and now administrator of 
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FUTURE FORD DEALERS—I00 Ford Merchandising school graduates from the northeastern 
regional sales area attended a combination alumni meeting and business conference in New 
York last week. In addition to talks by Ford regional sales officials, they heard four veteran 
Ford dealers discuss specific aspects of the automotive business during a buyer's market. 
Left to right, front row: John F. Heflin, school director; Clarence Duncan, Duncan Motors, 
Niagara Falls, N. Y.; James Whitman, Duncan Motors; C. E. Pierson, assistant regional sales 
manager; George Daley, Quincy Motor Co., i Mass.; C. J. Seyffer, regional sales 


manager; John Taucher, Pleasant Hills Motor , Pittsburgh, and Owen Cartwright, Cart- 
wright Sales & Service, Troy, N. Y. The four Ford district sales managers in the region 


also attended the session. 
* +. * * 











the Economic Cooperation Adminis- | 


Association members from nearby | tration, said last week. 


towns are Lloyd Almond (DeSoto- 
Plymouth), Auburn; Cal Leavens 
(Chevrolet), Linwood; C. A. Parsons 


(Chevrolet), Auburn, and Russ | 
president of the Automobile Man- 


Schafer (Chevrolet), Pinconning. 


~*~ 


He spoke at the Economic Club 
of Detroit on “Progress and Prob- 
lems of the ECA.” The presiding 
officer was George W.. Mason, 


| 


Importance of ECA Told 


Hoffman Emphasizes That Europe’s Problems 
Have a Bearing on This Country 


|myself gripped with nostalgia,” 


| 


|motive profits for the 


Ford Merchandising Grads 
Hear Veteran Dealers 


NEW YORK.— One hundred|covered were John Taucher, Pleas- 
graduates of the Ford merchandis-| ant Hills Motor Co., Pittsburgh, 
ing school have heard four veteran| “Dealing in” Used Cars and 
Ford dealers discuss specific as-|Trucks”; Owen Cartwright, Cart- 
pects of the automotive business ae 4 ae eon teen N. 
during a buyer’s market. ” eveloping Truc usiness” ; 
Th contains alumni meeting George Daley, Quincy Motor Co., 

Quincy, Mass., “Reduction and 


and business conference was the| Control of Expenses,” and James 
second of its type held in Ford’s| Whitworth, Duncan Motors, Niag- 
northeastern sales region. All of|ara Falls, N. Y., “Wholesale Parts 

the graduates attended the mer-/| Business.” 
chandising school for specialized The graduates were also ad- 
training in automotive merchan-|dressed by C. J. Seyffer, Ford 
dising methods, dealer accounting | northeastern regional sales man- 
procedures, business management | #8er; C. E. Pierson, assistant re- 
controls, retail sales management — sales manager, and John F. 
: ; eflin, director of the merchandis- 

and other business practices. ing school. 
The dealers who addressed the Sales managers from the four 
graduates and the subjects they! district areas in the northeastern 
region also attended. They were 


: ; Nelson F. Bowe, New York; Harry 
Missouri Court F. Lidgard, Pittsburgh; John F. 


Kills Use Tax Connors, Boston, and R. F. Leon- 


On Automobiles 


ST. LOUIS.—The Missouri Su- 
preme Court has declared uncon-| 
stitutional the 2 percent auto use 
tax imposed by the 1947 legislature. 








In the opinion, Judge Roscoe P. Dealer Conventions 
Conklin held that the tax imposed| Noy. 20.22—Automobile Dealers Assn. of 
is not uniform since it exempts West Virginia, White Sulphur Springs. 


motor vehicles “having a seating Nov. 25-26—South Dakota Auto Dealers 


Assn., Sioux Falls 
capacity of 10 passengers or more Sek, Shas Orenes Autemcbile Oseler 


from the levy. Assn., Portland. 
Intent of the enactment of the ag 28-29—Idaho Auto Dealers Assn., 
. ose, 
law was to place Missouri auto- Dec. I—Utah Automobile Dealers Assn., 
mobile dealers on a competitive Salt Lake City. 
basis with sellers in other states| Dec. 2-3—Montana Auto Dealers Assn., 
where a corresponding tax burden Billings. 
does not exist and to prevent eva- Dec. 5-6—Kansas Motor Car Dealers Assn., 
. : Hotel Broadview, Wichita. 
sion of a proportionate share of “ggg tc ent iad ta A 
: : : : . = ' uto ealers ssn, 
the cost of building and maintain- convention and exposition, Atlantic City, 
ing Missouri’s highways. N.J 
Contentions of the state that the +. * * 


court should declare the rest of 


the act valid even though holding Dealer Auto Shows 


the exemption improper, were over- Feb. SE Wachiogton Automotive Trade 
ruled by the court on the ground hemeaee "Wadhlenten — Guerd 
that to hold the tax valid and the} Feb. 18.26—Chicago Automobile Trade 
exemption void would be to write Assn. 42nd annual auto show, Interna- 
a new law. tional Amphitheater, Chicago. 


Mar. 17-23—Auto Dealers Assn. of Greater 
Kansas City, Municipal Auditorium, Kan 
sas City. 


* * * 





Aftermarket Shows 
Dec. 5-7—Motor & Equipment Wholesalers 
Assn. regional meeting and exhibit, Ste- 
vens hotel, Chicago. 
- Feb. 6-10—National Automobile Acces 
ufacturers Assn., and president sories Manufacturers Assn. annual ex- 
and chairman of Nash-Kelvinator. position, New York City. 
“In this city of Detroit, where the Feb. 16-19—1950 Pacific Automotive Show, 


fumes of gasoline are strong, I find Civic Auditorium, San Francisco, 
Mar. 21-26—Eighth annual Southwest Au 


tomotive Show, County Coliseum, San 





Hoffman said. “I have an almost Antonio. 

uncontrollable yearning to discuss Apr. 25-28—New England Regional Auto 
style trends, automatic transmis- motive Show, Mechanics Bldg., Boston. 
sions and perhaps to argue as to May I!1-l4—Midwest Automotive Show 


Navy Pier, Chicago 


May 29- June 9—Third Canadian Interna 
tional Trade Fair, Toronto. 


whether Detroit is still the motor 
capital of the world. 
“Yet, I hope to show you that the 


problems of Europe are also to a Sree os 

very intimate degree our problems. Allied Industries 

What happens in Western Europe ac: duhiek Mend Gencditian ef the 
. : ° — v 

in the next five years may, in my Outdoor Advertising Assn. of America, 
opinion, have a determining influ- Hotel Book-Cadillac, Detroit. 

ence on what happens in the U.S. Dec. 5-6—Oil Industry TBA Group, an 
in the next 50 years.” nual convention, Chase hotel, St. Louis. 

Mason then pointed out that Dec. 5-10—Automotive Accessory Manufac 

“since April, 1948, Congress has ee ven Cin” Se en Tee 
voted ECA $9,350,000,000. That is Jan. I1-13—National Society of Plastics 
more than the value of all our Engineers, Hotel Carter, Cleveland. 

| exports of motor vehicles and Mar. 8-l0—American Petroleum Inst. (Di- 


parts in the past 25 years. vision of Production, southwestern dis 
: r Ilac 

“It is more than double all auto- wet}, Aaarenes Ratel, Gaves, 

ast 20 Mar. 28-31—Fourth National Plastics Ex 

° Pp position (Society of the Plastics Indus 

years. try), Navy Pier, Chicago. 





Coming Events 


Clinic Program 
Announced for 


NADA Parley 


WASHINGTON. — Four subjects 
of importance to new-car dealers 
and their repair departments will 
come up for study and discussion 
during the Feb. 5-8 Atlantic City 
convention of NADA, it was said at 
organization headquarters here last 
week. 

Here is a list of the clinic sub- 
jects and the dealers who will par- 
ticipate: 

Retail sales management—J. M. 
Sanders, Washington, moderator. 
Panel members: Jud Smith, Greens- 
| boro, N. C.; Stuart Hanson, Detroit; 
|Henry Luring jr., Norfolk, Va.; 
Charles Ungerman jr., Woburn, 
Mass. 

Service—John Booth, McKeesport, 
Pa., moderator. Panel members: 
George Kloetzer, South Orange, 
|N. J.; Edmond O. Carl, Washing- 
ton; W. A. Brandenburg, Mansfield, 
O.; John P. Hughes II, Lynch- 
burg, Va. 

Employer-employe relations — 
George M. Berry, St. Louis, moder- 
ator. Panel members: R. Earl Bur- 
rows, Cleveland; Arthur Haas, 
Cleveland; Gene Stowers, Bluefield, 
W. Va.; Guy Arthur, Toccoa, Ga. 

Used cars—Will Fitzpatrick, Wild- 
wood, N. J., moderator. Panel mem- 
bers: Marc Feder, Cleveland; Tom 
Wheeler, Washington; John Moo- 
ney, McKeesport, Pa.; A. H. Eas- 
terby, Greenville, S. C. 


FTC Post Goes 
To Ex-Sen. Mead 


WASHINGTON.—F ormer Sen. 
James M. Mead of Buffalo is the 
newest member of the Federal 
Trade commission. He was sworn 
into office last week by Associate 
Justice Robert Jackson of the U. S. 
| Supreme court. 














Mar. 29-31—American Petroleum Inst. (Di 
vision of Production, mid-continent dis 
trict), Skirvin hotel, Oklahoma City. 

Apr. 26-28—American Petroleum Inst. (Di 
vision of Production, eastern district) 
Hotel Cleveland, Cleveland. 

May !-4—American Petroleum Inst. (Divi- 
sion of Refining, mid-year meeting), 
Hotel Cleveland, Cleveland. 

May !1-12—American Petroleum Inst. (Di 
vision of Production, Pacific Coast dis 
trict), Biltmore hotel, Los Angeles. 

Sept. 13-15—National Petroleum Assn., Ho- 
tel Traymore, Atlantic City, N. J. 


* * * 

General 
Dec. !-2—American Management Assn. 
(finance division) meeting, Statler hotel 


New York. 

Dec. 2-3—American Management Assn. 
(insurance division), Hotel Drake, Chi 
cago. 

Jan. 16-18—Annual convention Truck-Trailer 
Manufacturers Assn., Edgewater Gulf 
hotel, Edgewater Park, Miss. 

Jan. 19-29—General Motors Show, Wal 
dorf-Astoria, New York. 

Jan. 26-27—National Council of Private 
Motor Truck Owners, Inc., IIth annual 
meeting, Commodore hotel, New York 
City. 

Feb. 15-16—Grand Canyon Economy Run, 
sponsored by General Petroleum Corp. 

Feb. 27-Mar. 2—American Society for 
Testing Materials, William Penn hotel 
Pittsburgh. 

Mar. 15-17—American Management Assn. 
(marketing), Hotel Statler, New York. 

Apr. 24-27—!9th National Packaging Expo 
sition, sponsored by American Manage 
ment Assn., Navy Pier, Chicago. 

Apr. 25-26—Metal Powder Assn. annual 
show, Book-Cadillac hotel, Detroit. 
Apr. 26-27—Third Highway Transportation 
Congress, sponsored by National High 
way Users Conference, Hotel Mayflower 

Washington. 


May 4-14—International Motor Show, Turin 
Italy. 

May 18-20—Automotive Engine Rebuilders 
Assn. convention, Hotel New Jefferson 
St. Louis. 


June 26-30—American Society for Testing 
Materials, 53rd annual meeting, Chal 
fonte-Haddon Hall, Atlantic City 


* “ . 


Engineering 

Nov. 27-Dec. 2—-American Society of Me 
chanical Engineers, Hotel Statler, New 
York. 

Jan. 9-13—Society of Automotive Engi 
neers, annual meeting, Hotel Book 
Cadillac, Detroit. 

Mar. 14-16—Society of Automotive Engi 
neers (passenger car, body and pro 
duction), Hotel Book-Cadillac, Detroit. 
Apr. 10-14—American Society of Mechani- 
cal Engineers, Hotel Statler, Washing- 
ton, 


mmm mm 
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ALL PARTS STANDARD 
OBTAINABLE ANYWHERE 


The Car 
With All Aluminum Body 


ECONOMICAL 
TRANSPORTATION 


Dealers interested in franchises are cor- 
dially invited to attend a banquet and 
showing in your vicinity during the first 
week of December. Stock is not being 
sold and guaranteed franchises are being 
given free to eligible dealers. You can 
secure yours at the show. ADMISSION 
BY INVITATION ONLY. Send for your 
invitations immediately signifying the 
number in your party. 


HOPPENSTAND 


Dealer 
Showing 


lie 





Detachable aluminum top * 
converts open car to coupe Coupe $690 


REAR ENGINE DRIVE 


Wz aaa 
4 


‘ 
| 
! 
! 
| 
| 
| 
| 
| 
| 
| 
! 
| 








errs 


rs 





Open Car $590* “F.0.8. FACTORY 


HOPPENSTAND MOTORS INC., Greenville, Pa. 


Please send us immediately without obligation ...... invitations 
to your showing of the new HOPPENSTAND motor car. 
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CHICAGO.—Testimony that oc- 
casionally was perhaps less dra- 
matic than in the preceding four 
weeks featured the government’s 
prosecution of Preston Tucker and 
seven former associates of the 
Tucker Corp. for mail fraud, con- 
spiracy and Securities act viola- 
a last week. 

For three solid days U. S. At- 
torney Otto Kerner jr., and his 
assistants, Lawrence Miller and 
| Robert Downing, concentrated 
| upon a single witness, giving 
evidence by this procedure that 
| they place great import upon his 

| testimony, which concerned it- 
Hudgens | self with financial matters. 
| The witness before the jury and | 
|Federal District Judge Walter J.| 
|LaBuy was Martin Breitenbach, 
|former controller of Tucker Corp. | 

With Hudgens will be P. R.| Much of his time was occupied | 
Guion as office manager and car|by identifying financial vouchers 
distributor. Earl V. Bjurman will| and explaining some of them. In 
be service manager for the Mil-| other instances Breitenbach was 
waukee zone. | questioned about meetings and epi- | 





CHRISTOPHER GETS DEGREE FROM ROSE POLYTECHNIC—George T. histopher, pra 
r 


dent of Packard, receives the ae degree of doctor of engineering from Dr 
Wilkinson jr., Rose Polytechnic Institute president. Dr. John hite, emeritus professor I 
chemical engineering and a former teacher of Christopher's, presented him for the degree 
in recognition of his “outstanding leedership in engineering, _ industry and public service. 





ern portion of Michigan’s upper | 
peninsula. 

Waller appointed J. §. 
as manager of the Milwaukee of- 
fice, which will be located in the} 
Warner building, 212 W. Wisconsin. | 
Hudgens previously has been as-| 
sistant zone manager in Chicago. | 


Milwaukee Zone 


Opened by Buick 


FLINT.—Buick will open a new 
zone office in Milwaukee today 
(Nov. 21), it was announced last 
week by O. L. Waller, general sales 
manager. 

The office will serve Buick deal- 
ers in all of Wisconsin except a 
small area in the northwestern 





21, 1949 


Trial Prosecutors Quiz Ex-Controller . . . 
Tucker’s Financial Accounting 


;sodes involving Tucker and his 
codefendants, 

Judge LaBuy for his part showed 
no impatience over the length of 
time Breitenbach spent on the 
witness stand. 

Among many unchallenged 
statements of the witness was 
one to the effect that details of 
Tucker’s 1947 expense account 
were kept from a report to the 
Securities and Exchange Com- 
mission, due to disappearance of 
| the records from a locked filing 
; cabinet. He said they never 
| turned up. 

Breitenbach identified records 
| disclosing that Tucker had another 
expense account of $1,000 a month, 
| which he never itemized from June, 

|1947, through November, 1948. 
| In this same period, he said, 
| Otis Radford and Fred Rockelman, 
| both of whom are defendants, re- 
| ceived $400 and $700 a month, re- 
spectively, in expense accounts and 








area, and also dealers in the west- 





e¢¢ Unity protects the car dealer’s retail sales—by 
distributing only through legitimate wholesalers— 
never through chain stores or other cut-price channels. 


* 


Unity Spotlights will not drift in the wind, rattle, etc.—because 
Unity Spotlights are the only ones with adjustable frictions, both 
horizontal and vertical, easily adjusted with a screwdriver. 


All Unity Spotlights are three-tube spotlights. The outside tubing is tightly 
locked in the corner post by the two mounting brackets and cannot rotate. The 
head housing and the handle housing pivot on this stationary outside tubing. 
The corner post is stronger after the Unity Spotlight is installed. 


There are millions of Unity Spotlights in the field 
giving perfect satisfaction after years of service. 


Look for the spotlights with the ornament on top. ere j Nothing oh 
You will never see any Unity products sold at cut u That ; QS the BEsy 
° ° ° ° 7 Y s 
prices either under Unity name or under a different ey SPor Ic 
name or trade mark. Unity protects the dealer. he ar Deg Lats Gre called 
* Spor lights’ 








UNITY MANUFACTURING COMPANY 


2909 SOUTH INDIANA AVENUE 5 


-MAKERS OF SPOTLIGHTS WITH OR WITHOUT MIRRORS - 
LIGHTS + POLICE LIGHTS+ FIRE LIGHTS» DECK LIGHTS AND EMERGENCY LIGHTS 





CHICAGO 16, 
FOGLIGHTS - 


ILLINOIS 
BACK-UP 


that the board of directors ap- 
proved payments without itemiza- 
tion. 

The witness identified a $39,916 
check paid by Tucker Corp. to the 
Ypsilanti Machine and Tool Co., 
owned by Tucker’s mother. He said 
the payment was made in April 
last year and that Tucker ordered 
it to be expedited. He added that 
as controller he could find no sup- 
porting documents to indicate spe- 
cifically the services covered by 
the bill. 


Also identified by Breitenbach 
was a check for $10,000 paid to 
Preston Tucker jr., allegedly cov- 
ering expenses in connection with 
entering an automobile in the 
1948 Indianapolis Speedway race. 
Breitenbach recounted a conver- 
sation with the senior Tucker in 
April last year, the month in which 
he said Tucker discharged him 
“for talking too much.” 

At the time Tucker mentioned 
that “we are being sued” and added 
that “we need $75,000,” according to 
Breitenbach. 


Breitenbach said he objected to 
|}approval of the check, whereupon 
| Tucker ordered it drawn. Radford, 
|then treasurer, later took over 
|Breitenbach’s duties as controller, 
he testified. 


With the help of Rockelman, it 
| was stated by Breitenbach, the cer- 
tified check was retried and re- 
deposited to the corporation ac- 
count. 


Secundo Campini, jet propul- 
sion expert, also was brought 
prominently into the picture. 
Opposition to hiring Campini 

first came from Floyd D. Cerf, one 
|of the defendants, but George P. 
|Lochner of Johannesburg, South 
| Africa, largest individual Tucker 
stockholder, agreed to guarantee 
|the Tucker Corp. against loss, 
Breitenbach testified. 

| According to the government at- 
torneys, Campini was given $85,000 
for advance salary and patent 
rights, and Tucker and a stock- 
| holder relieved him of all but $10,- 
000 afterwards. 

| Robert Pierce, another defendant. 
|was said by Breitenbach to have 
been supposedly loaned by Budds- 
Aero Casting, Inc., of New Canaan, 
| Conn. 

He said all but one of the 
checks paid to Pierce were en- 
| dorsed by H. Budds, president of 
| the firm, and the remaining check 
was endorsed by Pierce as vice- 
president of that company. 

Budds also received $700 a week 
| for 20 weeks from Tucker as a spe- 
cial engineering consultant, Brei- 
tenbach added. 

The government without expla- 
| nation introduced a check for $40,- 
ome endorsed by Pierce as treas- 
urer of American Science and In- 
| dustry. 

During a noon recess, Tucker en- 
| tered Municipal court and signed 
|a $1,000 bond to guarantee his ap- 
|pearance there after the trial. 
| He had been served with an at 
|tachment obtained by Mrs. Justina 
|C. Perkins of Noblesville, Ind.. 
|claiming he owes her $3,445 on a 
|farm he bought from her in 1937 


| Dealer Week Gets 


‘Wide Coverage 
In North Carolina 


RALEIGH, N. C.—Celebration of 
“Know Your Dealer Week” was an 
outstanding success in North Caro 
lina, according to the Nort! 
Carolina Automobile Dealers Assn 

In Charlotte, an association bul 
letin said, a special section of Th: 
Observer was published with sev 
eral hundred inches of readin; 
matter devoted to the auto in 
dustry. 

In addition, dealers of Charlott: 
and Mecklenburg county took larg: 
advertising space to acquaint read 
ers with the importance of dealer 
in the community. 

At Rocky Mount, a 15-minut: 
|radio program was broadcast twic« 
|}under sponsorship of the Universa 
| Underwriters. In Winstom-Saler 
| NCAD officers went on the radi 
|to tell people about the role aut 
‘mobile dealers play in that area. 
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ne A Thanksgiving Day Message 





with an Everyday Meaning 


Once again, Chevrolet Dealers observe the Season with an expression 


a of gratitude and goodwill to their customers. This traditional 

n of = = ; . 

san lhanksgiving Day message appearing in newspapers across the country 

‘ ) 

ort! is an outstanding example of the good customer relations which 

issn 
bul 
The 
sev 
ding CHEVROLET MOTOR DIVISION, General Motors Corporation, DETROIT 2, MICHIGAN 
in 


Chevrolet Dealers seek to foster and promote every day in the year. 
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|what its salesmen are preachin; - 
FOB FACTORY and keep its production plant up- 
to-date? 





Unfortunately the figures are 
not available on a plant-by-plant 
basis. The previously mentioned 

| survey indicates a little over 40 
| percent of the equipment oper- 
| ated by “metal-working machin- 
ery” builders is past the 10-year 
limit, which would indicate a 


Tool Industry Copes 
With Old-Age Problem 


By A. H. Allen better acceptance of the latest 


(The opinions expressed herein are those of Columnist Allen and are not types of equipment than _ is 
necessarily those of Automotive News.) shown by the automotive indus- 


sa OF THE auto company master mechanics have | = 





However, you must keep in mind 


been reading over a recently issued survey covering the | the total volume of equipment 
owned by the two industries. There 


MEYER MOTOR SALES DEDICATES NEW HOME—J. R. Davis, Kaiser-Frazer's Washington 
regional sales manager, snips the ribbon at dedication ceremonies for the new $120,000 


building erected by Meyer Motor Sales, Richmond (Va.) K-F distributor. Participating are, - ‘i 
w. C.|area of machine tools and other equipment operated by} 


+ ~ right, — E. Meyer date Gee re on ier sales manager; -' fi h 
Pa , me * gintt ' d . I li : : P : 

BG. Moyer, general managers t ceorae E. Smith, parts and accessory manager, enc'| various industry groups, and were perhaps surprised to find| 13 “hich aaas & otis 
; ; — —___—_ that 52 percent of the tools®——————_—___ ~~ “| number of units of machinery than 
|the motor vehicle and parts plants. 


|turing plant of approximately 400,-| used in the motor vehicle|¥ 5th arguments 
a Hence the cost of keeping all this 
equipment under 10 years of age 


* 7 
Ford Negotiating | 00 + nt pee ace to house/and parts industry are More| neers to the ef- 
© the production of automatic trans- : i t 
Gear Plant Site : Gon 3 years Oh see te Tee dect thet figures would be staggering. 
* * * 


| missions will begin a = _ about the tops for any industry/qo not lie, and 
° ° . transaction is completed, arder | classification. present equip- 
At Cincinnati | said. Certainly it could not mean that|ment obsoletes Smaller Factor 
CINCINNATI.—Ford Motor Co. is| When completed, the new plant/the automotive manufacturing | almost everything HE machine tool industry, on 
negotiating purchase of a 55-acre | Will become a member unit of the| plant has lagged behind the times|more than 10 the other hand, at present em- 
industrial plot near here, D. S.|company’s General Manufacturing | and is refusing to realize the cost-| years old. ploys less than 40,000 men, or fewer 
Harder, vice-president of manufac- | division. savings possibilities of modern The question than will be found in one plant 
turing, announced last week. Other units in the division include | equipment, for it is a well-known|has been asked: of some large companies. On this 
The site is located on Red Bank |the Highland Park and Mound Rd.| fact the largest customer in the|What about the basis, the machine tool builders 
Rd., east of Cincinnati’s city limits.| plants in the Detroit area, and a| U.S. for machine tools is the auto-| machine tool in- |represent a miniscule operation. 
Erection of a one-story manufac. | forging plant at Canton, O. motive industry. Yet it is faced | dustry itself? Does it practice; 4 spokesman for the tool build- 
ee eg |ers says, “It is a tiny industry and 











A. H. Allen 















THE RODGERS PONTIAC CO. 







South Ludlow at Franklin Sts. 
DAYTON 2, OHIO 











The National Cash Register Company 
Dayton, Ohio 

Gentlemen: 

"A little more than a year ago we purchased a new '3000' NCR 
Accounting Machine to handle our bookkeeping. The results 

have been far beyond expectations. The machine has been highly 
satisfactory, and has taken care of the increased volume of work 
in our office without additional help. It merits all the praise 
the Sales Department gives it, as our work has been turned out 
so much quicker and more accurately." 












_— 


Save Time, Money, and Effort With National Mechanized Accounting 


All duplication of record-keeping is eliminated. Summaries are processed 
and balanced with speed, accuracy, and control . . . each line of posting 
is mechanically proved. Customer statements are always posted to date, 
and ready for mailing on the first day of each month. Sales journals are 
up to date and in balance. Figures on sales and cost of sales are always 
available. Daily operating figures are always ready for management. 
Month-end closings, and resulting financial statements, are accomplished 
with speed and accuracy. 


YOUR KEY TO GREATER PROFITS. The National Cash Register Company has prepared an 
interesting and helpful booklet, National Complete Accounting Machine System for Auto Dealers. 
Ask your local National representative for your copy FREE, and without obligation. Or, write to the 
Company, Dayton 9, Ohio. 


THE NATIONAL CASH REGISTER COMPANY 


|it has a very tough time. If a 
|machine tool builder doesn’t re- 
|place all of his obsolete machines, 
| it isn’t because he doesn’t believe 
|what he is telling his customers, 
|but because he is in a desperately 
difficult situation. Over 30 machine 
tool companies have gone under 
|}since the war.” 

| A leading equipment builder 
seems to come a little closer to 
reality in the situation, with the 
| observation that: 

| “Age does not determine ma- 

chine tool obsolescence. .. . 

| However, if you are heading into 
the future with machine tools 
that are not so productive as 
those of your competitor, you 

| have machine obsolescence—for 

| a machine tool becomes obsolete 

| the minute your competitor starts 
using a better machine for the 
same purpose.” 

There are good reasons for reti- 
lcence to replace old equipment 
that is still operating satisfactorily. 
| They include inability to write off 
'cost fast enough to justify early 
|replacement, the result of revenue 
| department restrictions; refusal of 
|machine operators to operate 
equipment to its designed capacity 
and the poor economics of invest- 
|ing in a high-cost high-production 
|machine, the output of which must 
| be limited by the capacity for sub- 
| sequent handling and processing of 


|parts being machined. 
+ * x 


New Heat Technique 
“Hot spot machining” is a new 
technique which seems to have 
|interesting possibilities. It involves 
|heating the immediate area to be 
| traversed by the cutting tool, using 
the electric induction method. 
Higher speeds and feeds can be 
used in machining red hot steel 
than is the case if the metal is 
|cold when the tool digs in. 


‘Pa. Voters O.K. 
‘Soldier Bonus; 


N.J. Says No 


HARRISBURG, Pa.—A $500,000,- 
|009 state bond issue for a soldier 
|}bonus program, which may later 
lead to enactment of general sales 
Or personal income taxes, was ap- 
| proved by a margin of nearly four- 
| to. one by Pennsylvania voters at 
| the Nov. 8 election. 

| At the same time in New Jersey 
ia similar plan, which would have 
| been accompanied by imposition of 
|}a@ new gross receipts tax, was 
rejected by voters. 

Although the question of whether 
a new tax will be needed for the 
Pennsylvania bonus will be up to 
the next state legislative session to 
decide, it has been predicted thet 
there will be proposals for salcs 
and personal income taxes [to 
finance the huge indebtedness. No 
method of financing the debt was 
included as part of the bonus 
referendum. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who cou'.ts 
in America’s No. 1 Industry ... an e 
mated more than 100,000 cover-to-c: ¢r 
readers weekly! 
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Clas i 


Getting three energetic sons 
started right can be quite a chore for any con- 
scientious parent. But setting a good example ™» 
goes a long way. Let’s see how it worked with 
Tom, Bud and Hal. 


While they were growing into manhood, 
their father owned a grocery store in a thriving mid- 


western city. The youngsters often waited on customers. 
That gave them the chance to see “how Dad did things.” 
They learned his business creed, namely, “Put every foot 
of space to work and make every minute count.” 


That's why there was a gas pump installed at 
the curb, in front of his store. “Gotta show these lads 
how to turn a penny more ways than one,” he used to 
say. The boys learned that lesson early. Before long they 


were doing jobs of servicing and minor repairs on cars 
to “turn some extra pennies” for themselves. 


Automobiles were growing more popular by 


the minute in those days as their father’s interests 
broadened. He decided one day to quit the 
grocery business and build a garage where it 
stood. Figured he could rent the place profit- gg 
ably. Before the building was completed, the 
boys said, “We'll lease it from you, Dad, at 
the same rental any tenant will pay.” 


EE 





lc a iS 





ae s ——. % 
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That’s how “Tom, Bud & Hal, Inc.,” started. 
And they not only paid the rent regularly but added 
steadily to their capital. Tom, the oldest, kept the books, 
bought equipment and generally supervised activities. 
Bud was a natural-born mechanic, so he bossed the shop. 
Hal liked selling and spent his time bringing in business. 






Ls Las J 


They branched into used car trading and did 
fine. Next they became dealers successively for a number 
of the earlier makes of cars. In 1924, when Walter Chrys- 
ler introduced his revolutionary automobile, the brothers 
visited the show. Right on the spot they agreed that here 
was the car they'd like to sell. They lost no time seeing 
the Chrysler executives who checked carefully into their 
background and standing back home. 


This year “Tom, Bud & Hal” are celebrating 
their Silver Anniversary as Chrysler-Plymouth dealers. 
Their accomplishment goes to show how initiative and 
industrious effort earn rewards, and how the retail mer- 
chandising of Chrysler Corporation products offers real 
opportunities for enterprising men. 














Write for our free booklet containing a 
number of these stories of accomplish- 
ments by enterprising men. Chrysler 
Corporation, 341 Massachusetts Ave., 
Highland Park 3, Mich. 





Chrysler Corporation - 


PLYMOUTH « DODGE « DE SOTO + CHRYSLER * DODGE “ Job-Rated” TRUCKS 
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| Minneapolis and St. Paul residents. 


lcription of the make, model and 
|condition of the car for sale. If a 
radio listener happens to be a top 
|bidder, a salesman drives the car 
lover to his home and gives him a 
| demonstration, 
| Slawik maintains a lenient pur- 
chasing policy. The high bidder has 
|the right to drive and inspect the 
car before he decides to buy it. 
Cost of the program — about 
$450 weekly —includes talent, 


is staffed by an announcer, two| time, and promoting it as well as 
ringmen, eight telephone operators,| producing it. Dick Charles, Sla- 


Merchandising 


Memos to Dealers 


By Bob Finlay 





LAWIK Motors 
outh) is attracting a 


(DeSoto-Plym- 
lot of 


showroom traffic with a program in| two engineers, five salesmen, a| wik advertising manager, says the 
which used cars are auctioned off wi. —~/ firm spends about the same 
through a radio-telephone tie-up. S=¥, “ amount of money promoting the 








= program as on the program it- 
self, believing promotion just as 
important as the program. 


Door prizes in merchandise, free 
refreshments and advertising novel- 
ties are given away to stimulate 
attendance. More than 500 persons 
wy regularly crowd the showrooms and 
show on WTCN, originates simul- | “ye YoX* \used car lots from which the pro- 
taneously from Slawik’s two show- | : 
rooms in Minneapolis and St. Paul. | sound effects man and the manager | 8™@™ is aired. : 
Large audiences are attracted to | of each company. | The program is believed the only 
each program at the showroom. It| Cars are auctioned alternately for|car auction on radio anywhere, 


Prospective buyers telephone 
their bids for the automobile with 
from four to eight used cars | 
auctioned off each program. A car | 
is sold at the end of a four-min- | 
ute limit, regardless of the 
amount bid. Other used-car 
dealers may not buy cars. 

The program, a 30-minute live | 





21, 1940 


according to Joseph Albachten and 
|The managers give a short des-| Carl Dokmo, Slawik managers. 


* # oa 


A Strike 


NDREW 
makes an 


MURPHY & SON 
impression on _ its 


80th birthday in| 


the transportation 
business by mail- 
ing a _ horseshoe 
along with a story 
of how it rose 
from a. black- 
smith shop to an 
important dealer- 
ship. 

firm handles Chrysler and 





The 
Plymouth in Omaha, and has been 


a car dealer for 40 years. 
* a * 


It Gets Around 
Sid Reiser, general manager of 
Trail Motor Sales (Crosley) in 


ways to break down customer re- 
sistance to the pint-sized Crosley 
is to point to the service depart- 
| ment. 
| “We get cars from all over the 
| country,” Reiser says. 

“The license plates tell the story, 
especially to the potential customer 








—Provides Desendalle Window 


The Hydro-Lectric system is the only such equipment 
now being instaHed by car manufacturers on thousands 


Hydraulic power has eased the work of man for 
thousands of years. 

Its dependability is unquestioned. of vehicles daily. 
That's why the Hydro-Lectric window regulating ; 
system, developed and perfected by Detroit Harvester . 2 
engineers, can be relied upon for the life of the car. 
It is the “no-problem” system. 

Hydro-Lectric controls are simple, compact. And : 
one power unit can be utilized for motivating a number Manual Window Regulators « 
of mechanisms including all door windows, quarter win- 


dows, deck lid, hood, driver’s seat, and convertible top. 


Control 


* 


Hydro-Lectric Top, Window, and Seat Control Systems 
Convertible Tops * Automobile Body Hardware 


Window Glass Channels 


Power Take-Offs ¢ Contract Production Parts 


Farm Mowers ¢ Power Sweepers 


DETROIT HARVESTER COMPANY 


EXECUTIVE OFFICES: 2550 GUARDIAN BUILDING, DETROIT, 


PLANTS: + DETROIT + YPSILANTI TOLEDO 


MICHIGAN 


ZANESVILLE 


Miami, says that one of the best | 





“I’m afraid we'll have to call our 
sales meeting to order without 
| Henderson. He led the force last 
week and hasn’t been down since.’ 


|who looks on Crosley as just a 
| round-about-town proposition.” 
* * * 


| Implication 
| CHRISTY Buick in Albuquerque, 
N. M., has a neat answer to a 
|question it brings up itself in an 
jad: 
| “Why does Buick offer the best 
used cars? Very simple. These cars 
were traded in on new Buicks. They 
come from car-wise owners, from 
the best garages in town.” 

+” * * 


Present? 

And in the same town, there’s 
Bill Burnham, a used-car dealer, 
who advertises: 

“We have a buyer’s market for 
you.” 

* + 


The Good Word 


N KNOXVILLE, Tenn., Britton 

Motors (Lincoln-Mercury) gives 
a word of advice to the public in 
a side strip to its advertisements, 
complete with a cartoon of an 
elderly geezer depicting the multi- 
tude of trials and tribulations of 
every day life and passing out the 
good word as he goes through his 
daily antics. 

Over the daily cartoon is a three. 
line question, “Have You Heard?” 
The other day Grand Pop, while 
looking through a hotel room key- 
hole had this to say to John Q. 
Customer. 

“When I talk I only repeat 
what I already know, but if I 
listen I may learn something.” 
Then again on Sunday he passed 

on this gem for what it’s worth: 

“The hardest fall a man can 
take is to fall over his own bluff.” 
Along side the humor are listed 
Britton’s daily used-car offerings. 

* + + 





Highlight 
OULDER MOTOR CoO. (Chrys- 
ler-Plymouth), in South Bend 
is making effective use of two-color 
advertisement in newspapers to 
promote used.car sales. 


In a recent ad, seven points were 
given a red background, as was 
the reminder, “Many Models In 
New Chrysler and Plymouth Cars 
Available For Immediate Delivery.” 


Between these two red spots 
were listed the nine used cars 
being featured. 

The seven points were: “New Car 
Dealer Guarantee with each car 
|sold, All cars serviced completely 
jin our shop. We are offering a 
special bonus on used 1938-39-40-41 
|trade-ins on new or used cars 
|Thirty-day driving trial on cars 
| listed below. Condition of cars war- 
rant this outstanding offer. We 
completely winterize any car you 





|choose. If you have a top credit 
jrating in South Bend you will 
receive our preferred customer 


bonus plan. Bring only your. car 
and title, no cash necessary.” 


+ 


Simplicity 
| AVIS BUICK in Philadelphia is 
telling potential customers that 
they can learn their A, B, C’s by 
dealing with this firm. 
Davis Buick claims that A, B, 
C stands for “Always Buy Care- 
fully.” 
“You can do that here,” Davis 
|says, and he adds that “all mer- 
|chandise is fully guaranteed.” 


British Motor Co. 
A business name has been filed in 
the Erie county clerk’s office for 
| British Motor Co., 424 Rand Bldg., 
| Buffalo, by Howard J. Hirschmiller 
|and Charles W. Pankow, 


SEPTI 





"mR 13 — i | 
* \8es)e |F UY 
eS S385 : 


‘rque, 
to a 
in an 


- best 
» cars 
They 
from 


here’s 
lealer, 


st for 


ritton 
gives 
lic in 
nents, 
of an 
multi- 
ns of 
it the 
th his 


three- 
ard?” 
while 
1 key- 
hn Q. 


ppeat 
if I 
jing.” 
passed 
vorth: 


- can 

luff.”’ 
listed 

-rings. 


Shrys- 

Bend 
»-color 
rs to 


3 were 
s was 
ls In 
, Cars 
ivery.” 
spots 
cars 


w Car 
h car 
pletely 
‘ing a 
9-40-41 
cars. 
1 cars 
s war- 
r. We 
ir you 
credit 
u will 
stomer 
ir. car 


phia is 
rs that 
C’s by 
A, B, 


Care- 


Davis 
1 mer- 
hg 


filed in 


ice for 
 Bidg., 
hmiller 





AUTOMOTIVE NEWS, NOVEMBER 21, 1949 _ 13 


For that extra impact you want your promotion 


to have at the LOCAL LEVEL / 






Full pages in Chicago Tribune newsprint color 
can get for you the extra attention and 
response you want in the Chicago territory. 
Dominant, dramatic, full pages in Chicago 
Tribune newsprint color provide the more 
dynamic means to get maximum response from 
the audience that accounts for the bulk of 
the new car buying in Chicago and suburbs. 
In addition, Tribune newsprint color pages can 


step up enthusiasm for your models in 


e 
hundreds of midwest cities and towns in which | 
the Tribune is a known factor in building 
consumer favor and dealer support. 


Why not get the facts now about Chicago 
Tribune newsprint color? Ask a Tribune representative to show you 


how Chicago Tribune newsprint color can help you increase your 


consumer franchise in the multi-billion dollar Chicago market. 


Percentage of expenditures placed in 
each Chicago newspaper by 
Automotive advertisers. 

Ist 6 mos. 1949 





40.9% 27.1% 18.8% 13.2% 
CHICAGO PAPER PAPER PAPER 
TRIBUNE B c o 





Chicago Tribune representatives: 

W. E. Bates, Penobscot Bidg., Detroit 26; 
A. W. Dreier, 810 Tribune Tower, Chicago 11; NEW SAVINGS IN COLOR PLATES! 
E. P. Struhsacker, 220 E. 42nd St., New York City 17; 


You can use your present color engravings for Tribune 
Fitzpatrick & Chamberlin, 155 Montgomery St., San Francisco 4; 


also, 448 S. Hill St., Los Angeles 13 newsprint color. Enlargements from magazine and 
MEMBER: FIRST 3 MARKETS GROUP AND direct mail originals cut plate cost and production time 
METROPOLITAN SUNDAY NEWSPAPERS, INC. as much as 50%. Ask to see specimens. 


SEPTEMBER AVERAGE NET PAID TOTAL CIRCULATION: DAILY, OVER 955,000—SUNDAY, OVER 1,525,000 
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What They Say in the Field... 


How About Salesman 


Eprror’s Note: This is 
fourth in a series of articles on | al Ns 

a dealer survey of the Southeast. | E WAS for making more of the 
: — , salesmen’s pay on a commission 

By Bob Finlay | basis and less on straight salary. 
menegeg eier | “The commission,” this dealer 
N THE SOUTHEAST.—Out here | said, “is a big incentive. Seems to 
in the field, we found some dif-|me that my salesmen get too big 


ferent aspects of selling ideas we |# drawing account. As a result, 








the |tance away had a similar complaint. 


way. be out closing deals.” 

There has been a lot of talk | But what are the salesmen 
in the postwar period about rais- | thinking about? 
ing the standards of automobile | In a big-city dealership, we got 
salesmen. We talked with some (chinning with a couple of salesmen 
of the dealers who have been hir- |" the problem. e 
ing young and well-educated men Look,” said one of them, “we 


are neither fish nor fowl. It’s an 
to train in selling, and with some ‘accepted thing that one type of 
of the salesmen, too. 


| salesmen, like a drug salesman, go 
It is apparent that a lot remains |to stores to make sales. 
to be done on the selling program.| “On the other hand, the people 


* * * 


ERE is the comment of one | 


Genter on the new breed of | 1epartment stores or groceries. 


“But when you're an auto sales- 


salesmen: man you're expected to sell in the 
“In a pinch, they lack some- | store and also go outside and sell. 
thing that the old-time auto “And when you try to sell a man 


\in his office, he considers you an 


salesman had. Maybe it’s per- 
intruder.” 


sistence, Once the old-time sales- ae 


man got on the trail of the cus- | : 
. ” \'FYHIS salesman made the point 
tomer, he'd never give up. ‘T that some sales executives in 

It might be pointed out that the |the auto business have pointed to 
new salesmen haven't had much/the manner in which insurance 
time to develop the knack of sell-| salesmen have risen in public re- 
ing in a tough market. gard. 





Another dealer in a city some dis-| “So,” he says, “these executives | 


‘ : en} | they find it nice to sit around the | 
had considered only in a gene ral | sreside at night, when they might | 


'go to the salesmen in the case of | 
retail trade, like people buying in| 
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Programs? 


| say, why don’t we auto salesmen be 
|like the insurance salesmen?” 
The executives, says the sales- 
man, forget the terrific institutional 
|advertising build-up the insurance 
jsalesman got before he was ac- 
|cepted by customers as an insur- 
ance “counsellor,” instead of a 
| peddler. 

Have any of the factories or 
dealers used consistent advertis- 
ing copy to build up their auto 
| salesmen in the public’s mind? 

The salesmen claim that there 
ought to be some way for the in- 
dustry to heip make the auto sales- 
|}man a welcome visitor. 

Of course, the auto salesman who 
sells outside must have a lot of 
outside activities. He must be ac- 
|tive in community organizations: 
| Churches, P-TA_ groups, Scout 
| committees, clubs and other things 
that draw people together. 

But that’s just a starting point. 
On the cold-turkey stuff, the sales- 
|/men need additional support. 
| * * * 
| 
| WHEN it comes to inside selling, 
| we found many dealers with 
|excellent setups. 
| For instance, there is Martin 
Johnson (Nash) in Atlanta. When 
a customer is attracted to his deal- 
ership, he runs into well-oiled sell- 
ing machinery. 

There’s a paved area right out- 
side the boss’ office window. A wide 
(35 feet) entrance leads to it. It 
is isolated from service, so that 
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YOU SELL! 


TRAVEL MINDED NEW CAR PURCHASERS ARE 
ALWAYS EXCELLENT PROSPECTS FOR 
MAXIMILLIAN BONDED LUGGAGE... 


















—AND AT XMAS TIME MAXIMILLIAN 
BONDED LUGGAGE IS AN IDEAL 
ACCESSORY GIFT LINE 


© practical enough to be appreciated by everyone 
+++ @veryone needs luggage. 

©@ perfect for the person ‘'who has everything'’ 
«+. duplication need not be dreaded. 

© a lasting possession that will recall the donor's 
consideration . . . earns many mental 
""thank-you's"' over the years. 

@ the last word in personal thoughtfuiness and 
originality . . . definitely not a casual gift. 

® formal enough to be suitable for all occasions 
+++@ truly distinguished gift. 


YOUR CUSTOMER'S INSURANCE POLICY 
FOR LASTING SATISFACTION 


Only Maximillian Luggage is bonded by a recognized 
National Bonding and Indemnity Company against 
all defects in workmanship and materials. This 
Bond is your customer's independent insurance 
policy for complete and lasting satisfaction. It 
allows you to order with full confidence. 
MAXIMILLIAN LUGGAGE 
COSTS YOU LESS 
BECAUSE YOU BUY 
DIRECT FROM 
THE MANUFACTURER 
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tFIRMAN LEATHER GOODS 


Please ship following: 





; Firm Name 
: Address__ 
1 

1 


Buyer's Signature __ 


THE FIELD EXECUTIVE 
end Compenion. Imported Pigskin or Top Grain Aniline Cowhide with 


+++ Men's 2-pc. set consisting of 2-Switer 


exclusive removable Suit-Poc feeture. Dealer's Cost $81.00 


ORDER NOW FOR DELIVERY B 





tt1—3 pc. LADY VOYAGER Basic Set 
tMatching Victoria Train Case 


1422 pc. FIELD EXECUTIVE Set 


VIKING IN TOP GRAIN COWHIDE 
WIKING IN DEEP BUFF COWHIDE 
ICOLORS: Cherrywood (deep cherry-brown), GINGER (rich medium tan), 
SADDLE (light natural tan). VOYAGER also in eggshell-white RAWTONE. 


$ 81.00 $211.68 
a ‘$28.50 | $57.00 
$106.00 | si6i.4s 
VIKING 2 pc. Matched Men's Sets (Not Illustrated) 
‘$71.00 | $140.94 
| ie 51.00 | $101.80 





THE IDEAL XMAS GIFT! 
Bau 


SETS FOR MEN AND WOMEN 
IN TOP-GRAIN ANILINE COWHIDE * 


“Accepted by the U. S. Tennérs Council 
@s the finest quality cowhide. 


@ The utmost in style, quality of 
materials, and fine craftsman- 
ship. 

® Scientifically designed for light- 
weight, wrinkle-free packing. 

® Hand-polished solid brass 
hardware. 

© Stitched leather handles. 

© All workmonship fully guar- 

anteed. ~ 









LADY 
VOYAGER 
Ladies’ 3 eo Set, 
21"* Weekender, 
21" Wardrobe, 
26" Pullman. TOP- 
GRAIN ANILINE 
COWHIDE. Match- 
me ~yeues bind- 
ing gives bumper 
protection the long 
way around eac 
case...not just the 
ends. Satin lined, 
geved pockets, tie 


‘apes. 
Dealer's Cost: 
$106.00 per Set. 
Also shown: 14° 
Victoria Train 
Case. 
Dealer's Cost: 
$28.50. 


ee ee ee Os 


CORP., 137 E. 25th St., NEW YORK 10, N. Y.! 


Advertised ! 
Consumer Prices 


Your 
Quantity Dealer's Cost Incl. Fed. Tax 8 


__City 


a esis 





EFORE XMAS 





JERSEY MOTORS 


Ce ee 





COVERS 20,000 SGUARE FEET—Night view of Jersey Motors’ new showroom and service 
headquarters at Route | and Hopkins Ave., Jersey City, N. J., which was opened recently 
Principals in the dealership, which formerly occupied other quarters in Jersey City, are 
Maurice W. Rosen, president, and Louis J. Kriegel, secretary-treasurer. The new building 
covers 20,000 square feet and has a semi-circular new-car display area enclosed in glass 


there is no cross traffic or anything 
else to distract the customer. 

“Everyone knows the _ score 
here,” says Johnson. “When we 
get a customer, we give him 
service. He doesn’t have to sit 
around waiting for appraisals or 
anything else. 

“The main idea is to make it easy 
for the customer to buy.” 

* + + 

HE brothers Rowe of Rowe Mo- 

tor (Buick) in Anniston, Ala., 
also put the accent on sales all 


through the store. . |road today are postwar models 18 

Mound Rowe, who has been in| months and more old. Average life 
the business 10 years as a salesman|o¢ the standard battery is 15 
and 10 as a dealer, says this: months. 

_ “If dealers would spend more | > Because last winter was an 
time satisfying their own cus- | unusually mild one throughout 
tomers instead of somebody else’s, |t,. country, many batteries that 
they’d be better off.” would have gone dead in normal 

Rowe was referring to the service| weather were able to squeak by. 

shop. In his case, Buick owners are|The law of averages against two 
conditioned to buy and buy again.|consecutive mild winters is great, 
Rowe will service other makes of | so many marginal batteries will fail 
cars, but not at the expense of|in normal winter weather. 
Buick owners. They get priority to} 3 ay unusually warm summer 
such an extent that they are soft- | sapped much of the strength from 
ened up for future sales. batteries. Hot weather is just as 
; hard, if not harder, on a battery as 
cold weather. But the weakness 
doesn’t become evident until the 
thermometer tumbles below freez- 
ing. 

4. Despite the fact the average 
automobile 20 years ago operated 
on 15 amperes, today’s models have 
|a 40 to 50-ampere electrical system. 
| Standard batteries in most makes 


Battery F ailure 
Epidemic Seen 


For This Winter 


AKRON, — There will be more 
battery failures this winter than at 
any other time in the history of 
the automobile, in the opinion of 
Henry A. Haas, battery sales man- 
ager of General Tire, who points 
out: 

1, Most cars and trucks on the 


‘Vancouver Dealer 


Wins Right to Sell 
Gas After 7 p.m. 


VANCOUVER, B. C. — Arnold 
|Lucas, head of Lucas Motors, 5608 





|W. Boulevard, has finally won his|o¢ cars are no more or only 
|battle against the Vancouver city slightly more powerful than 20 
| by-law prohibiting the sale of gaso- 

years ago. 


lline after 7 p.m. by other than 
| stations which are permitted, under 
lthe by-law, to stay open 24 hours 
| per day. 

Having won this round, Lucas is 
now asking for a test case in con- | 
|nection with the Lord’s day act, | 
|which prohibits the sale of gasoline | 
;}on Sundays. | 
| The decision by Chief Justice | 
Gordon Sloan, which declared the 
city by-law “defective” and reversed 
|a lower court decision which fined 
|a Lucas Motors attendant, was the 
| latest of many ups and downs of 
lithe 7 p.m, by-law Blue Sunday 
| regulations merry-go-round. 

Justice Herbert Wood ruled some 
| time ago that the sale of gas Sun- 
days, except in cases of necessity, 
| was illegal. 
| The city by-law had provided 
that stations willing to remain 
jopen 24 hours a day could stay 
open after ordinary closing time at 
7 p.m. and Sundays. 


This latter point is of great im- 
portance to the motorist who wants 
to avoid the expense and incon- 
venience of a dead battery some 
morning this winter, warns Haas. 





Meyers Chevrolet Co., New Car- 
lisle, Ind., is erecting a $30,000 one- 
story brick, block and frame build- 
ing, 65 by 100 feet. 


Carter Announces 


New Assignments 


ST. LOUIS, — Several personnel 
uppointments and changes have 
been announced here by Carter 
Carburetor Corp. Named original 
equipment sales manager of the 
| fuel pump division was A. C, Korte, 
|while it was announced that I. E. 
|Coffey will devote his full time to 
|new devices which the company has 
under development. 
| Other appointments include: Ru- 
| luff Hollembeak named engineer of 
|the mechanical fuel pump division; 
| A. B. Marshall appointed to succeed 
Van C. Worden, who has retired as 
manager of the Detroit office. 
| Alex N. Szwargulski was named 
engineer of the electric fuer pump 
| division, while Wenford E. Highley 
| was appointed engineer of the auto- 
matic choke division. 

Eskridge-Knell Opens 

Eskridge-Knell (Studebaker), 
Baltimore, has opened its new es- 
tablishment at Garrison and Lib- 
‘erty Heights Aves. 
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Car- 
walla. UST get any man or woman to settle back in the luxurious comfort of an 
Airfoam cushioned seat. Then you're well on the way to closing a sale. 


Dealers lucky enough to have this famous latex cushioning say it’s a mighty 
useful weapon in today’s big sales battle. 


PPE EE MORN HHH ae 


Customers know Airfoam at a touch. They know it by the way it yields to 
the pressure of a finger tip, the way it springs back the instant pressure 

is lifted. 

And you can show them how gently Airfoam absorbs bumps and jolts, 
makes riding softer, smoother, less fatiguing. What’s more, it lasts far longer 
than conventional cushionings, never sags or lumps up. Result: A better 


| resale price for the car. 
a 


a iene 


More and more cars in every price class are adopting Airfoam, either as 
standard equipment, or as a popular extra that’s so easy to sell. If you’ve 


_ 
'S? 


got this salesmaker, be sure to tell your prospects about it. 


cd 
This picture, appearing in national advertising, 
is helping make Airfoam the best-known, most- 
| wanted of all automotive cushioning materials. 
i 
| 
Note to manufacturers: Let us show you how recently developed tech- 


SUPER- CUSHIONING BY 
niques in building Airfoam cushioned seats provide extra riding space, more 


G as €6 DFYE 9 oa legroom. Write: Goodyear, Manufacturers’ Sales Dept., Akron 16, Ohio. 


Airfoam—T.M. The Goodyear Tire & Rubber Company THE GREATEST NAME IN R UBBER We think you'll like "THE GREATEST STORY EVER TOLD’’~ Every Sunday— ABC Network 


- 
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| 
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Aimed at Sales in South America... 


Soviet to Export $800 Car? 


(Eprror’s Norse: This report em- 
anates from a _ Soviet-occupied 
zone. While we consider the news 
source reliable, some of the de- 
tails seem to be out of line; for 
instance, the $790 price for a car 
weighing 2,650 pounds and having 
a top speed of 75 miles an hour. 
However, readers may find the 
story of interest. 


EISENACH, Germany—(UTPS)— 
Bayrische Motorenwerke’s plant 
here, in the Soviet-occupied zone, 
nine weeks ago began mass produc- 
tion of a medium-sized car which 
reportedly will be sold abroad for 
under $800. 

It is said that the BMW car, 
a two-litre 55 horsepower five- 
seater, was designed to challenge 
low-priced British, Italian and 
U. S. makes in the South Ameri- 
can and British Commonwealth 
markets. 

Mass production started last Au- 
gust and monthly production is said 
to have now reached about 200 cars. 
Soviet publicity calls this an aston- 
ishing figure when it is remembered 
to what an extent the Soviet zone’s 
steel-producing capacity has been 
crippled. 

All accessories come from outside 
the BMW plant; some are procured 
from Czechoslovakia. 

First contracts for the 340 sedan, 
which is supplied in three colors, 
were signed by Technoexport, the 





ay 


SUSPENSION, SOVIET STYLE—The BMW- 
340 from the Russian-controlled area of Ger- 
many has independent front-wheel suspension 
and steering, combined with double acting 
hydraulic shock absorbers and semi-elliptic 
cross spring. It features rod-type torsional 
rear springs, also with hydraulic shock ab- 


sorbers. 
* * + 


Soviet foreign trade organization, 
at the end of August with British, 
Dutch and Swiss agents for deliv- 
ery of up to 200 cars a month to 
Australia, Brazil and Uruguay 
until January, 1950, it is said. 
Smaller orders were taken from 
Switzerland, Italy, Holland and 
Sweden, a source revealed. 

The price said to be finally 
quoted to these buying agents 
was 280 pounds (before devalua- 
tion), or $790—both prices free on 








| board to the Baltic port of 


Rostock. 


The Russians have since then let | 


it be understood that in the future 
they would as much as possible cut 
out third parties in marketing the 
BMW. They are believed to be plan- 
ning to conduct a vigorous export 
through Technoexport, branches of 
which are to be set up (where they 
do not exist already) in most South 
American and European countries. 
* * * 


Reds Mum as Usual 


At the Leipzig trade fair early in 
September the Russians were reluc- 
tant to give prospective buyers 
more than the barest data on the 
car (no actual model was shown) 
and at the Ejisenach plant, which 
normally is out of bounds to 
foreigners, there was not a publicity 
photograph of the 340 available. 

The Russians’ attitude appears 
to be that in view of the car’s 
reported low price they can well 
afford an attitude of take it or 
leave it without needing to boost 
the car’s advantages. 

Various remarks by the Russians 
at Ejisenach and in Berlin have 
made it clear that the Russians 
have pinned great hopes on making 
the 340 a first-class hard-currency 
earner by undercutting every com- 
petitor in this type of car, regard- 
|less of how much below the cost 








TWO MONEY-MAKING SELLERS 
EVERY DEALER SHOULD STOCK 





This new Prior product 


pick-up at small cost, and is a point-of-delivery 
moving advertisement for you and your cus- 


tomers. It is all-steel construction, rattle-proof, 


and can be furnished 


painted in standard colors or in prime coat only. 


MAIL TO NEAREST ADDRESS 
PRIOR PRODUCTS, Inc. 


Box 349, Middletown, Ohio 
Box 7608, Dallas, Texas 


Please send me complete ‘information on the “Load-Ster" 


PANEL RACK [) 


Also send me the name of your nearest distributor. 


Name___ 


Street_ 
City. 


required. 


SPRING 


The “LOAD-STER” takes effect only when needed to 


carry the excessive load caused by weight or rough 
roads. It gives a normal ride when not loaded and an 


asier ride when overloaded. ‘‘Load-Ster” spring instal- 


lation is qui 


adds load area to your 


with dealer emblem 


HELPER SPRING [} 
















aad simple, and no maintenance is 
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Available 
For 
Chevrolet 

Ford 
Dodge 
G.M.C. 
DeSoto 
Plymouth 



























Bnel Rack 


“LOAD-STER" 






Available Vy V, 1-Ton 
For g Ton Truck 
Chevrolet . * 
Ford * * 
Dodge ° . 
“A * * 


G. 








MAIL COUPON TODAY 
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Bayrische Motorenwerke in Eisenach. 


price they might have to go in 
selling it abroad. 


There is no doubt that in this 
aim they are helped by the good 
reputation established by BMW in 
former times in South America and 
Europe. 

The following data on the car was 
given by Soviet engineers of BMW: 

Performance: maximum speed 
about 75 miles-per-hour, con- 
trolled highway speed 70 miles- 
per-hour, weight efficiency with 
full load about 68 pounds and 
fuel consumption about 25 miles 
per gallon at a traveling speed of 

50 miles-per-hour. 

Weight: 2,650 pounds net weight. 

Measurements: wheelbase 113 
inch; front and rear track about 
51 inches and 55 inches, respec- 
tively; minimum ground clearance 
at exhaust pipe below rear axle 
about 8 inches. Over-all dimensions 
about 180 by 70 by 65 inches. 

Body frame: all-steel construction 
and integral chassis frame welded 
into a rigid, rattle-proof, strong and 
weight-saving unit, 





Chassis lubrication: central 
single-pressure pump lubricating 
with engine oil. 

Steering system: left-hand 


safety steering acting through 
pinion, rack and two-tie rods, 
longitudinally and _ transversely 
adjustable; turning radius 20 feet. 

Suspension: independent front- 
wheel suspension and_ steering, 
combined with double-acting hy- 
draulic shock absorbers and semi- 
elliptic cross spring. Rod-type 
torsional rear springs also with 
hydraulic shock absorbers. 

Final drive: tubular propelling 
shaft with two universal joints. 
|Rigid rear-axle unit with hypoid 
gears, ratio 4.55 to 1. 

Cooling system: rib-type radiator, 
sealed cooling system capacity 6.6 
quarters. Centrifugal water pump. 

Fuel system: two downdraft car- 
buretors equipped with air cleaner 
and intake silencer. Mechanically- 
driven membrane pump. Fuel tank 
at rear, capacity 16 gallons. 

Engine: displacement 120 cubic 

inches; developed brake horse 

power 55 at 3,750 r.p.m., normal 
revolutions about 3,000 per minute 
at 50 miles-per-hour. Lightweight 
cast alloy pistons with steel 
| struts. The engine takes 44 sec- 

onds to accelerate from 13 to 65 

miles-per-hour. 

The engine hood opens from rear 
to front and together with the 
grille it is easily removable. GMW 
designers claim as a new feature 


the locking device by which the 


hood is secured at the same time as 
'the car doors are locked. 
aa 7 * 


| 
Factory Up-to-Date 

This is the first car which has 
|come from Soviet-occupied Ger- 
| many for export sale. At every stage 
|of designing and tooling-up Soviet 
engineers have cooperated with the 





* is designed for export sales. 


in the South American and British export markets. This is 





THE SOVIET'S $800 CHALLENGER FOR THE EXPORT TRADE—Now in production in the 
Soviet zone of Germany, it is intended to compete with low-priced British and Italian cars 


BMW Mode! 340, made by 


German designers of the old BMW 
staff, it is said. Great care was 
taken during the preliminary stages 
to prevent the Germans working 
on the 340 design from escaping to 
the west, it was learned. 


A brief and somewhat restric- 
ted inspection, in the company 
of a Soviet engineer, of part of 
the Eisenbach plant revealed an 
entirely up-to-date and_ well- 
equipped factory. Even Germans, 
who are otherwise strongly anti- 
Russian, point out that this good 
condition is due to large-scale 
and continuous Soviet assistance. 


Bayrische Motorenwerke holds a 
unique position in the economic 
set-up of this region. 


After the war practically all other 
important industrial plants were 
entirely or largely dismantled by 
the Soviets and shipped to Russia. 
This was not the case, however, 
with the BMW plant which had 
been greatly extended during the 
war and had sustained very little 
air-raid damage. 


The plant was taken over by the 
Russians and converted by them 
into a “Soviet joint stock company” 
which means a Soviet-owned under- 
taking. In marked contrast to the 
position regarding other key plants, 
efforts have been going on at BMW 
to prevent a running-down of ma- 
chinery; everything was done to 
restore the works to a level where 
production at full capacity was 
possible it is reported. 


To achieve this object, the Rus- 
sians went so far as to buy 
valuable machine tools for hard 
currency in Switzerland and 
elsewhere to replace worn-out 
equipment, 

The plant was also given a very 
high priority claim to a portion 
of the Soviet zone’s limited steel 
output—a priority even higher than 
that for reparation deliveries to 
Russia. 


Johnson Directs 


Van Auken Sales 


DETROIT.—Appointment of Rich- 
ard G. Johnson as sales manager 
ie Van Auken, Inc., manufacturer 
of the Van Auken line of automo- 
bile grille and deck guards, was 
announced last week by Joseph B. 
| Montgomery jr., president. 
Johnson, who will make his head- 
quarters in Detroit, comes from 
Cello Products Co. of East Boston, 
Mass., where he was sales manager 
He previously was associated with 
| Snow Sales Co. Spokane, Wash.. 
and Plymouth Motor Corp., Detroit 
| Van Auken, Inc., with plants at 
| Detroit and Mount Clemens, Mich.. 
|recently was purchased by Penn- 
| Ohio Steel Corp. and is being oper- 
|ated as a subsidiary of that com- 
| pany. 


@ 
¢ 











THE DASHBOARD OF RUSSIA'S BMW-340—This car is said to have a maximum speed of 
75 miles per hour and weighs 2,650 pounds. It has a 113-inch wheelbase and front and rear 
track of 51 and 55 inches, respectively. Made at Eisenach in the Soviet sector of Germany, 
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COMMERCIAL CREDIT CORPORATION 


A Subsidiary of 
Commercial Credit Company, Baltimore + Copital and Surplus $95,000,000 


IN: PRINCIPAL CITIES OF THE UNITED STATES AND CANADA 


PSS 


Gsm rR. 
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Highways & Safety... 
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AAA Proposes ‘Clinic’ 
To Cut Accidents 


OTOR-VEHICLE accidents|recently established American Au- 


have been likened to a deadly | tomobile 
Traffic Safety will be to isolate the | 


plague that requires _ scientific 
“clinic” treatment to reduce its 
toll. At the annual meeting of the 
American Auto- 
mobile Assn. in 
Cleveland, Willi- 
am J. Gottlieb, 
president of the 
Automobile Club 
of New York, de- 
scribed a_ scien- 
tific plan to re- 
duce accidents. 
“This country must face the 
fact that road safety is a vitally 
urgent problem and that a labora- 
tory approach to prevention is 
long overdue,” he said. “Until 
now the efforts in this direction 
have been scattered and not co- 
ordinated, mostly because of 
inadequate financial resources, 





| 





Assn. Foundation for 
factors leading to accidents and 
evolve permanent corrective 


cedures.” 
* 4 + 


OTTLIEB said the foundation | 


will be operated on principles 


Which Is Best? 


Various Road Materials 
Receive N. J. Test 


New Jersey will undertake its 
own practical research to find out 
what kind of highway material 
stands up best under today’s traffic 
needs. 

In reconstructing an _ existing 
road between Jersey City and 
Camden, the state will lay six %- 
mile stretches, each with a different 


“The fundamental purpose of the | formula. 





Cresmer & Woodward, Inc., New York, Chicago, Detroit, San Francisco, Los Angeles e 


pro- | 


of medical research institutions. | 

“If scourges like tuberculosis, | 
heart ailments and polio can be 
brought largely under control, it is| 
only because doctors and hospitals 
have had the assistance of great | 
foundations and research centers | 
working to uncover the cause and | 
prevention of disease,” he added. | 


The AAA official emphasized 
that no “miracle drug” could be 
expected immediately from the | 
Safety Foundation’s findings. But 
he said there were indications of 
great advances in forming pro- 
jects to reduce death and injury 
on the country’s roads. 
| Based on present plans, the foun- 
dation’s program is expected to be 
conducted on a country-wide scale 
with accident causes analyzed. 
Motorists’ attitudes and habits and 
traffic and highway conditions are 
rated among subjects for the most 
|intensive studies and the compiled 
}results are to be applied section- 
| ally, he added. 
| 


cd * * 


\“"IYHE intention now is to chan- 

nel widespread corrective ef- 
forts through driver-training, pe- 
destrian education and _ school 
|safety patrols and deal with the 
varying local conditions through 
local clubs. However, as in any 


ase, 
‘ + 


How are YOU doing in 
the Cleveland Market? 





Are you covering ALL of one of the 
nation’s leading automotive markets? 
Or are you reaching merely half of 
your potential buyers? The Cleveland 
Plain Dealer is the ONLY Cleveland 


newspaper to cover the entire 


land market—consisting of Greater 
Cleveland and 26 adjacent counties, 
including 141* busy cities and towns. 
The Plain Dealer serves as the local 
morning newspaper in each commu- 
nity, assuring you /ocal dealer support 
in Ohio’s two richest retail markets 


at one exclusive low cost. 


*Akron, Canton, Youngstown not included. 


The Plain Dealer’s Market Survey Department 
can assist you in checking your merchandising 
coverage with current market data for Cleveland. 


Write for information. 


CLEVELAN 





BUYS 27TH STUDEBAKER—Twenty-seven cars 
became a Studebaker owner and 


as continued the habit ever since. 


ago, Charles Ridel, mayor of Landisville, N. J., 
Here the No. | citizen 


of the New Jersey community receives delivery of his 27th Studebaker. Completing the sale 
is Diminic D'Agostino, representing Richards Motor Sales, Bridgeton, N. J. 


other research movement, the in- 
vestigations may arrive at conclu- 
sions that eventually will save 
thousands from death on the high- 
ways.” 

As for traffic situations, Gott- 
lieb forecast that the new bureau 
may be able to furnish “data 
which will cure the cancer of 
congestion that is blighting the 
free movement of travel.” 

He called lack of parking space 
a major difficulty and said that 
cities must find an answer for this 
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A. S. Grant, Atlanta 


vexing problem before getting 
permanent traffic relief. 


—Tom Hewitt 


New York Spends 
‘$253 Million for 
Roads in 4 Years 


New York state is making a 
“good start” in rehabilitating its 
highway system, according’ to 
| State Public Works Superintendent 
Bertram D. Tallamy, who has re- 
| ported that the state has awarded 
highway and bridge construction 
contracts totaling $253,118,502 in 
|the four years since V-J Day. 
| The department started an $840,- 
000,000 five-year highway rehabili- 
|tation program in 1945, but be- 
cause of material shortages and 
inflated prices, the program had 
fallen 18 months behind schedule 
by the middle of 1947. 
| Included in the program is the 
| state thruway and a super-express- 
| way to extend from near New York 
| City, by way of central New York, 
|to the Pennsylvania border south- 
| west of Buffalo. 
| Tallamy said two sections of the 
486-mile thruway would be opened 
this fall. 


Mass. as Linke 
With N.H. Pike 


To provide a link with the toll 
highway under construction in New 
Hampshire, Massachusetts highway 
officials are drawing plans for a 
$15,000,000 express highway to com- 
plete the Newburyport turnpike. 

The new highway will be a four- 
jlaned, 24-mile-long affair, will by- 
|pass Newburyport to avoid exces- 
|sive land damages and will span 
| the Merrimack river on a $2,000,000, 
four-laned suspension bridge. 

* o 


| Oh, Tisha 


Grammar on Road Signs 
Stirs Students 


There’s a controversy raging in 
|Connecticut over the wording of 
traffic signs—with State Highway 
Commissioner G. Albert Hill assur- 
|ing the state’s thousands of school 
|children that the wording of the 
|signs is correct, all rules of gram- 
mar to the contrary. 

| The focal points in the dispute 
| are the signs which say “go slow.” 








Street Scene 
| Sign at New Jersey intersection: 
“Cross Road—Better Humor It.” 





| Hill insists that this wording is as 
|correct as though they stated “go 
| Slowly.” 

| “In fact, prominent educators 
| have informed me that ‘go slow’ is 
more acceptable than ‘go slowly’ 
for these signs,” he told the state 
highway safety commission, 

Hill, a professor at Wesleyan uni- 
versity, explained that “go fast,” 
as an example, is both correct and 
| acceptable, while “go fastly” would 
| be neither. 
| * % * 
| Delaware’s Road Program 
| To Cost $53 Million 

Delaware's state highway depart- 
ment has approved a two-year pro- 
|gram for road construction and 
improvement throughout the state 
|}to cost approximately $5,395,000. 
| Included in the program are nine 
| projects to improve primary roads 
lat a cost of approximately $2,730,- 
| 000 and 15 projects to improve 
|secondary roads at an estimated 
| cost of $2,665,000. All 24 projects 
will be undertaken with federal aid. 
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Only one gets THIS invitation! 


PLENTY of big-circulation magazines go into homes. 


But of all magazines in the three-million-up class, only 
one is invited into homes as a buying guide. 


Only one is read entirely because of its 100% service 
content, which stirs up desires for new and better things. 


That’s why this one magazine, Better Homes & Gardens, 
is “America’s Ist Point of Sale’’ for automotive prod- 


ucts. Why it gets a big hand every month in more than 
3,000,000 suburban-type homes that need cars—and 


buy new ones twice as often as the national average. 


Whether you’re most interested in selling autos, tires 
or accessories—remember that you’ll have an easier 
time “moving” the brand that’s advertised in Better 


Homes & Gardens. 
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Auto Personnel 


uating with a B. S. in electrical 





Appointment of Henderson & 
Austin Co., Stamford, Conn., as 
direct factory sales representative 
for Sparton horns and safety prod- 
ucts has been announced by J. J. 
Bigelow, sales manager of Sparton 
Automotive, division of the Sparks- 
Withington Co., Jackson, Mich. 

Henderson & Austin will repre- 
sent Sparton in New England and 
New York, exclusive of the metro- 
politan area, Bigelow said. 

. * * 


Hollingshead Appoints 
Ferris as Treasurer 


Charles R. Ferris has just been 
appointed treasurer of R. M. 
Hollingshead Corp., Camden, N. 
J., according to R. M. Hollings- 
head jr., chairman of the board. 


Ferris was formerly secretary 
of the chemical firm. He as- 
sumes a position left vacant by 
the resignation of Weir Mitchell. 


* + +. 
Boor Takes Engineer Job 


At Timken-Detroit Plant 


F. H. Boor has joined the engi- 
neering staff of the Wisconsin Axle 
division of Timken-Detroit Axle 
Co., it is announced by B. W. Keese, 
chief engineer of the division. 

Boor, who formerly was in charge 
of the engineering department of 
Fairfield Mfg. Co., is a graduate of 
Purdue university. He has had ex- 
perience in the design of gears and 
differentials used in farm equip- 
ment, trucks and power shovels. 

a. * * 


Borg-Warner Names Johnson 


Assistant to Shallberg 


Appointment of Ray P. Johnson 
as administrative assistant to G. A. 
Shallberg, executive vice-president 

; of Borg-Warner 
Corp., has been 
announced in Chi- 
cago. In addition 
to his new duties, 
Johnson will re- 
tain his post as 
vice - president of 
Morse Chain Co., 
a Borg - Warner 
division. He also 
is a director of 
Borg-Warner. 

Johnson first 





Ray P. Johnson 


joined Borg-Warner in 1929. He 
has filled executive positions with 


Morse Chain Co. in Detroit and 
Ithaca, N. Y., since the war. John- 
son was born in Muncie, where his 
grandfather, the late A. L. Johnson, 
founded Warner Gear Co., which in 
1928 became a division of Borg- 
Warner. 
* + + 


Pick Brake Shoe Expands; 


Harwood Named Manager 


Carl Pick, president of Pick Mfg. 
Co., West Bend, Wis., announces 
appointment of Joe Harwood as 
manager of the Pick Brake Shoe 
division with headquarters at 1908 
Penobscot Blidg., Detroit. 

Creation of this position accom- 
panies an expansion program which 
includes installation of additional 
equipment at Pick’s Wisconsin 
plant and development of Pick 
bonding stations throughout the 
country, Pick said. The expansion 
was made necessary because of 
growing popularity of bonded shoes 
and exchange service on both riv- 
eted and bonded types. 

+ ~ * 


Petroleum Institute Names 


Markham Acting Head 


Baird H.,. Markham has 
named acting president of 
American Petroleum Institute. 
succeeds William R. Boyd jr., re- 
tired. 

Markham, formerly director of 
the API’s American Petroleum In- 
dustries committee, will hold office 
until a board of directors’ meeting 
selects a permanent president in 
March, 1950. 


been 


Doman Joins Crusoe’s Staff 
On Product Planning 


L. D. Crusoe, general manager 
of Ford division, has announced 
appointment of Carl T. Doman to 
his staff. ‘ 

Doman will serve as the staff 
member on forward products plan- 
ning, Crusoe said. He is a native 
of Elbridge, N. Y., and attended 
the University of Michigan, grad- 


the | 
He | 





engineering in 1922. He got his 
graduate degree at the university’s 
Horace Rackham graduate school 
in aeronautical engineering in 1948. 
* + + 
Knurck in New Position 
Carl J. Knurck has been appoint- 


ed field representative in the mid-- 


west for the National Automobile 
Transporters Assn.’s accident pre- 


vention division, it is announced by | 


Elmer R. Reeves, director of that 
division at Detroit NATA head- 
quarters. Knurck, who will make 
his headquarters in Chicago, was 
formerly with Markel Service, Kee- 
shin Motor Freight Co. and Spector 
Motor Freight. 


* * * 


Shull Moves Up 


W. C. Shull, formerly manager of 
national accounts sales for National 
Battery Co., has been appointed as- 
sistant general sales manager for 
the company’s own brands—Na- 
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tional, Gould, Vesta and Kathanode. 
He will assist S. B. Blakely, gen- 
eral sales manager. 

* * - 


| Hayes Succeeds Collins 


As Inland Rubber Head 


James L. Hayes has been 
chosen president of Inland Rub- 
ber Corp., Chicago. Hayes, who 
has served 12 years with Inland, 
10 of them as vice-president, suc- 
ceeds William M. Collins jr., re- 
signed. 


After 23 Yours 


Sales-Training Director 
Of Studebaker Quits 


David R. Osborne has retired 
from his position as sales-training 
director of Studebaker after serv- 
ing the company in that capacity 
for nearly 23 years. 

A native of Gallatin, Tenn., Os- 
borne launched his career at 17 as 
a reporter for the Nashville Banner. 
From there he moved into the ad- 
vertising field. He became head of 
sales training at Studebaker Jan. 
1, 1927. 








Osborne is the author of several 





CARR COMPLETES 'HOME'—A large and 


by K. W. 
square feet and there is an a 
blocks up the street. 


books which have had wide distri- 
bution in the sales field. Among 
them are “Self-Management in 
Selling,” “Salesmanship for Today 
for Sales Managers of Tomorrow” 
and “Selling as a Postwar Career.” 

Though retired from Studebaker, 
Osborne will continue sales train- 
ing on a free-lance basis. 

* * * 


Oil Group Elects Fraser 


To Head 25-Year Club 
Alexander Fraser, chairman of 

the executive committee of Shell 

Oil Co., has been elected president 











well-equipped building has been completed 


Carr Motor Co. (Chrysler), Indianapolis. The plant has a floor area of 18,000 
dditional 12,000 square feet in an older building a few 


of the Twenty-Five Year club of 
the Petroleum Industry. 

Fraser succeeds John M. Craw- 
ford, chairman of Parkersburg Rig 
and Reel Co. 


* * * 


Grant Heads Bearings Sales 


For Brake Shoe in South 
William J. Grant has been ap- 
pointed manager of southern sales 
for the National Bearing division of 
American Brake Shoe Co., accord- 
ing to T. W. Pettus, division presi- 
dent. His headquarters will be in 
Richmond, Va. 


Engineering Acceptance 


Follow the lead of these outstanding manu- 
facturers! Follow their lead to WIX for prof- 
The VAC Series J. |. 
CASE Tractors, new models 66, 77 & 88 
OLIVER Tractors, VE 4 Series WISCONSIN 
Agricultural Engine, DIAMOND "'T" Trucks, 
HARNISCHFEGER Diesel Power Units and 
MINNEAPOLIS-MOLINE Tractors . . . ALL 


now use WIX as original equipment! 


itable new business! 


Engineered Filtration is 


ognize. 


This continued, growing trend to WIX 


your customers with the famous WIX clean- 
oil protection that these manufacturers rec- 
Order genuine WIX Filterefils to 
service these factory-installed WIX Filters 
... but don't stop there! Your WIX Jobber 
has Filterefils for every Oil Filter on ALL 
tractors, trucks, passenger cars and station- 
ary engines, as well as WIX Filters for every 


motor! Order the full WIX line—NOW! 
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On the Financial Front... . 


How Is the Outlook 
For Next Year? 


By George Deery 
Associate Editor 

— looking ahead to pos- 

sible returns on their securities 
and the level for general business, 
as reflected in the predictions of 
some business and stock analysts, 
are offered the following ideas for 
cogitation at their convenience: 

On the favorable side for se- 
curity prices, in the outlook of 
Argus Research Corp., New York, 
are a large supply of available 
investment capital and the lack 
of indications of a disastrous drop 
in business activity or commodity 
prices. 

In addition, it says, “There is 
every indication that interest rates 
will continue low and may even go 
a little lower, if pension plan re- 


serves are set up and invested in 


securities.” 


« * * 


T POINTS out that there are 
many stocks that afford a rela- 
tively high yield on dividend pay- 
ments “that seem to be assured by 





Auto Stocks 





Nov. 14 Nov.7 
Chrysler ......... 553% 58% 
SO, ediareue'ss 2% 2% 
General Motors .. 70% 69% 
ere 12% 13% 
Kaiser-Frazer ... 5 5 
Nash-Kelvinator . 15 15% 
Packard ......... 3% 3% 
Studebaker ...... 25% 25 
wi Bnd a anes % -20 
Willys-Overland . 4% 5 
Average for a 
Ee OOD. cecses 19.58 19.77 





ition around 5 percent under that | 





earnings that could be recorded, | 
even if business activity receded | 
to a level equivalent to 160 on the | 
Federal Reserve Board Index.” 

Laurence Stern of Standard & | 
Poor’s Corp. states that “our ten- 
tative conclusion is that the 1950 
production decline should not ex- 
ceed 5 percent, and that it could 
readily be less. Were it 5 percent, 
the Reserve Board index would 


average around 165 in the early | |< 


months of 1950, as 1949 fourth- 
quarter production losses, due to 
strikes, are made up. 


“Given a 1950 volume of produc- | 


of 1949, and a small further decline 
in prices, total corporate profits 
might be something like 10 percent | 
to 12 percent under 1949’s estimated 
$16 billion, or in the general vicinity 
of $14 billion. 


+ * * 


ings trending upward, total profits 
of anything like $14 billion would | 
readily support continuing divi- 
dends varying little from the pres- 
ent annual rate of roughly $8 bil- 
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DIAMOND ‘T’ MINNEAPOLIS- 


WIX ACCESSORIES 


CANADIAN FACTORY: WIX ACCESSORIES CORP. LTD., 
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FILTERS AND FILTEREFILS 


CORP’N 


GASTONIA, N. C. 





11 Wabash Ave., Toronto 3,Ont. 
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“Sure, I’m gonna wash the car— 
first, I gotta fill the tub, don’t i” 


|“GINCE expansion needs are less- | lion, however diverse may be re- 
ening and corporate cash hold- | Sults among individual companies. 


On the sadder side, Argus says 


that part of the recent market 
strength has been due to “an ex- 
aggerated fear of inflation that 
sooner or ’ later should peter out,” 


cf 








21 
that the recovery after the strikes 
is likely to be temporary and that 
higher taxes and labor costs are 
looming. 

“The competitive supply and de- 
mand forces are going to make it 
very difficult for business to pass 
along higher labor and tax costs 
to the public in the form of higher 
prices and hence profit margins in 
many lines are going to contract. 

“Under these circumstances, the 
fundamental earning power of 
many companies is not likely to be 
high enough to justify the current 
prices of those particular stocks.” 


U.S. Rubber Net 
Drops 43 Pct. 


Net earnings of United States 
Rubber for the nine months ended 
Sept. 30 were $8,619,600, after all 
charges, compared with $15,216,798 
in the corresponding period of 1948, 
a decrease of 43.4 percent, accord- 
ing to Herbert E. Smith, chairman, 
and Harry E. Humphreys jr., presi- 
dent. This is equivalent to $2.68 a 
share, compared with $6.42 in 1948. 

Net sales for the nine-month 
period were $396,551,121, compared 
with $431,930,181 for the correspond- 
ing period last year, a decrease of 
8.2 percent. 


Murray Profit 
Reaches New High 


The annual report of Murray 
Corporation of America for the 
fiscal year ended Aug. 31 showed 
that 1949 was a peak year, with 
the record of achievements in 
sales, earnings and equity growth 
surpassing that of any previous 
year. 


The earnings for the year were 
$6,802,656, equivalent to $6.95 a 
common share. This compares with 
$3,253,305, or $3.21 a share for 1948. 
The total dollar volume of services 
and products amounted to $97,844,- 
203, against $92,535,476 for the pre- 
vious year and the previous high 
of $94,639,141 achieved in the year 
ended Aug. 31, 1944, 


| Profit Dip Reported 
By Timken Axle 


Timken-Detroit Axle reports net 
profit for the three months ended 
Sept. 30, after provision for depre- 
ciation, income taxes, etc., but sub- 
ject to year-end inventory and 
audit adjustments, of $637,313, 
equivalent to 29 cents per share. 
Sales for the same period amount- 
ed to $15,679,072. 

This compares with sales of $18,- 
| 955,050, and net profit of $927,458, 
equivalent to 43 cents per share 
for the three months ended Sept. 
30, 1948. 





* * * 


Earnings 


Campbell, Wyant and Cannon 
Foundry and_ subsidiaries — Nine 
months: Net income, $579,766, equal 
to $1.66 a share, compared with 
$972,407, or $2.79 a share, a year 
ago; net sales $12,625,789 against 
$19,132,596. 


Fedders-Quigan — Nine months: 
Net profit, $1,802,270, equal to $1.45 
in sales of $22,762,895, compared 
with $1,272,008, or $1.06 a share, 
in sales of $15,712,729 a year be- 
fore. Third quarter: Net profit, 
$547,194, or 44 cents a_ share, 
against $374,661, or 31 cents a share 
a year earlier. 

Kelsey-Hayes Wheel— Year to 
Aug. 31: Net profit, $4,872,327, equal 
to $7.88 each on combined Class 
|A and B shares, against $3,731,503, 
or $6.03 a combined share in pre- 
|ceding year. George W. Kennedy, 
president, said sales of $80,724,196 
| were highest of any peacetime year 
|and compared with $71,266,648 for 
previous year. 

Bohn Aluminum and Brass and 
subsidiaries — Nine months: Net 
loss, $633,569, contrasted with a 
profit of $475,842, or $1.35 a share 
|last year. The 1949 loss is before 
|giving effect for tax carry-back 
|eredit. Third quarter: Net profit, 
$192,651, equal to 54 cents a share, 
|}compared with $373,642, or $1.06 a 
|share a year earlier. 


Motor Wheel—Nine months: Net 
profit, $2,580,982, equal to $3.05 a 
share, compared with $2,197,722, or 
$2.60 a share last year; net sales, 
| $41,729,856, against $42,986,518. Third 
|quarter: Net profit, $1,135,255, or 
|$1.34 a share, against $923,238, or 
|$1.09 a share a year ago. 

















Used-Car Auction Prices 


Market Trend 


For the first time in months, the overall average of used-car prices 
has advanced over the previous week’s figure. The average this week 
went to $843, compared with last week’s $839. 

Only 1919 and 1941 models failed to join in the upward swing. 
A decline of $15 to an average of $1,610 marked action in ’49 vehicles, 
while ’41s fell to $436. All other models increased in price. 





| MERCURY — ‘49 4-dr., $1,507. °'46 club 
KANSAS CITY | ore = 
(Kansas City Automobile Auction. Sale | NASH—'48 (600) club coupe, $917. °'46 
every Wednesday. Prices are for sale of (600) 4-dr., $802, , 
Nov. 9.) OLDSMOBILE—'48 (98) 4-dr., $1,427. '46) 
(Market is very active. Sold 186 units (78) 4-dr., $850. 
out of 249 offerings.) PLYMOUTH—'49 2-dr., $1,492. ‘48 4-dr., 


BUICK—'49 Super 2-dr., $1,877. ‘47 RM 
conv., $1,007; Super 2-dr., $1,157, $1,135; 
4-dr., $1,152. '46 RM 2-dr., $920. 

CADILLAC—'49 (62) 4-dr., $2,877. 

CHEVROLET—'49 SL Deluxe 4-dr. 


$972. '47 4-dr., $970; club coupe, $800. 
PONTIAC—'49 Chieftain (8) 2-dr., $2,052, 

$2,007; Streamliner (6) 4-dr., $1,675. '48 

(8) 4-dr., $1,217. "46 (8) 2-dr., $985. 


$1,- 


550. °48 FL aerosedan, $1,330, $1,280, 
$1,257, $1,235; FM club coupe, $1,262; RICHMOND, VA. 
SM 4-dr., $815, '47 FM club coupe, $1,- (Auto Auction of Virginia, Inc. Sale 
055; 2-dr., $1,020. every Friday, Prices are for sale of | 
OCHRYSLER—'47 Windsor conv., $1,252. Nov. 11.) 
DeSOTO—'49 4-dr., $1,960. (Sold 43 units out of 71 offerings.) 


BUICK—'49 RM 4-dr., $1,900; Super 2-dr., | 
$1,900; 4-dr., $1,890. 


‘48 Super conv., | 
$1,400. '46 Super 2-dr., $1,050, 


DODGE—'48 2-dr., $1,122. '47 club coupe, 
$1,075, $1,017. '46 2-dr., $812, 
FORD—'49 Custom (8) 2-dr., $1,300; 


DODGE—'48 Custom 4-dr., $1,250 "46 
Custom club coupe, $900. ‘41 Deluxe | 
4-dr., $300. | 

| FORD—'49 Custom (8) 2-dr., $1,250, '48| 
8D 2-dr., $975. ‘47 Deluxe 4-dr., $925. 
46 Deluxe (6) 2-dr., $725; SD 2-dr., 
$850. '40 Deluxe 4-dr., $495 

FRAZER—'48 4-dr., $1,200. 

HUDSON—'49 Super (6) 4-dr., $1,340. | 

KAISER—'49 4-dr., $1,200 

LINCOLN—'46 4-dr., $700. 

MERCURY—'48 Deluxe conv., $1,025. 

OLDSMOBILE—'46 (66) 2-dr., $835. ‘42 
(76) 4-dr., $360. | 

PLYMOUTH—'49 SD 2-dr., $1,600; 4-dr., | 
$1,550. °47 Deluxe 4-dr., $825. °46 De- 





Standard (8) 4-dr., $1,035. '48 (8) 2-dr., 
$1,047, $1,027. "47 (8) club coupe, $867; 
2-dr., $1,017, $965, $775; (6) 4-dr., $602. 
HUDSON—’'48 (8) 2-dr., $1,245. 
KAISER—’'49 4-dr., $922. ‘48 4-dr., $750. 
"aT 4-dr., $712. 


CADILLAC—'49 (62) 4-dr., $2,995, $3,150. | 
"47 (61) 2-dr., $1,575. | 

CHEVROLET—-'49 FL Deluxe 2-dr., $1,- 
610; Special 4-dr., $1,450. '47 4-dr., $1,- | 
050.'46 half-ton pickup, $580; FM 4-dr., 
$815. °41 SD 2-dr., $560. 
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DELCO SHOCK ABSORBERS— 


A UNITED MOTORS LINE 
Avaliable Everywhere Through 
UNITED MOTORS DISTRIBUTORS 


DELCO 
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l 
| CHRYSLER—'48 New Yorker 4-dr., $1,400; 


Windsor club coupe, $1,370. 


luxe club coupe, $775 | 
PONTIAC—'49 Streamliner 2-dr., $2,125. 
‘41 Torpedo 2-dr., $315. 
STUDEBAKER—'49 Champion conv., $1,- 
450. ‘40 Champion 4-dr., $260. 


EBENSBURG, PA. 


(Ebensburg Auto Auction Co. Sale every | 
Thursday. Prices are for sale of Nov. 10.) | 
(Prices went up on most units, except 

*49 models. Sold 65 out of 97 offerings.) | 

BUICK—'49 Super 2-dr., $1,850. ‘41 RM 
Roadster conv., $310; Special 4-dr., $470 
‘40 Special club coupe, $300. ‘37 4-dr., 
$210. 

CADILLAC—'39 (60) conv., $225. 

CHEVROLET—'49 FL Deluxe 2-dr., $1,- 
550, $1,515, $1,490; Special 2-dr., $1,420, 
$1,415, $1,430. '48 FL aerosedan, $1,300, 
$1,205, $1,190. ‘47 FM 2-dr., $1,060, 
$1,005, $980. ‘41 SD club coupe, $390, 
$365, $310. ‘40 SD 4-dr., $490, $260. ‘39 
Deluxe 4-dr., $120. 

CHRYSLER—'47 Windsor 4-dr., $1,140. ‘41 
Royal club coupe, $400. '38 Royal 2-dr., 
$290. 

DODGE—'46 Custom 


%-ton pickup, $655; 


complete line of shock ab 





Nov. (to date) Oct. 


4-dr., $870. ‘41 Deluxe 
1%-ton stake, $180. 


4-dr., 





Sept. 





$360 


Average Used-Car Prices 


(Compiled by Automotive News) 


| 
(The above figures are averages of used-car auction prices, all | 
makes and models, carried regularly in Automotive News.) 


40 





i 

Model Nov. 1949 Oct. Sept. 

(to date) 1949 1949 

1949, $1,610 $1,680 $1,781 | 

1948 1,184 1,228 1,336 | 

1947 9388 1,015 1,098 | 

1946 847 893 956 | 

1942 458 «= 480585 | 

1941. 436 459 486 | 
1940........ 379 387 388 
Overall — a — 
Average... $ 843 $ 877 $ 940 


; Streamliner (6) 4-dr., $380. 
| STUDEBAKER—’'50 Commander 4-dr., $1 
850. '47 Champion club coupe, $975. 


FORD—'49 Custom (8) 4-dr., $1,260, $1.- | winLys 46 Jeep, $525 


235, $1,210; 
$1,205. 
1%-ton 
$50. 
FRAZER—'48 Deluxe 4-dr., 
HUDSON—'40 4-dr., $240. 


Custom (6) 
Deluxe 2-dr., 
$175. °36 


‘41 
panel, 


(6) 


2-dr., 
$535, $295. 
Deluxe 2-dr., | 


$900. 


MERCURY—'40 club coupe, $350. 


NASH—'46 (600) 4-dr., $780 
OLDSMOBILE—'49 (76) 2-dr., 
(98) 4-dr., $980. ‘46 (76) 

4-dr., $1,010 

PLYMOUTH—'48 Deluxe 4-dr., 
SD 4-dr., $1,000, $970 
$800, $815. ‘42 Deluxe 4-dr., 
Deluxe 4-dr., $270 


PONTIAC—'49 Chieftain 2-dr., 


It’s good business to cash in on Delco’s 


sorbers ... and 


now Delco offers this effective merchan- 
diser to increase your sales and your 
profits. It’s a sturdy caster-equipped unit 
that both stocks and displays packaged 
Delcos. In it you can carry any one of 
three recommended fast-moving assort- 
ments for popular makes of cars. . . or you 
can stock it with your own selected assort- 
ment to fit your needs. With each mer- 


chandiser you receive a 
manual, counter display, 


catalog, service 
and wall chart. 


Let a Delco shock absorber merchandiser 
go to work for you now—call on your local 
United Motors distributor today. 






: Dee the wih 


yf A Ye in td on 






of Del 


Satu 
Post. 


shoc 


Delco 


HYDRA 


SHOCK ABS 


checked. 
member the advertis- 
ing all the more cer- 
tainly if you install a 


We tell them... 
You sell them 


You—and millions of 
motorists—just can’t 
miss the current series 


co two-color ad- 


vertisements in The 


rday Evening 
It pre-sells the 


car Owner on the ad- 
vantages of having his 


k absorbers 
He will re- 


merchandiser to 


remind him. 


ULIC 
ORBERS 





$1,650. 
2-dr., 


$1,050 
$295. 


$1,900 


$1,195, 


"37 


$840; 


‘47 


"46 Deluxe 4-dr., 


"40 


‘41 


QUINCY, ILL. 


(Charlie Thale’s Quincy Auto Auction 
Sale every Friday. Prices are for sale of 
| Nov, 11.) 

(Market strong on clean merchandise. 

Sold 80 percent of offerings.) 


BUICK—'49 RM sedan, $1,865. 
CHEVROLET—'49 SL sedan, $1,490. ‘45 
FL aerosedan, $1,210, $1,160. ‘47 sedan 
| delivery, $625; SM sedan, $1,070, $965 
| $830; FM sedan, $990. '46 1%-ton truck 
$595. ‘41 sedan, $480, $260, $390, $295 
"40 sedan, $385, $380, $400, $265, $255 
| °39 sedan, $380, $190, $300, $375. 
| FORD—'49 sedan, $1,650, $1,290, $1,135, 
$1,340. '46 sedan, $750, $760, $745, $710 
"42 sedan, $285, $395. ‘41 sedan, $305 
$285, $370. '40 sedan, $295, $365, $320; 
conv., $370; business coupe, $280. 
LINCOLN—'47 sedan, $925. 
MERCURY—'39 sedan, $340. 
NASH—'42 sedan, $255. 


OLDSMOBILE—'41 sedan, $360, $340. 

PLYMOUTH—'41 sedan, $565, $350, $325 
‘40 sedan, $200, $230, $170. ‘38 sedan, 
$165. 

PONTIAC—'47 sedan, $1,105. ‘46 sedan 
$825. °42 club coupe, $430. ‘41 sedan, 
$315, $320. °39 sedan, $115, $180, ‘38 


sedan, $115, $195, $160. 
MISCELLANEOUS "41 
pickup, $315. 


MASON CITY, IA. 


(Lapiner’s Used Car Auction, Sale every 
Wednesday, Prices are for sale of Nov. 2.) 
(Market is holding strong. Sold 103 

units out of 163 offerings.) 

BUICK—'49 Super 4-dr., $1,950, $1,910. ‘48 
Super 4-dr., $1,345. "47 RM 4-dr., $970 

CADILLAC—'49 (62) 2-dr., $3,055. ‘46 

| (61) 4-dr., $1,850. 

CHEVROLET—'49 FL Deluxe 4-dr., §$1,- 
685, $1,630, $1,620; SL Deluxe 2-dr., 
$1,640, $1,620, $1,580. ‘48 FL aerosedan, 
$1,300, $1,210. "47 FM 4-dr., $970, $910 
"41 SD 2-dr., $435. 

DODGE—'49 Coronet 4-dr., 
farer 2-dr., $1,725. ‘47 
$1,150. 

FORD—'49 Custom (8) 2-dr., $1,640, $1,- 
540, $1,580, $1,510, $1,280, $1,260. ‘48 
SD 4-dr., $1,040. ‘47 Deluxe 4-dr., $975, 
$700. ‘46 half-ton pickup, $540. 

FRAZER—’48 Manhattan 4-dr., $1,110. 

| HUDSON—'49 Commodore (6) 2-dr., $1,- 
975, $1,800; Super (8) 2-dr., $1,900. '48 
Super (6) 4-dr., $1,305. 

MERCURY—'49 4-dr., $1,900, $1,875; 2-dr., 
$1,975, $1,910, $1,800, $1,635. °48 club 
coupe, $1,165. °47 station wagon, $830. 

NASH—'48 (600) 4-dr., $955. 

OLDSMOBILE—'49 (88) 2-dr., $1,900; (76) 
2-dr., $1,770. 

PLYMOUTH—'49 SD 4-dr., $1,730, $1,680, 
$1,650, $1,600. '48 SD 4-dr., $1,060, ‘47 
Deluxe 2-dr., $965, $795. ‘46 Deluxe 
4-dr., $685. 

STUDEBAKER—'47 Champion 4-dr., $950 
WILLYS—'49 Jeepster, $885. 


TOLEDO 


| (Doe Greiner Auction, Sale every Thurs- 

|day. Prices are for sale of Nov. 10.) 
(Prices steady. Sold 50 units out of 
101 offerings.) 

BUICK—'47 Special 4-dr., $1,025, $1,000 
Super 4-dr., $1,125. ‘41 Special 4-dr., 
$430, $395. '40 Special 4-dr., $220. 

CADILLAC—'41 (61) sedanette, $695. 

CHEVROLET—'49 SL Deluxe 4-dr., $1,465 
'48 FL aerosedan, $1,200, $1,195, $1,045; 
SM 2-dr., $1,000. °47 SM club coupe, 


(Continued on Page 23, Col. 1) 


GMC half-ton 





$1,585; Way- 
Custom 4-dr., 





DEALERS! 


WE 
WHOLESALE! 


Dick CONNELL 


TWinbrook 1-0600 


Detroit's Oldest 
Chevrolet Dealer 


CONNELL CADILLAC 
COMPANY 


Cadillac Dealer 


Detroit's Volume 


TWinbrook 3-5100 


DEALERS ONLY 
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| 920, $1,895, $1,885, $1,870, $1,855, $1,505. | half-ton pickup, $605. ‘41 sedan, $390,| $1,250, $1,225. °47 FL aerosedan, $1,050, 













































| 
« ” | OLDSMOBILE—'49 sedan, $2,000. | $450. '40 sedan, $400, $285; ‘station| $1,025, $1,000, $925, '46 SM club coupe, 
se = ar uction rices | PLYMOUTH—'49 sedan, $1,630. wagon, $550. '39 sedan, $270, $260, $335.| $850. '41 MD club coupe, $600, $560, '40 
| PONTIAC—'47 sedan, $1,075. '37 sedan,| ‘38 sedan, $310; club coupe, $350, '36 MD sedan, $375. 
j | $195. ‘ auateetan coupe, on CHRYSLER—'41 Windsor sedan, $525. 
. "R—'48 sedan, $830. '47 sedan, $780. | pesOTO—'47 Custom 4-dr., $1,100, $1,125. 
Sept. (Continued from Page 22) CONCORD, MASS. | HUDSON—"30 sedan, $65. '41 Custom 2-dr., $510, 
1949 4 | KAISER—’49 sedan, $1,000. j 7 
| ! $975; 2-dr., $865; FM 4-dr., $850, 46) HUDSON—'46 Super (6) 4-dr., $620. (Concord Auto Auction, Inc. Sale every | pINCOLN—’48 sedan, $1,125, ’39 Zephyr | Pome ao x Deluxe — AEE a 
1,781 | FM 2-dr., $870; SM 2-dr., $775, '41 MD | KAISER—'48 4-dr., $855. Monday and Friday, Prices are for sales/ sedan, $105. aan Ot ton tae aos con ah aek, ae 
1,336 | club coupe, $380; SD 2-dr., $245. '40 | LINCOLN—'37 4-dr., $165. of Nov. 4-7.) NASH—’47 Ambassador sedan, $740, '46 Sb Otten enaen anes “ade Seren 
1,093 | MD 2-dr., $325. '39 2-dr., $225. MEROURY—'49 4-dr., $1,550. '48 4-dr., | 9,(S0ld_295 units out of 314 offerings.) Ambassador sedan, $685. PRASMR 7A teeceniten satan, $1,875 
956 | CHRYSLER—'47 Royal club coupe, $1,090. $1,045. "47 conv., $865; station wagon, | ™'s; 455, “a? Sener soden, DAUR. Ye Eos OLDSMOBILE—'49 (76) sedan, $1,765. '48 | mERCURY-—'49 4dr. $1 pag 
‘46 New Yorker 4-dr., $890. '42 Saratoga 835. Sse : » 94,200, ‘ 8 , 7 + Sw —— 
585 | 4-dr., $415. : 5° | NASH—'49 (600) 4-dr., $1,450, ‘46 (600) | S@danette, $1,000, '42’ Super ‘sedanette.| $515, “goon ''18 io) sedanette, $1020; | NASH "49 (600) 4-dr., $1,350, 
436 | DeSOTO—'49 Custom 4-dr., $1,925. '47| club coupe, $720. , : $685. "41 Super sedan, $370; Special| Sedan, $1,015. '41 (98) sedan, $550, $575. “Gan an lal a oo Ma Fg yeu, aiden 
Custom 4-dr., $990, ‘46 Custom 4-dr., | OLDSMOBILE—'49 (98) 4-dr., $2,125; (76) | S048, $200, $500, $495. '40 Special sedan, | +49 sedan, $475, $510. '39 sedan, $300 an sre ey See ee ee 
388 | $855. '41 Deluxe 2-dr., $295. | Q-dr., $1,705. ’41 (8) 4-dr., $540; (6) | $300, $350, $285, $275. °39 sedan, $320,| go05 g345 ‘ P » | eis ; é 
— DODGE—'46 club coupe, $825. | club coupe, $410. F mer san sss = $285, $310. '37| prymMoUTH—'48 SD sedan, $990: club ae yg Deluxe sedan, $1,005. '41 
i 7ORD—'49 Custom (8) 2-dr., $1,345, $1,- | PACKARD—’39 4-dr., $150. | sedan, $55, $35, . 5: , ° s an, $405, 
| 940 | rego. a7 station wagon, $875. "41 SD 2-ar., | PLYMOUTH—49 SD ‘4-dr., $1,570. ’46 | CHEVROLET—'49 FL Special sedan, $1,.-| Seghn, $565, 5 at $510 “46 sedan. 4 av | PONTIAC—"48 Streamliner sedan, §1,390. 
all $400 "| "Deluxe 4-dr., $755. '41 2-dr., $510, ‘39 | 465: SL Special club coupe, $1,510; busi-| $510, "$565, $685, $665, $650. °41 sedan, | ore cp nie ceriner sedan, $975, $905. 
a ; % * 7 ied > Sag ness coupe, $1,450. ’48 FM sedan, $1,150; aan laa ie x’ s ”“ sedan, | STUDEBAKER—'49 half-ton pickup, $1,- 
) FRAZER—'48 Manhattan 4-dr., $1,035. 2-dr., $295. | env $1,150: station wagon ey FL $405. '40 sedan, $295. '39 sedan, $260, 005 
LINC OLN— 49 4-dr., $1,630. z | PONTIAC— 49 Streamliner (6) 4-dr., $1,- | asrosedan, 1.250 47 Wt. aeresee ’ aa $290, $150. '37 sedan, $160. : WILLYS—'47 Jeep station wagon, $770. 
NASH—'47 (600) 4-dr., $465. ‘41 (600) 990; (8S) 4-dr., $1,815. °48 streamliner | $ 7 dan, $1,- | pONTIAC—’42 (6) sedan $425. ‘41 (6) : 
‘business coupe, $185. — 4 | (6) 2-dr., $1,445. '47 (8) 2-dr., $1,190, | 100, $1,060; SM sedan, $900, $1,025. '46| sedan, $585, $300, $310. ’40 (6) sedan, Se ree eae 
=" OLDSMOBILE—'48 (98) 4-dr., $1,385; (86) | MISCELLANEOUS — ‘37 Lafayette 4-dr., sedan’ $850" $755, °42 sedan, “Sang, at | $205, $265,’ $335, $260. ‘30 (8) sedan, P ° E ° 
cee” -dr., $1,200. '47 (98) 4-dr., $1,095; (76) 57. . : , , - : oe 5. '38 
“8 ee oc | BtNada bade aaad $58""ucb sean | ok! Sem sei <P cours, 8%... ,, | Lastics Engineers 
PLYMOUTH—49 SD 4-dr., $1,395, "41 HOUSTON Seis, $370. $3086 SD shden. Sia $290: | 020, $1,010. "41 Champion sedan, $275." T M . J 
= | 3, » 33899; . " 5, re : 
nCGEA JGR hereon (8) totensine, | (Gulf Auction Co. Sale every Tuesday | $705, $410, $465, | $385, $535; % -ton nS ee ee Oo eet in Jan. 
; 5. ‘ t 1,120. an riday. Prices are for sale of Nov. 8.) | pickup, $300, $305. '39 sedan, $395, $300, ‘er 7 4 - . 
uetion aeerpede (0) cae, bath. "48 18) 3.4. (Prices steady on all models, Sold 60 | $145, $285, $170, $260, $295, °37 sedan, | MISCETEANEOUS 3S Fiat coupe, $80; CLEVELAND.—The 1950 confer- 
sale of $505. '41 (6) club coupe, $380 . a) om ot et a) ant 8325-_;38 sedan, $130, $100. . : ; 7 ence of the National Society of 
| TUDE han? " ‘4- 2 JK—'46 sedan, $910. | CHRYSLER—’47 Windsor sedan, $1,075. “EE i j 
ndise. STUDEBAKER—'48 Champion  4-dr., $1,-| CHEVROLET—'49 SL Deluxe 4-dr., $1,- | CROSLEY—'48 station wagon, $300. MILWAUKEE Plastic Engineers will be held here 
115. ’47 Champion 4-dr., $930. gon, $ Ja 11-18 at the Hotel Cart 
: 850, $1,720, $1,710, $1,705, $1,660, $1,- | DODGE—’49 Meadowbrook sedan, $1,665. (Batier Aute Austin, Sale every Wed- ‘Abo zs a e fiote, er. 
| DENVER 370; club coupe, $1,575; half-ton pickup, | ‘48 Custom sedan, $1,175, '47 Deluxe |nesaay, Prices are for sale of Nov. 9.) out 700 are expected to attend. 
90. ‘48 4 JA a $1.379, $1,265, 2 at $1,260. '47| sedan, $1,115; Custom sedan, $1,005, °46 (Retail market is good. Sold 48 units Discussions will cover new de- 
‘ , 5 | 5? a a : : : 
(Denver Auto Auction, Ine. Sale every | nOBiE: Si cq Gani Ee gry | Suto sedan. $830, 42 patton panel. Soe ot 70 ofering.) velopments and techniques in man- 
pore Tucsday at Bagiewood, Cole. Prices are | FORD 240 sedan,’ $1,700, $1,680, $1,655, | eeanel $165, , ae SS ee ae, ee eo ae ene aaa be 
, $295 1CK—’ M 2- 005. 47 8 ,635, $1,625, $1,615, $1,600, $1,- D—'49 ( usiness coupe, $1,275; (6) — : . , . “38 / uses. uture tren in 
, $255 a - et aebn camer’ Gl ite, "41 Geena 575, $1,350; half-ton pickup, $1,270. '47| sedan, $1,110; Custom (8) sedan, $1,450, Special sedan, $190. may be determined b th on om 
\ 4-dr.. $495, $535. | ie sedan, $885. ‘46 sedan, $770, '41 sedan, $1,320; conv., $1,450. '48 club coupe, 2 | CADILLAC—’41 (61) sedan, $780. a . S y these meet- 
$1,135, CHEVROLET—49 FL Deluxe 2-dr., $1,-| 9°... ; at $1,075. '47 station wagon, $955; half- |CHEVROLET—'49 FL Deluxe 2-dr., $1,- | im8S, according to Mario J. Petretti, 
, $710 730: SL Deluxe conv., $1,670; 4-dr., | MERCU RY—'49 sedan, $2,030, $1,935, $1,-' ton pickup, $610; sedan, $815, $845. '46' 460, $1,430. '48 FL aerosedan, $1,275, ' society president. 
» $305 $1,595, $1,650. '48 FL aerosedan, $1,305, | ee oe oe are — ——----— 
, $320; $1,310, $1,360; 4-dr., $1,340. '47 FL aero- | 
sedan, $1,135. °46 FL aerosedan, $1,040. | 
'41 MD 2-dr., $580; 4-dr., $385, $405, 
$535. 
CHRYSLER—’'47 Windsor club coupe, §$1,- 
ea 085. '46 Royal 4-dr., $945. 
» $325 DeSOTO—'48 Custom 4-dr., $1,230. °46| 
sedan, Custom 4-dr., $920. '42 4-dr., $465, 
DODGE—'49 Wayfarer business coupe, | 
sedan, $1,460. '48 Custom 4-dr., $1,225. °46| 
sedan, Custom 4-dr., $875. '41 2-dr., $420. 
, 1S FORD—'49 Custom (8) conv., $1,525; | 
4-dr,, $1,360. "46 (8) 2-dr., $820, $940. | 
alf-ton 41 (8) conv., $495. ’39 (8) 2-dr., $395. | 
'37 (8) 2-dr., $150. 
FRAZER—'48 4-dr., $920. 
Pp every . 
‘ov. 2.) | 
a » ar 0 es * 
10, "48 
, $970 
1 a6 
oe ALBUQUERQUE, N. M.—Art 
., $1,- Seefeldt, former Albuquerque used- 
ae car dealer, has been sentenced to 
, $910. serve three years in federal prison | 
. on charges of receiving and con-| 
Way- cealing a stolen motor vehicle. 


 4-dr., 


Although found guilty in a trial | 
0, $1,- at Santa Fe several weeks ago, 
Os Seefeldt was not sentenced until 
: disposal of two similar charges 
10. there on which he was acquitted. 
a x * * * 
a. Double Blow | 
0. Detroit U. C. Dealers 
0; (76) Aid Torch Drive rm 


DETROIT.—An auction of “junk- 





















5 ers” was held here last week on 
Deluxe Livernois Ave., with all proceeds 
$950 fromthe sale going to the “Torch 
Drive” of the United Foundation. 
Detroit directors of the Michigan * w a 
Used Car Dealers Assn. approved th 
Thurs- the plan, which called for each Wi en gine-in-rear 
10.) dealer to donate as many “junkers” 
it of as he could afford. 
$1,000; Titles and license plates of the 
é-dr., old cars were delivered to the sec- | Low price—iowest in America for a 4-door 
55 retary of state after they were 1 
$1,465 auctioned off as junk. Slogan of the sedan. 
pm drive was “Save a Life—Twice.” | 
Cc ‘ | ‘ . . » . 
50 NUCDA ai Superb styling, with latest Paris-designed 
- : 3 ° z interiors. 
Set for Nov. 8-12 in Dallas | 
DETROIT.—Dates for the 1950 — e — ; skiddi 
convention of the Matione! Uned Engine-in-rear design—prevents skidding, 
Car Dealers Assn. have been set makes winter chains unnecessary. 
for Nov. 8-12 at the Baker hotel, 
Dallas, Tex. A universally respected name, backed by half 





* + * 
Hamilton, Ont., Dealers Say 


Fall Slump Struck Early 


HAMILTON, Ont.— They _ ex- 
pected a fall slump, but it came} 
earlier and harder this year than 
was expected, dealers here report. 
Few of them are optimistic about 
a spring comeback. 

“Everybody’s waiting to see what 
will happen to new-car prices,” 
according to one dealer. 

He added that things might boom 
once more in the spring of 1950, 
but “after that it will be a buyers’ 
market for good.” 








Potential market—83% of sales made to mid- 
dle class families, the heart of America’s market. 
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And of course, the amazing economy of 


‘1035 


Delivered in U. S. Ports 


RENAULT SELLING BRANCH Ine. 


U.S. Distributors 
1920 BROADWAY 
New York 23, New York 


45-MILE-PER-GALLON PERFORMANCE 





= * a 
Vew Used-Car Auction 


Opened in Houston 


HOUSTON. — A new wholesale 
used-car auction has been opened 
here by John C. Reed and T. F. 
Lewis. Sales are held every Mon- 
day at 11:30 a.m. 

Known as Houston Auction Co., | 
the enterprise is conducted on the 
Reed Auto Co. lot at 4000 Washing- | 
ton Ave. The sale is open to deal-! 
ers only. 
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We, at Nash Motors, were convinced twelve 
years ago that a completely new kind of auto- 


mobile could be built. 


It could provide far greater protection to 


passengers. It could be forever free from the 

squeaks and rattles of the bolted body and 
frame. It could save useless weight, cost less to 
operate and, in every way, be a better car to own. 


The development of this design became the 
Number One project of our Research and En- 
gineering Departments. 


After their work was completed and hand- 

made models built and tested, we invested more 
than forty million dollars to equip our factories 
for what is now known as Airflyte Construction. 


The old method is to build a body separate 
from the frame, then bolt them together. 


ORL LLLP AIOE 
em 
alata 


Soe a 


Today, at Nash, we build a single unit, much 
like the fuselage of an airplane. A network of 
steel girders and the steel hide that forms the 

body exterior become one rigid welded piece. 


This structure has 1% to 2% times the tor- 
sional strength of former cars of equal size. 


Airflyte Construction has other significant 
advantages. Its rigidity and permanent stability, 
with new developments in springing, create a 
riding and driving ease that is entirely new in 

automobiles. 


Because of its aerodynamic design, the Nash 
Airflyte travels with far less wind resistance. 
Air tunnel tests indicate a saving of about 20% 


of the horsepower compared with the average 
1949 automobile. 


Users’ records and our own tests also indi- 








. 





| altho 
i canuaiiiedee 
A t ee) : 





cate a saving in gasoline of an even greater per- 

centage. Thousands of owner reports show the 
big Nash Statesman delivers more than 25 
miles per gallon at average highway speed. 





This means substantial and lasting economy 
to the individual car owner. If the whole in- 
dustry should some day offer equal economy, it 
would save the motorists of America a billion ae fae 
dollars a year in fuel costs alone, and conserve 


a vital natural resource. 
Nash has made many contributions to the / / GF 
progress of the automobile industry. We plan 


to conti to do so. 
eee oe oe THE STATESMAN * THE AMBASSADOR 
It is our purpose that the buyer of a new Nash 
will have the satisfaction of owning a car that 


e 
is more modern than any other automobile he Great Cars Since 1902 


could purc hase. Nash Motors, Division Nash-Kelvinator Corporation, Detroit, Michigan 
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BOSTON. — Overcoming the re- 
cession which earlier in the year 
hit New England harder than any 
other section of the nation, almost 
every segment of industry in the 
area showed strong improvement 
in the third quarter, according to 
the monthly review of the Federal 
Reserve bank of Boston. 

Output in several New Eng- 


land industries was growing so 
fast by the end of September 


New England Slump Eases 


Nearly Every Segment of Industry Improved 
In 3rd Quarter, Boston Bank Says 


New Passenger Car Registrations, 12 States for October, 1949-1948 
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that some plants could operate 
until the end of the year without 
taking any new orders, the bank 
said. 





DeSOTO DEALER'S USED- CAR LOT—Freed Motor Co., 





Salt Lake City, 


recently opened 
| this large lot on the city’s main street The lot is 255 by 140 feet, asphalt paved and flood- 
| lighted. The new building contains offices and facilities for reconditioning the cars. 





It was noted that inventories | did continued claims, although this| 1948, but not as far behind as in 


grew as buying policies lengthened 
and orders, production and em- 
ployment picked up. 

Initial unemployment benefit 
claims dropped off after the July 
peak in all New England states 
except Vermont, the bank said. So 














was to some extent a result of| 


exhausted benefits. 

For the first time this year 
electric power output in August 
moved ahead of last year’s fig- 
ure. Freight carloadings and mo- 
tor freight still lagged behind 








the first half of the year. 
Commercial, agricultural and in- 
dustrial loans moved ahead nearly 


being met in many cases, for in 
ventories of finished goods con- 
tinued to drop. 

The textile industry prior to 
August had suffered greater 
blows from order cutbacks and 
price drops than any other in- 
dustry in the region. After the 

| July vacation period, however, 
new orders from retail stores 
flowed in and output increased. 


The leather and leather products 
industry in New England actually 
was stronger during the _ third 
quarter than it was a year ago, the 
bank said. 


| 
| 
|5 percent in August, checking a/| 
year-long decline. 


Despite boosted production, the | 
' bank said, demand was still not 





























AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and _sales _every week, 
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The following advertised delivered prices 385.75; Deluxe P18 —4-dr. sed., $1,566; 
- based 2 — anne the e af club cpe., $1,534.25; Special Deluxe P18— 
‘actories. ey include dealer delivery | 4-dr. sed., $1,644; club cpe., 1,617.50; 
and handing charge and’ fedcral tan, Current Prices on New Automobiles conv, Sider! wat, wag, sEtir.* 
y do NOT include transportation | PONTIAC—Streamliner Six—4-dr. sed., 
charges, state sales taxes, or optional $1,740 (del 1 + 
equipment. | S-pass. sed., $3,037.25; lim., $3,163.50; | 2-dr. sed., $1,498.50; bus. cpe., $1,419.50; | sed., $1,897; 2-dr. sed., $1,872; club cpe., | 744) ee $1,835); sed. cpe., $1,689 
BUICK—Special Series 40—4-dr, sed., | S8Patoga — (Presto-Matic standard — 4-dr. | Custom Eight—4-dr. sed., $1,637.50; 2-dr. | $1,894; Ambassador Super—4-dr. sed.. $2,- | 1¥ mae, ee TUE); stat. wag., $3,563 (de- 
$1,925; 2dr’ sed. $1872; bus. cpe., $1..|S04-, $2,635; club cpe., $2,608.75; New|sed., $1,590; club cpe., $1,595.50; conv., | 064; 2-dr. sed.. $2,039; club cpe., $2,060; mae, 05,005): Strsansiner Wight—¢-dr. sd. 
819; Super ‘Series 50—4-dr, sed., $2,157; | Yorker — (Presto-Matic standard) — 4-dr. | $1,948.50; stat. wag., $2,263.50. Ambassador Custom—4-dr. sed., $2,223; . shad) ee sed. cpe., $1,758 
Q-dr. sed.. $2,059; conv., $2,583: stat. | 8¢4-, $2,750.75; club cpe., $2.742.50; conv.,| RAZER—4-dr. sed., $2,395; Manhattan | 2dr. sed., $2,198; club cpe., $2,219. luxe, $2,690); Obleftain Six— ‘scar. soa, 
wag., $3,178; Roadmaster Series 70 —- | $3,230.75; Town & Country conv., $3,994.75; | __4-dr, sed., $2,595; conv., $3,295. OLDSMOBILE — Series 76 — 4-dr. sed., | $1,761 (deluxe, $1,856); 2-dr. sed.. $1,710 
(Dynaflow standard)—4-dr, sed., $2,735; | Crown Imperial — ao standard) HUDSON — Super Six — 4-dr. sed., $2,- | $1832 (deluxe, $1,974) 4-dr. town. sed., | (deluxe, $1,805); club cpe., $1,710 (deluxe 
2-dr. sed., $2,618; conv., $3,150; stat. a — gt 8-pass, sed., $5,- | 506.50; Q-dr. sed., $2,156; club cpe., | $1,821 (deluxe, $1,963); 2-dr. sed., $1,758 | $1,805); bus, epe., $1,587; conv, deluxe. 
wag., $3,734; Riviera, $3,203. S16,75; Um,, 90,505.78. $2,203.25: bus. cpe.’ $2,053.25; conv., $2, | (deluxe, $1,900); club cpe., $1,732 (deluxe, | $2'138;' Chieftain Eight—4-dr. sed., $1,829 
CADILLAC—Series 61—4-dr. sed., 2,- CROSLEY —2-dr. sed., $866; stat. wag., 798.75; Super Eight—4-dr. sed., $2,295.50; | sere? conv., $2,148; stat. wag. deluxe, (deluxe, $1,924); 2-dr. sed., $1,779 (deluxe, 
893; sed. cpe., $2,788; Series 62—4-dr. sed., | $894; conv., $866; Hotshot roadster, $861./2-ar, sed., $2,245; club cpe., $2,292.25; a omy Series 88—(Hydra-Matic standard) | $1,874); club cpe., $1,779 (deluxe, $1,874); 
$3,050; sed. ‘cpe., $2,966; conv., $3,497; | DeSOTO—Deluxe—4-dr. sed., $2,006.25; | Commodore Six—4-dr. sed., $2,382.75; club | > 4-4r. sed., $2,244 (deluxe, $2,375); 4-dr. | bus. cpe., $1,656; conv. deluxe, $2,206. 
4-dr. sed., $3,828; Series 75—5-pass, sed.,|club cpe., $1,995.75; Carry-All sed., $2,-|cpe., $2,358.50; conv., $2,951.50; Commo- | tOwn s6d., $2, ge $2,364); 2-dr.|  -UDEBAKER—O en 
$4,750; Tpass, sed., $4,970; 7-pass, Im-| 210.50; stat.’ wag., $2,979.25; Oustom—|dore Elght—4-dr. sed., $2,472; club cpe., | $67. $2,170 (deluxe. $2,301); club cpe., | ' am—Chamelen Detuxe-—4-dr. 
a a 7 : ae ° ; 2 q 7 | $2,143 (deluxe, $2,274); conv., $2,559; stat, | Sed., $1,688.50; 2-dr. sed., $1,656.75; club 
perial, $5,170; 9-pass. sed., $4,650; 9-pass, | (Tip-Toe Hydraulic Shift standard)—4-dr. | $2,447.75; conv., $3,040.75. raz. deb 3.296: Seri cpe., $1,683; bus. c 1,588.25: © 
Imperial, $4,839. sed., $2,193.75; club cpe., $2,175.75; conv.,| KAISER — Special — 4-dr. sed., $1,995; | Woeie eo $3,296 ; les 98 — (Hydra- ho Gacuues » epe., $1,588.25; Cham- 
$2,598; 8-pass. sed., $2,882.75; Suburba SE pec . -, $1,995; | Matic standard)—4-dr. sed., $2,500 (deluxe, | Pion Regal Deluxe—4-dr. sed., $1,762; 2-dr. 
CHEVROLET — Fleetline Special — 4-dr. | 3°5°"'¢, aon 5. sed., $2,882.75; Suburban | Traveler, $2,088; Deluxe—4-dr. sed., $2,-| $0594): 2-dr. sed., $2,426 (deluxe, $2,520: | Sed., $1,730.50; club cpe., $1,756.75; bus. 
sed., $1,460; sed. cpe., $1,413; Fleetline | 5°¢-, $3,198. » 195; Vagabond, $2,288; conv., $3,195; Vir-| conv, deluxe, $2,973); Holiday, $2,973. "}epe., $1,662; conv., $2,086.25; Commander 
Deluxe—4-dr. sed., $1,539; sed, cpe., $1,- DODGE—Wayfarer — 2-dr. sed., $1,755; | ginian, $2,995. PACKARD — Eight — 4-dr. sed., $2,249; | Deluxe—4-dr. sed., $2,019.25; 2-dr. sed., 
492; Styleline Special—4-dr. sed., $1,460; | roadster, $1,744.50; bus. cpe., $1,628.75; LINCOLN — 4-dr. sed., $2,574.50; club/ 2-dr. sed., $2,224; stat. wag., $3,449; De- | $1,987.75; club cpe., $2,014; Commander 
2-dr. sed., $1,413; club cpe., $1,418; bus. | Meadowbrook—4-dr. sed., $1,865.75; Coro-| cpe., $2,527; Cosmopolitan—4-dr. town sed., | luxe Eight—4-dr. sed., $2,383; 2-dr. sed., | Regal Deluxe—4-dr. sed., $2,140.50; 2-dr. 
cpé., $1,339; Styleline Deluxe—4-dr. sed.,|met — 4-dr. sed., $1,944.75; club cpe., | 3.938: sport sed., $3,238; club cpe., $3,- | $2,358; Super — 4-dr. sed., $2,633; 2-dr. | 8¢d., $2,108.75; club cpe., $2,135; conv., 
$1,539; 2-dr. sed., $1,492; club cpe., $1,508; | $1,931; conv., $2,346; 4-dr. town sed., | 195.50: conv., $3,948. sed., $2,608; Super Deluxe — 4-dr. sed., | $2,467.50; Land Cruiser 4-dr. sed., $2,- 
conv., $1,857; stat. wag., $2,267. ip rk stat. wag., $2,882.50; 8-pass. sed., MERCURY—4-dr. sed., $2,031; club cpe., | $2,919; 2-dr. sed., $2,894; conv., $3,350; | 327.75. 
CHRYSLER — Royal — 4-dr. sed., $2,- | $2:634-25. $1,978.50; conv., $2,409.50; stat. wag., $2,-|7-pass. sed., $3,950; lim., $4,100; Custom| WILLYS-OVERLAND—Four—stat. wag., 
153.°5; club cpe., $2,133.75; stat. wag.,| FORD — Six — 4-dr. sed., $1,472; 2-dr. | 715.50. —(Ultramatic standard)—4-dr. sed., $3,- | $1,709.08; stat. wag. (four-wheel-drive), 
$2,842.50; Windsor— | sed., $1,425; bus. cpe., $1,323; Custom Six NASH —Statesman Super—4-dr. sed., $1,- | 975; conv., $4,520. $2,008.27; Jeepster conv., $1,603.01; Six— 


$3,151; 8-pass. sed., 
(Presto-Matic standard)—4-dr. 
348.50; club cpe., $2,327.50; conv., 


sed., $2,- 
$2,761; 


Papers rer ie seser rerseemeaeeery 


—4-dr, sed., $1,558.50; 2-dr. sed., $1,511; 
club cpe., $1,511; Eight—4-dr. sed., $1,546; 


738; 2-dr. sed., $1,713; club cpe., $1,735; 
bus. cpe., $1,633; Statesman Custom—4-dr. 


PLYMOUTH — Deluxe P17 — 2-dr. sed., 


$1,507; Suburban, $1,855; bus. 


cpe., 


$1,- 


stat. wag., $1,814.33; stat. sed., $1,866.92; 
Jeepster conv., $1,639.85. 
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You can do business here! 


You can be sure a good prospect lives here. For this is the home 
of a Post family. 

Post families are car-conscious; eight out of ten own one or 
more cars. 

Their income is likely to be around five thousand dollars a 
year—so they can afford to buy a car when they have been sold 
on the idea. 

And chances are they’ll get a new car when they decide to 
buy. For some 60 per cent of car-owning Post families bought 
their present cars new. (That’s where you come in!) 

This is only one of many Post families in your town—families 
with above-average incomes and respected positions in the 
community. They’re your best bets. 

Your manufacturer’s ads in the Post not only reach these 
top prospects, but pre-sell them on your make of car. That’s 
how the Post works for you, week after week. It sets up sales— 
you clinch them. 


reaches the people who mean business 
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Reports From Various Areas... 





Auto Market Page 


Dealers in Manhattan, Kans., 
think that the new-car business will 
decline somewhat during the next 
month or two for three reasons: 
new models are due to appear, the 
seasonal reaction of buyers and the 
fact that most buyers will wait for 
the price after the first of the year. 

One dealer said that his new-car 
sales in September compared with 
September a year ago were about 
10 percent off, while his used-car 
sales were about the same. 

His new-truck business was 10 
percent over that of a year ago, 
and his used-truck business 
showed a 30 percent decline, His 

service and parts departments 
both indicated a 25 percent de- 
cline under September a year ago. 

This dealer feels that new-car 
business will decline because of 
model changes, but he feels that the 
used-car business should stay about 
the same. He also thinks that truck 
business will decline, but that parts 
and service should pick up. 

Another dealer reported hhis new- 


And we, Sir, are 





car sales during September as 10 
percent lower than last year. His 
used-car business was 20 percent 
lower than last year. 

Service and parts were both the 
same as September a year ago, he 
said. He feels that used cars will 
become worse, with lower prices 
indicated. He thinks that parts and 
service should remain in the good 
business category. 

Another dealer reported a 15 
percent increase in new-car sales 
over September a year ago, and a 
20 percent increase in used-car 
sales. 

However, he reported a 50 per- 
cent loss in the new and used-truck 
departments, His service and parts 
were about the same. 

He feels that a seasonal drop on 
sales is probable during the months 
ahead, but thinks that service and 
parts should remain about the 
same. 

A dealer in the medium-priced 
field said his new-car sales re- 
mained good during September 


compared to a year ago, and said 
he could have sold more new cars 
if he could have gotten them. 

His used cars sold readily also. 
Both his service and parts depart- 
ments showed slight gains over a 
year ago. He said that the return 
of many college students definitely 
meant better business. 

Other dealers reported gains of 
from 10 to 20 percent in new-car 
sales during September of this 
year compared to September, 

1948. 


Some reported declines of 15 per- 
cent to gains of 25 percent in used- 
car sales during the same period. 
Almost without exception the truck 
business showed declines, but the 
parts and service departments indi- 
cated gains of 10 to 30 percent. 

Nearly all these dealers feel that 
a seasonal decline in business in 
the new-car field will materialize, 
pending new model changes. 

They feel that most buyers will 
want to wait for the price after the 
first of the year. And many of them 





think that used-car prices will con- 
tinue to decline —(George M. Hun- 
holz). 


oa 7 * 
Cincinnati 
October new-car sales in Hamil- 
ton county (Cincinnati) reached 


2,359 units, topping last October’s 
mark of 1,994. 

Sales, however, have dropped off 
at the rate of approximately 200 
a month since the 1949 high of 2,782 
was reached in August. A compari- 
son of the 10-month totals shows 
23,066 this year as against 18,270 
in 1948. 

Used-car sales totaled 2,537 in 
October, an increase over both 
September’s 2,405 figure and last 
October’s 1,641. The 10-month to- 
tal for 1949 was 24,375, an in- 
crease of more than 4,000 units 
over last year’s figure. Of this 
total, 8,695 cars were 19389 models 
or older. 

New-truck sales in 1949 were 
1,101 under last year’s 10-month 
total. Total sales so far this year 
were 3,019 as compared with 4,120 

during the same period in 1948. 
October, however, was 1949’s sec- 
apd best truck month with 341 
units, a slight gain over September. 

New-car sales by make during 
October were: Chevrolet, 505; Ford, 
462; Plymouth, 266; Buick, 176; 





The Boston Globe of Boston! 


Even if we wanted to, we couldn’t present The Boston Globe as the 





In fact, Boston has such a peculiar per- 
sonality, that novelists and playwrights in 
New York have been living off it for years. 

As for The Boston Globe: well, in some 


ways we're peculiar, too! We offer all the ad- 


paper have personalities of their own. 


New York Howl or the East Overshoe Tent Flap of Boston. 


And we don’t want to, because both our city and our 





vantages of an all day newspaper without actually being one. We sign our 


lead editorials ‘Uncle 
newspaper that holds 


tion on Sundays, (Home 





That is why our best salesmen are the cash registers 
of the Boston Globe advertisers who, year after year, 


have made The Globe first or second in every major 


classification of advertising. 


The Boston Globe -« 





Morning + 


Globe is like Boston, and Boston likes 


Evening - 





Dudley”. We’re the only Boston 
its Metropolitan Boston circula- 


Day). We run an occasional 


As a result, if you were to walk into a typical Boston 


» home, the chances are you’d find The Globe there. For The 


The Globe. 


Sunday 


National Representatives: Cresmer & Woodward, Inc.. New York, San Francisco, Los Angeles. Osborn, Scolaro, Meeker & Scott, Chicago, Detroit 





Oldsmobile, 144; Pontiac, 137; 
Dodge, 192; Studebaker, 89; Nash, 
75; Hudson, 30; Packard, 48; 
Chrysler, 41; DeSoto, 46; Mercury, 
53; Cadillac, 26; Kaiser, 31; Willys, 
13; Crosley, 12; Lincoln, 7; Frazer, 
3; Austin, 1, and miscellaneous, 2. 
—(Emery Bacon). 


* * + 


New Orleans 

A total of 1,143 new cars was 
registered in Orleans parish (New 
Orleans) in October, according to 
Joseph A. Paretti, president of the 
New Orleans Automobile Dealers 
Assn. 

The October figure compares with 
1,300 new-car registrations in Sep- 
tember and 696 in October of last 
year. New-truck registrations to- 
taled 216 for October, as compared 
with 218 in September. 

New-car registrations for Octo- 
ber were: Ford, 205; Chevrolet, 204; 
Plymouth, 100; Pontiac, 93; Dodge, 
84; Buick, 83; Studebaker, 76; Olds- 
mobile, 63; Mercury, 53; Chrysler, 
32; Cadillac, 27; DeSoto, 23; Nash, 
23; Packard, 20; Willys, 17; Hud- 
son, 16; Lincoln, 9; Kaiser, 8, and 


Crosley, 7. 
New trucks: Ford, 60; Dodge, 38; 
Chevrolet, 36; International, 33; 


GMC, 14; Studebaker, 13; Mack, 12; 
Willys, 5; White, 2; Pontiac, 1; Reo, 
1; Crosley, 1, and miscellaneous, 1. 
—(Gordon Hebert). 

+ * 


* 


Chattanooga 

The new-vehicle market in Chat- 
tanooga, Tenn., remained fairly 
stable during the week ended Nov. 
5 with 136 units sold, compared 
with 129 for the previous seven-day 
period. 

Chevrolet again led the list, mak- 
ing an increase over the previous 
week’s sales while Ford held second 


place. 
New-vehicle sales for the week 
were: Chevrolet, 53; Ford, 20; 


Plymouth, 12; Packard, 9; Stude- 
baker, 8; Dodge, 6; Nash, 4; Pon- 
tiac, 4; Cadillac, 3; Chrysler, 3; 
GMC, 3; Mercury, 2; Oldsmobile, 
2; International, 1; Willys, 1; 
Hudson, 1, and Frazer, 1. 

Local dealers are taking a much 
more optimistic view of the new- 
car situation with the reported near 
settlements of the coal and steel 
strikes. Most of the franchises have 
received their last new units until 
after the strikes are settled, accord- 
ing to information from the factor- 
ies. 

There is a great deal more auto- 
mobile advertising in the local 
newspapers these days with the 
dealers using new and sometimes 
untried ideas to lure customers into 
their places of business. 

The truck market remained 
about the same with a slightly 
upward movement in new trucks. 
Used-truck sales were at a very 
low level with no apparent relief 
in sight. Most dealers are putting 
on new salesmen in their truck 
departments. 

The coal strike is still paralyzing 
the situation in the outlying com- 
munities with near riots reported 
in some of the more mountainous 
sections not more than 25 miles 
from Chattanooga. 

Most merchants in these towns 
reportedly have closed their stores 
until the strikes are over.—(Alan 
Sayford). 


+ + 


Lincoln, Neb. 


The downward trend in the new- 
car market around Lincoln, Neb., 
has been checked by the decreased 
production caused by the steel 
strike, according to the majority of 
dealers. 

Dealers are sitting tight, feeling 
that prices may be slightly better. 
During the past few weeks, deliv- 
ered prices have been featured in 
display advertising in this area. 

Used cars are hard to sell, 
dealers report. Most buyers seem 
to be in a mood to wait for some- 
thing more attractive in the new- 
car line. Trucks are also slug- 
gish. 

“You can buy a new truck for 
dealer’s cost plus $50, if you look 
around enough,” sadly admitted one 
dealer. 

During October, 400 new cars 
were sold in Lancaster county 

(Lincoln), as against 393 in Sep- 
tember. New-truck sales dropped 
from 78 in September to 58 in 
October. 

New-car sales by makes in Octo- 
ber were: Buick, 25; Cadillac, 2; 
Chevrolet, 82; Chrysler, 11; Crosley, 
1; DeSoto, 9; Dodge, 37; Ford, 83; 
Frazer, 1; Hudson, 4; Kaiser, 1; 

(Continued on Page 29, Col. 1) 
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Auto Markets 


(Continued from Page 28) 


Lincoln, 3; Mercury, 14; Nash, 11; 
Oldsmobile, 17; Packard, 8; Plym- 
outh, 53; Pontiac, 18; Studebaker, 
19, and Willys, 1. 

New-truck sales were: Chevrolet, 
12; Dodge, 8; Ford, 18; GMC, 4; 
International, 9; Mack, 1; Stude- 
baker, 4; White, 1, and Willys, 1.— 


(G. W. Kline). 
= 7 
Houston 


After hitting a peak for the year 
in September, new-car sales in 
Harris county (Houston) leveled 
off to 2,293 units in October. Sep- 
tember’s total was 2,577. 

New-truck sales in October 
amounted to 155, compared with 
174 in September. Commercial- 
vehicle sales during the month 
were 304, against 339 in Sep- 
tember. 

New-car sales by makes in Octo- 
ber were: Anglia-Prefect, 4; Buick, 
147; Cadillac, 41; Chevrolet, 443; 
Chrysler, 33; DeSoto, 49; Dodge, 
168; Ford, 520; Frazer, 4; Hudson, 
38; Kaiser, 9; Lincoln, 23; Mercury, 
112; Nash, 55; Oldsmobile, 106; 
Packard, 39; Plymouth, 263; Pon- 
tiac, 105; Studebaker, 114; Willys, 
14, and miscellaneous, 6. | 

Combined new-truck and com- 
mercial-vehicle sales were: Chevro- | 
let, 134; Diamond T, 1; Divco, 3; 
Dodge, 52; Ford, 138; GMC, 51; In- | 
ternational, 41; Mack, 3; Stude- 
baker, 17; White, 5; Willys, 12, and 
miscellaneous, 2.—(Ruby Fenoglio). | 

* + + | 


Cleveland 


A slight decline was noted in| 
new-car sales in Greater Cleveland 
for the seven-day period ended 
Nov. 10. | 

According to the Federal Re- 

serve Bank, 1,219 new cars were | 
sold as against 1,441 for the pre- 
vious week. Used-car sales, how- 
ever, were up to 2,007 as against 

1,930. 

In the truck field, used trucks | 
sold totaled 122, 30 over the previ- | 
ous week. New-truck sales were | 
down from the previous week’s | 
high of 153 to 110, Compared with | 
the weekly average for October, | 
truck sales were off about 10 per- 
cent. 

Throughout the field there is 
added confidence that the high sales | 
records of the fall manths will | 
continue. Dealers are welcoming 





with open arms good salesmen, and 
one estimate is that 600 “good” | 
salesmen can find openings in this | 
area.—(Sanford Markey). 

. * * 


Dallas 


New-car deliveries in Dallas 
county during October totaled 2,- 
247, compared with 2,718 in the 
preceding month, Combined new- 
truck and commercial vehicle sales 
during the month numbered 454, 
against 439 in September. | 

New-car sales by makes in Oc- 
tober were: Austin, 10; Buick, 140; 
Cadillac, 33; Chevrolet, 461; Chrys- | 
ler, 50; DeSoto, 22; Dodge, 311; | 
Ford, 497; Frazer, 1; Hudson, 33; 
Kaiser, 3; Lincoln, 23; Mercury, 
143; Nash, 49; Oldsmobile, 99; | 
Packard, 20; Plymouth, 111; Pon-| 
tiac, 109; Studebaker, 104; Willys, | 
20, and miscellaneous, 8. 

o * * | 





Denver 

Sales of new cars in the Denver | 
market continue to show increases | 
over last year. In October, 1,199| 
new cars were sold in the Denver 
trade area. This compares with 836 | 
sold in the same month in 1948) 
and 1,014 delivered in September. | 


New-truck sales, however, re- | 
mained under last year’s figures. | 
In October, 142 new trucks were | 
sold compared with 213 in the 
same month last year—a decrease 
of 71. 

For the first 10 months of 1949, 
11,169 new cars were sold in Den- 
ver as against 8,112 during the 
same period of 1948. 


Chevrolet led the new-car field| 
in Denver with 205 sold during) 
October. Plymouth was second with | 
141 sales, and Ford third with 132. | 

Other October sales totals | 
were: Hudson, 110; Buick, 89; 
Dodge, 78; Pontiac, 44; Mercury, 
48; Studebaker, 41; Nash, 37; 





Oldsmobile, 32; Chrysler, 29; Ca- 
dillac, 26; DeSoto, 20; Packard, 
18; Lincoln, 14; Kaiser, 5; Willys, 
5; Austin, 1, and Crosley, 1. 
Sales of cars by dealers in Colo- 
rado outside Denver were as fol- 
lows during October: Chevrolet, 28; 
Ford, 21; Oldsmobile, 10; Plym- 
outh, 7; Dodge, 7; Chrysler, 4; Pon- 
tiac, 4; Hudson, 4; Kaiser, 3; Mer- 
cury, 2; Willys, 2; Austin, 1; De- 
Soto, 1; Nash, 1, and Packard, 1. 
Commercial-car sales in Denver 
in October were: Chevrolet, 68; 
Ford, 21; GMC, 12; Studebaker, 9; 
Dodge, 8; International, 6; Willys, 
3, and Diamond T, 1.—(Ira R. 


Alexander). 
. * * 


Columbus, O. 


The second-best month of the 
year was chalked up by new-car 
dealers in Franklin county (Co- 
lumbus), O., during October, when 
1,833 new automobiles were titled. 

New-truck sales during the month 
numbered 198, compared with 222 
in the preceding month and 289 
in October, 1948. 

Used-car sales remained strong 


| 
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BYERS BEGINS BUILDING—Construction of a $125,000 service department for George 


Byers Sons (DeSoto), 2131 Gilbert Ave., 
Columbus, O., and Louisville. 
Pete Buddeke, sales manager; 
car manager. 


Shown 


with 7,799 transactions taking place, 
against 5,435 in October of last 


Cincinnati, 
as the steam shovel takes a bite, are (left to right): 
Frank Tiedge, service manager, and Harold Haldeman, used- 


has begun. Byers also operates firms in 


ley, 6; DeSoto, 72; Dodge, 103; Ford, 
376; Hudson, 47; Kaiser, 14; Lin- 


year. Used-truck sales amounted to| coin, 13; Mercury, 58; ‘Nash, 57; 


631, compared with 511 in the same 


month of 1948. 

The strong October new-car 
sales pushed the record for the 
first 10 months of the year to 
16,163. In the first 10 months of 
1948, 11,734 new cars were sold. 


New-car sales by makes in Octo- 
Buick, 128; Cadillac, 16; 
Chevrolet, 351; Chrysler, 72; Cros- 


ber were: 








MODERNIZATION PAYS OFF! 


e Increased Parts and Accessory Sales 
e Faster Order Filling 
e Better Inventory Control 
¢ Improved Customer-Employe Relations 
e Better Working Conditions 


e Better Appearance 
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Oldsmobile, 84; Packard, 33; Plym- 
outh, 225; Pontiac, 108; Studebaker, 
58; Willys, 9, and miscellaneous, 3. 

New-truck sales were: Autocar, 


1; Chevrolet, 73; Diamond T, 2; 
Diveo, 2; Dodge, 30; Ford, 46; GMC, 
13; International, 13; Reo, 1; Stude- 
baker, 4; White, 2; Willys, 7, and 
miscellaneous, 3.—(Bert Strang). 
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chandising system designed and in 
with years of experience. 


fast order g and speedy inven 
designed fof maximum show, leavi 


ter free to transact business. 


| Southwest Show | 
Nears Sell-Out 
On Exhibit Space 


SAN ANTONIO.—In less than a 
month, three-fourths of the exhibit 
space for the 1950 Southwest Auto- 
motive show has been sold, accord- 
ing to D. A. Johnson, secretary- 
show manager. The show is sched- 
uled for March 23-26 in the Coli- 
seum here. 

Indications, said Johnson, are that 
the show will be sold out long 
before the space drawing of Jan. 6. 
He said that 125 organizations rep- 
resenting 175 outlets have returned 
their sponsoring jobber applica- 
tions, 

Show promotional materials will 
be supplied to all sponsoring job- 
bers and their branches to advertise 
both the place of business and the 
show. 

Johnson said the show fee is $50 
for San Antonio firms and $25 for 
others. 

Offices for the show are at 220 
Fidelity building, Dallas. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry . .. an esti- 
mated more than 100,000 cover-to-cover 
readers weekly! 
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Many installations simi- 
lar to this illustration 


have been made by us. 


jotive Bin Service Company Modernization 
ased efficiency and greater profit from 
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+-but a complete, time-proven parts mer- 
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AUTOMOTIVE BIN SERVICE COMPANY, INC. 


9900 FREELAND .- 
BRANCHES—BUFFALO 
''Distributor— 
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Joseph Dudley, vice-president of 
The Austin Motor Co., Ltd. (Eng- 
land) 
of the following dealers: 


Community Auto Sales, 416 Wal- | 
Templin | 
Cam- | 


nut St., Scranton, Pa.; 
Motors, 1388 Haddon Ave., 
den, N. J.; Stonacker Motor Sales, 


1 Berkley Ave., Bloomfield, N. J.; | 


Fair Trade Auto Service Corp., 51 
Central Park Ave., 
N. Y.; Seacord Bros., 371 North 
Ave., New Rochelle, N. Y.; Life- 
time Motors, Inc., 139 Sunrise 
Hwy., Baldwin, N. Y., and Over- 
seas Motors, 1349 Northside Dr. 
N. W., Atlanta. 


* * * 


Five New-Car Deals 


Fold in Buffalo 

Five dealerships in the Buffalo 
area have surrendered their new- 
ear franchises, according to the 
Buffalo Auto Trades Assn. 

Dealerships no longer handling 
new cars are: Monarch Motors, 
Inc. (Packard); Deacon Litz Mo- 
tors, Inc. (Kaiser-Frazer); Ni- 
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of Selling Luggage 
Om Uhl eh 7 
Oem 
Coast-to-Coast 


at REDUCED PRICES 


Same luxurious leathers at new 
low prices. Top-grain cowhide 
designed to combine feminine 
grace wiin sturdy construction 
for hard handling. Lined in 
rich rayon. All hardware solid 
brass. COLORS: Brown Alli- 
gator Grain Cowhide .. . 
Smooth Suntan Cowhide... 
Smooth Ginger Cowhide... 
White Rawhide. 


Style No. Item Dealer's Cost 
750 14” Train Case $25.00 
List Price incl. Fed. Tox... $47.50 


752 21” Weekend $25.00 
List Price Incl. Fed. Tax... $47.50 


753 26” Pullman $34.50 
list Price incl. Fed. Tax... $65.00 


announces the appointment | 


Yonkers 6, | 


The VASSAR... 
Ladies’ Matched Luggage 
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| business since 1912, when he and 
|his brother, James W. 
| opened a dealership in Wurtsboro. 


* * * 

|Huber, Hudspeth Purchase 
Olympia (Wash.) Deal 

Purchase of Paul D. Loudin 
(Chrysler-Plymouth), Olymp 7. ; 
: |Wash., has been announced by 
concluded their activities in the | William Huber and Dan Hudspeth, 
automotive field, while the plans |both of Portland, Ore. 


of the last two are indefinite. | 
* * 


(Kaiser-Frazer) ; 
(Hudson), 
and J. J. Tuttle Motor Sales, Inc. | 


agara Motors 
Bennett Motor Corp. 


(Hudson). The first three have 


charge of sales while Hudspeth will 
|handle the _ service 


* 
e 
Dinner Party Huber was formerly Portland dis- 


: v trict manager for Plymouth and 

Stanton Celebrates |had just been appointed regional 
25th Birthday | manager at Detroit when the pur- 

| H. M. Stanton Co., Inc., Middle- | Chase was completed. 

|town, N. Y., has marked its 25th Re Ck 

‘anniversary as a Chevrolet dealer-|2 Texas Deals Chartered, 

ship, Since 1933 the firm also has Another Changes Contract 


| handled Oldsmobile. ; . 
| mw than 60 — Charter of two auto firms in 
— ‘ ‘ — ‘mployes | Texas has been announced, and a 
jand their wives—were honored by | third company has had charter 
|Harold M. Stanton, president and | changes approved, according to the 
founder, with a dinner to celebrate secretary of state. 
the anniversary. The firm’s 28 em-| Bay Motors, Texas City, was 
ployes have an aggregate 211 years | chartered by A. J. Dow, M. C. Ken- 
of service with the firm. nard and C. W. Kennard with $80,- 
| Stanton, a director of the New/ 000 capital stock. In Hebbronville, 


| York State Automobile Dealers |McCampbell Motors was chartered 


|Assn., has been in the automobile! by Dick McCampbell, Howell Mc- 


A Buick Dealer in Oregon writes: ““We are very 
pleased with Dunleigh Luggage for men. Enclosed 
is a reorder.” 

From all over the country, auto dealers are now 
telling us how pleased they are with the prices and 
quality of Contempo Luggage. Dealers from coast- 
to-coast have discovered that luggage is a profit- 
able accessory and an important customer service. 
Order by mail with full confidence. We guarantee 
satisfaction. Send for a sample set today. 


Phone, wire or airmail 
your rush orders. 
We ship at once. 





1077 


24” 2-Suiter with over- 
lapping steel frame for 
extro strength. Dust ond 
moisture-proof. 

Same style in extra-roomy 
24” 3-Sviter. 











877 





699 
21” Overnight bag... 
Some exclusive construc- 
tion features as 2-Suiter. 


20” Zipper Clubkit with 
two big utility pockets, 


The DUNLEIGH... Matched luggage for men 


The finest Top-Grain Cowhide, designed for handsome looks and 
longer wear. Each streamlined bag features finest construction and 
costliest materials. Brass locks. Strong saddle stitching. Reinforced 
leather corners and sides. Neat masculine linings. Especially created 
for quick, easy packing, this is luggage at its best. Thousands of 
these sets have been sold. 


List Price 

Style No. Item Dealer's Incl. 
New Cost Fed. Tax 

877 21” Overnight $29.50 $59.00 
1077 24” 2-Suiter 37.50 75.00 
977 24” 3-Suiter 39.50 79.00 
699 20” Clubkit 22.50 45.00 


COLORS: London Ton, Indion Brown, Redwood or Black 


Send Order Form Today 





i 
§ CONTEMPO Luggage Co., 170 Filth Ave., New York 10, N.Y. I 
' Gentlemen: Please ship the following numbers . | 
I (-) (lam enclosing check) (1 Ship co.o. t 
i (Ship Open Account. Bank end credit references attached) 

p Op t 
: Quantity Dealer's Cost i 
I } 
i 
' a 
g FIRM NAME... - 
B Address... .... City DAE ne ee cs e 
t i 
5 I Sac nisl occas tte ruon tices esl dmseckancaadieasenniio’ i i aa eS i 
‘ ‘ 








Fine Quality 
Luggage 
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Stanton, | 3 


Huber said that he would be in|} 


department. | 


21, 1949 


| 
| 


U.N. PARADE IN NEW ORLEANS—The flag of the United Nations took its place among 
| those of the countries of the world atop International Trade Mart building in New Orleans 
at the climax of a colorful parade of 20 Ford convertibles along Canal St. The cars used 
| in the parade were furnished by the five local Ford dealers. 


| Campbell and Dixto Gonzales w:th| Motor Co. (Chevrolet), Junction 

| $50,000 capital stock. |City, Kans., held a dinner for 45 

| Grunewald Motor Co., Fort employes and their wives. 

| Worth, amended its charter to Other officers of the firm are 

change its name to Panther City| wijhur W. Newsome, vice-presi- 

pow ge — its capital |dent, and Ralph Coover, secretary- 
a: treasurer and general manager. 


Three Fold Up "Heads 


Rosen Heads Drive 
° ° Edward Rosen, of Rosen-Novak 
In Wisconsin 
The closing of three new-car 


Automobile Co., Omaha, has been 

named chairman of the local 
| dealerships in Wisconsin was listed| B’nai B’rith membership drive. 
|in a report of changes in automo- - 3 6 


tive establishments released by the | Rogers Motor Co. 
state motor vehicle division. M C 
Dealerships which closed include: |,,2™mett Rogers ator a 
|The Motor Car Co., Inc. (Chrysler-| Wichita Falls, Tex. has been 
granted a charter of incorpora- 


| PI ) > 2 
ee ies Gee tion. Authorized capital stock was 


|listed at $50,000. Incorporators: 


Jackson, Wausau, and McKenzie | 
Bros. (DeSoto), Centuria. | Alma and Emmett Rogers and Ed- 


A used-car operation, Fond du | win Baggett. 
Lac Motor Co., 35 W. Second St., . 
Fond du Lac, has reopened, while Mid-West Adds Lot 
Fischer Motor Sales, Delafield, Mid-West Chevrolet Co., Graham, 
has relinquished its Kaiser- | Tex., has opened a second used-car 
| Frazer franchise and is operating | |ot, located on East 4th Street, at 
| as a used-car deal. Virginia, St., according to owner 


Dreblow Sales Co., Princeton, Crit McDonald. 
formerly a Kaiser-Frazer dealer- ee 
| ship, is also dealing solely in used Butter field to Strong 


cars, 
| Schaefer Auto Repairs, Sturgeon 
Bay, has added Hudson to its Reo! 
| dealership, and Westby Motor Co., | 
| Ft. Atkinson, now handles Packard | 
| as well as Kaiser-Frazer. 

om 4 * 


Philadelphia Ford Deal 


Opened by Palumbo Bros. 

The Palumbo brothers, Walter | 
and Frank, have entered the auto- | Display Windows 
mobile business after establishing! Three Albany (N. Y.) dealerships 
themselves as successful restaurant | ofrered their display windows to 


and night club owners in Phila- | : : 
delphia. |help promote American Education 


‘ : | Week in a program sponsored by 
The premiere of their new enter- : 
prise, Palumbo Motors (Ford), 23rd | Albany public achools. ‘ ; 
St. and Passyunk Ave., reportedly| Participating with window dis- 
attracted over 28,000 people. Ed/ plays were Yager Pontiac, 470 Cen- 
Sullivan, Broadway columnist, was | tral Ave.; Don Allen Chevrolet, 104 
guest of honor and master of cere- | Central Ave., and Schuyler-Hudson 


monies for a three-hour vaudeville | Corp., 430 Central Ave. 
} 


show. J . 4 * * * 
For Students 


7 Rome (Ga.) Dealers mann Buick, Inc., and have taken 
Give 9 Cars |over the assets of New York Sales, 
Seven Rome (Ga.) automobile |Inc., Binghamton, N. Y. The firm’s 
dealers have agreed to furnish cars | buildings are located at 32 State St. 
| to each of the nine high schools in| and 28 Water St. 
Floyd county for use in the schools’ | —— . - 
| driving classes. | 
Basic training instruction was 
started in September in the Floyd | 
schools. The classes are a part of 
the regular curriculum with the 
student receiving credit for the| 
subject. 
Rome dealers furnishing automo- 
biles include Marshall-Jackson, a 
Buick; Rome Lincoln Co., a Mer- | 
cury; C. & M. Motor Co., an Olds- 
mobile; Kirkland Motors, a Dodge; 
Milner Motor Co., two Fords; 
Thomas Motor Co., a Pontiac; An- | 
|drews Motor Co., a Packard and/| 
a Studebaker. 
* 


Joseph Butterfield, owner of 
Butterfield Motor Co. (Hudson), 
Magna, Utah, has sold his dealer- 
ship to Arthur H. Strong Motor 
Co. 


Education Week 


3 Albany Dealers Offered 





Schumann Buick, Inc. 
Robert F. Schumann and David 
L. Dickenson have formed Schu- 


Upper Michigan Ford Assn. 


Elects Kennedy President 

Francis (Bud) Kennedy, Kennedy 
|Motor Sales, Negaunee, Mich., has 
been elected president of the Michi- 
gan Upper Peninsula Ford Dealers 
| Assn, for 1950. 

Other new officers are Percy 
Rosemurgy, Northern Motor Co., 
Escanaba, vice-president, and Wal- 
fred Haanpa, Baraga County Mo- 
tors, L’Anse, secretary. 


iia Riles 


| Humphrey Gives Dinner 
for the 24-hour, midnight-to-midnight stunt 


To Celebrate by Jack Lee, right, president of Lee Motor 


To celebrate his 30th anniversary | Sales, Inc., New Bern, who accompanied him 
: : y * or pa ° e “mile, el -stroxe mara- 
in the auto business, J. V. Hum- | iho," The previous record was 256 holes set 


phrey jr. owner of Humphrey in 1938 by Stan Gard in New South Wales, 








GOLF THE EASY WAY—A new world's 

record of 343 consecutive holes of golf was 

set by Grant Bennett, left, professional at the 

| New Bern (N. C.) country club recently with 

the help of a Kaiser Traveler in which he rode 

between holes. The ary car was furnished 
+. 
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. and the first time in a 
| guarter century that a New York evening 
| newspaper can make this statement. 





%*& The Journal-American, for the first 9 months of 
1949, published more total advertising linage 
than any other New York evening newspaper. 


* 2k The Journal-American, New York's largest 
home-going newspaper, reaches an audience 
of 700,000 familiesevery day...virtually twice 
the circulation of the second evening paper. 





~ BNEW YORK eh : bd 
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ed — | NATIONALLY REPRESENTED BY A HEARST NEWSPAPER 
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New Car F ww ; 
Is Offered by 
U.S. Rubber 


NEW YORK. — United States 
Rubber Co. last week announced a 
new smooth-surface, plastic-coated 
fabric which will be made in 14 
solid decorator’s colors, The ma- 
terial, known as Royal Grain 
Naugahyde, was developed as a 


result of demand from decorators | « 


and manufacturers for a_ solid- 
colored, smooth-grain plastic up- 





AUTOMOTIVE NEWS, NOVEMBER 21, 1949 








Lawsuits Affecting Dealers .. . 


Court Decisions 


By Leo T. Parker | about the same time the dealer sold 
Attorney at Law |a DeSoto to one Gardas, also for 
ACCORDING to a recent is The dealer did not immedi- 
court, an automobile dealer|ately report these sales to the 
may be imprisoned without any | finance company which repossessed 
liability on the part of a person | all the cars on the dealers’ lot. The 
who indirectly caused his arrest. | finance firm attempted to repossess 
For example, in Carr v. National | the DeSoto sold to Gardas, but was 
Discount Corp., 172 Fed. (2d) 899, it; unable to do so because Gardas, 
was shown that a used-car dealer | learning of its intentions, had hid- 
|had the National Discount Corp. | den the vehicle. 


holstery, the company states. 

It is designed for upholstering 
home, office, hotel and _ hospital 
furniture, as well as for interior 
trim in automobile and other 
vehicles. 

Colors include black, bone white, 
burgundy, soft yellow, bright scar- 
let, deep crimson, warm gray, Lon- 
don tan, gray green, horizon blue, 
turquoise, chartreuse, coral and 
kelly green. 

The smooth, skin-like finish, with 
no fabric “grinning through,” is 
made possible by a newly developed 
coating treatment and the instal- 
lation of new embossing equipment 


: 


et 
+ 
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WOMBLE'S NEW OLDS DEALERSHIP IN LUBBOCK, TEX.—A two-day formal opening was 
| held by Bob Womble, owner. The building contains 12,000 square feet. Leslie Hall is service | 
| manager, Carl Wright, sales manager; Bill Casey, parts manager; B. B. Rickenbrode, used- 


finance him by means of what is | 
known as a “floor-plan mortgage” 


Soon afterward, the police ar- 
rested the dealer but he was re- 





in the company’s Mishawaka (Ind.) 
plant. 

Like the other plastic coated fab- 
rics of United States Rubber, Royal 
Grain Naugahyde can be cleaned 
| with soap and water. It is flexible 
and easy to tailor around curves, | 
corners and edges and has high | 
resistance to edge-wear, scuffing, 
flexing and wrinkling, the company 
adds. Other qualities claimed are 
| that it is not affected by perspira- | 
tion, alcohol, oils, grease, acids and 
alkalis, ' 









- . 


car manager, and A. J, Carpenter, office manager. 


on the dealer’s stock in trade, 

The mortgage held by the 
finance company permitted the 
dealer to keep in his possession, 
for resale, the various automo- 
| biles in stock. However, the 
tors, is the new president of the | mortgage contained a clause that 
Greenwood Automobile Dealers | the dealer would pay the finance 
Assn. | firm an amount of his schedule in 
; : | event he sold an automobile, and 
George Balentine, Balentine’s that if the dealer defaulted, the 
Motors, was named vice-presi- | note with the mortgage should 
dent, and Gaines Hammond, of | become due, payable at once. 
Moore’s, Inc., was elected secre- | A salesman employed by the 
tary-treasurer. E. F. Fletcher is | dealer sold a used Buick for cash, 
retiring president. jand absconded with the money. At 


| Greenwood (S. C.) Dealers 
Elect New Officers 


Nevit Johnson, of Johnson Mo- 








I, 
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Timken bearings used on drive 


shaft to take radial and thrust 
loads, maintain ps osama? 


on aoe 


Does this new torque converter hold 
an idea for your secret transmission? 


AKE a quick look 


shaft on the new hydraulic torque 


at the drive 


yard”. Timken bearings are used for 
the automotive industry’s toughest 





converter shown above. It’s mounted 
on Timken® bearings—an idea worth 
giving some thought to for your new 
transmission design. 


You want smooth, quiet operation 
and long life. Timken tapered roller 
bearings hold shafts rigidly in line, 
prevent deflection and end-movement. 
Where gears are used, Timken bear- 
ings provide smoother meshing. They 
reduce friction to a minimum and 
reduce wear on adjacent parts. 


You want a simple design. Higher 
load capacity of Timken bearings— 
thanks to line contact between rolls 
and races—lets you use smaller bear- 
ings, save space. No separate thrust 
bearings or washers needed because 
Timken bearings’ tapered construc- 
tion takes both radial and thrust 
loads in any combination. 


You want economy. Besides the 
savings mentioned, Timken bearings 


/ 
NOT JUST A BALL CD NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER C— BEARING TAKES RADIAL @ AND THRUST --@])— LOADS OR ANY COMBINATION we 





All but two cars use Timken bearings on 
the pinion. Here’s a typical application. 


permit wider tolerances of surround- 
ing parts. They can be precisely and 
permanently adjusted at installation. 

There’s plenty of evidence of these 
advantages right in your own “back- 


TIMKEN 


TRADE MARK REG. U.S PAT. OFF. 


TAPERED ROLLER BEARINGS 


bearing job—pinions—on all but two 
makes of passenger cars. What’s more, 
they’ve been doing a variety of other 
tough automotive jobs for 50 years. 


For qualified help with your bear- 
ing design problems, make use of 
our engineering staff. In Detroit, 
phone TRinity 5-1380. The Timken 
Roller Bearing Company, Canton 6, 
Ohio. Cable address: ‘‘TIMROSCO”. 


NOTE TO P.A.'S. Because every step of the manufac- 
ture of Timken bearings is controlled within our 
company... because our vast manufacturing facilities 
are widely dispersed... you will find The Timken 
Roller Bearing Company a supply source of outstand- 
ing reliability. 







Ny) company whose 
SM products you know by 
NY, the trade-mark: 
TIMKEN 


+ 
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leased from jail after he had 

paid the finance company the 

amount due it. Then the dealer 

sued the finance company for 

heavy damages for false impris- 
| onment. In holding the finance 
| company not liable the higher 
| court said: 

“It is, however, the law that one 
|who merely gives information re- 
garding an offense does not incur 
| liability, even though the party 
|giving the information acted ma- 
| liciously or without probable cause. 
|. . . There being no proof that the 
appellee (finance company) had 
|directly participated in the arrest, 
| we consider whether it was brought 
|about by indirect procurement.” 
| - * * 


| Trade Names 


| FMITATING a tradename is not 
| £ permitted by the courts. 

In Weatherford v. Eytchison, 202 
| Pac. (2d) 1040, it was shown that 
|a@ company had used the name Ford 
as a part of its tradename. It sued 
another company which began do- 
|ing business under the name Ford 
|and asked the court to enjoin it 
|from using the same word in con- 
| nection with its business in the 
whole state. 


| The higher court ordered the lat- 
;ter to stop using the word Ford in 
|its tradename in the city and 
|nearby territory, and said: “The 
| extent of protection given to trade- 
|names is the same as that afforded 
| trade-marks, ... It is not necessary 
|}that respondents prove fradulent 
| intent.” 
| - * * 


Fair Labor Standards Act 


ONSIDERABLE discussion has 
arisen from time to time over 
the legal question: Can a company 
refuse to pay wages specified by the 
|Fair Labor Standards Act to all 
employes directly and _ indirectly 
|within the Interstate Commerce 
| Act? 

The answer is yes. 


In Cederblade  v. 

| Transportation Co., 166 Fed. Rep. 
| (2d) 554, the testimony showed 
| that a company has contracts 
| with railroads to transport bag- 
| 
| 





Parmelee 


gage for railway companies, 

The higher court held that the 
|company’s employes are subject to 
|provisions of the Interstate Com- 
| merce Act and that they are ex- 
empt from provisions of Fair Labor 
| Standards Act. This court said: 
| “When a company uses motor 
vehicles to carry passengers and 
property, said motor vehicles 
formed part of a railroad engaged 
in commerce, although the motor 
vehicles used are not owned by the 
rail carrier but are contracted for 
with independent contractors.” 


Over-List Deals 
Almost Thing of 


Past in Canada 


OTTAWA.—With few exceptions 
over-list prices for so-called new- 
used cars are a thing of the past 
in Canada, according to dealers in 
|this area. 

Cars which once brought severa 
|hundred dollars over regular retai! 
price are said to be bringing fron 
$100 to $300 less than retail now. 

There is no doubt, say dealers 
that there is less and less anxious 
money floating around. Those buy- 
ers who do have the money ar 
said to be holding out and looking 
|around for the best deal possible. 
| Used-car dealers say there ar 
enough buyers desirous of ownins 
a late model used car, but few wh« 
}aren’t balking at current prices. 
| Things are getting back to nor- 
|mal, dealers say, and even moré 
|progress along that line will be in 
| evidence before another spring rolls 
| around, 
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Consider New-Car 


By J. B. Van Tassel 


1 eves higher your overallowance | 
on a used-car trade, the higher | 
will be your competitor’s, until you | 


both reach the point where nobody 
can make a profit. 


it is silly when 
you stop to think 
about it. It is the 
same as trying to 





J. B, Van Tassel 


putting it into another pocket an 
trying to justify the transaction as 
a business proposition. 


cars and trucks for the same price 
you pay for them, consider these | 
points: You have the expense of | 
getting the new car ready for de-| 
livery, which will cost you about 
$30. You have your salesman’s | 
commission which will cost you at | 
least another $50. You have your | 
policy expense which is approxi- | 
mately $30. You tie up about $600 
to $700 of your own capital in a 
used-car investment from which the | 
best you can hope to make is a 
loss. Then you have your rent, sal- 
aries and wages, operating ex- 
penses and other building expenses 
and your investment in your busi- 
ness. 
* * * 

LYOW dealers can sell new cars 

and new trucks for the same 
price they pay for them and expect 
to stay in this business is more 
than I can figure out. Yet, today, | 
it is again becoming a common 
practice. 

Why do dealers go all the way? 
Is this necessary? 

Every dealer has to stop some 
place along the line, so why keep 
on going until you have to give it 
all away? 

In fact, nothing tried is nothing 
gained and dealers will continue 


FTC Sets Meeting 
For Trade Rules 
On Parking Meters 


WASHINGTON. — A trade-prac- 
tice conference for the parking- 
meter industry, under the auspices 
of the Federal Trade Commission, 
is scheduled for Nov. 28 in the 
FTC building. 

According to the commission an- 
nouncement, “all persons. com- 
panies or other organizations en- 
gaged in the manufacture and sale 
or distribution of parking meters, 
as well as related parts and acces- 
sories are invited to participate in 
the proceeding.” 

The purpose of the conference. 
it was stated, is to afford industry 
members opportunity to propose. 
discuss and recommend for the 
commission’s consideration a com- 
prehensive set of fair practice rules 
for the industry. 

Among the subjects for rules 
which have been suggested are mis- 
representation, pricing and defama- 
tion of competitors or their prod- 
ucts. 

Before final annroval of any rules 
by the commission, a draft of pro- 
posed rules will be made available 
to members of the industrv and all 
other affected parties. They will 
then have opportunity to study the 
proposed rules and to present their 
views, suggestions or objections. 





Stock-Car Race 
Won by Ford 6 


OWOSSO, Mich. A 1949 Ford 
six-evlinder sedan. enterrd by R 
D. French Co. (Ford). Bay City 
Mich., won a 150-lap stock-car race 
here with an average speed of 69 
miles per hour, The winner com- 
pleted the race without a pit ston 

The Ford started in third posi- 
tion in a field of 16, and took the 
lead on the 87th lap. French's | 
entry finished two laps ahead of | 
its nearest rival. 


Dealer Business Counsel 


Dangers of Overallowance 


(The opinions expressed herein are those of Columnist Van Tassel and are not 
necessarily those of Automotive News.) 


Sounds silly }used car because they know that 
doesn’t it? Weil, | the new cars of today, for the most 


| brackets. 


make a profit and | 
support your busi- | 
ness by buying) 
and selling post- | 


age stamps, or| 7 
caine ener out |Other dealer, all the salesmanship | 


of one pocket and | in this business is not going to sell 
q|a customer away from that extra 
| savings. 


If you think you can sell new | ing ns SOR See OO new oe 


be 5 |Tulsa Kills Curb 
‘On Sunday Sales 
.|After One Week 


TULSA, Okla.—A week-old ordi- 
nance prohibiting new and used- 
car dealers from operating on Sun- 
days was repealed by the city com- 
mission after a formal request for 
revocation had been made by Joe 
| Moran, attorney representing Fred 
Jones Motor Co. 

The Sunday closing law was 
favored by the Tulsa Used Car 
Dealers Assn., whose spokesmen de- 


HURST IN HAYES, KANS.—C. W. Hurst, owner of Hurst Motor Co. (Chrysle h i « 
opened these modern and commodious facilities. Note the large entrance Sa ee sean ae tr eee 0 pe 


of the service department at the left of the building. 

After its adoption, the Jones com- 
pany kept its used-car lot open the 
following Sunday, with Warren 
Lople, manager, declaring he had 
not signed the petition and would 
continue to operate on Sundays. 









Expenses to Avoid 





to give more away as trading 
conditions get more competitive 
unless they do something about 
it right now. 

Customers have been trained to 
shop for the highest dollar on their 


9 Rae a aa 


part, are all pretty much equal in| 
value in the different price class 


> * * 

URE, some master salesmanship | 

will sometimes pick off a deal | Of the buying public as the pattern;of the everlasting battle to take 
at a fair profit, but where the aver- | for them to follow when purchas- | business away from competition at 
age purchaser knows he can get|ing a new car or truck. jany price. The net result of this 
another sawbuck or two from an- Take, for example, the owner | battle is you get the competitor's 
of a certain make of car who (customer and he gets yours—noth- 
thinks he would like the same |ing gained by you or the factory; Ted Wilmot, president of the 
make of car again. As a rule, | but plenty lost by you. used-car organization, urged that 
| he knows he will get less for his | If I were a dealer and I were|the measure be kept in effect. 
This high dollar in used-car trad- | trade from the dealer handling | going to go overboard, I would go —_—_—__— 
his make of car than he will |overboard to hold a repeat buyer| AUTOMOTIVE NEWS, the Newspaper of 
many years (except the war years | from a —- g handling a com- |or a steady customer. Why not ene sh —— who counts 
and the lush profit years), and is| petitive make. |start now facing the true facts in | '" America’s No. 1 Industry . . . an esti- 
now firmly established in the minds| The buying public is well aware | this business? J nwa eee 








Every i é 
Year | 



















Universal Underwriters 


Has returned at least 30c of every Fire 
Insurance dollar to every Policyholder 


Savings Returned 
to Policyholders 


$7 677,385.42 


Universal Underwriters constant savings every 
year of its history has enabled thousands of auth- 
orized automobile dealers to save nearly one-third 
of their fire insurance costs. 


Now ... at a time when overhead costs must be 
sharply reduced . . . thrifty dealers are taking 
advantage of Universal Underwriters long-range 
economy. 


You can share the many attractive advantages 
of specialized insurance designed for automobile 
dealerships. Discuss your present insurance with 
a friendly Universal Underwriters’ representative. 
There’s no cost or obligation—write today! 

and Allied Insurance 


Fire, Windstorm 


My Ve a at 


SURANCE 


FOUR CONVENIENT OFFICES 


509 Terminal Sales Bldg. 8943 Wilshire Blvd. 
Portland 5, Ore. Beverly Hills, Cal. 






a I” 





616 Royster Bldg. 


1000 R. A. Long Bidg. 
Norfolk, Va. 


Kansas City 6, Mo. 
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Glaser Visits Czechoslovakia and France .. . 


Report on Europe’s Motordom 


Epiror’s Note: The author of 
this article, George L. Glaser, is 
an automotive man of long stand- 
ing both in Germany and the U.S. 
He has spent the past several 
months in Europe, after an ab- 
sence of 11 years, and reports his 
findings herewith: 


By George L. Glaser 
HEN the modern, turbo-driven 
Marshall Plan freighter with 
about 220 U. S. boxcars of grain 
and a load of cotton from Galves- 
ton, Tex., anchored in Antwerp, 
Belgium, that was the beginning of 
our European study trip. Speed is 
the word for the unloading of the 
grain which is sucked out of the 
boat within a few hours by tre- 
mendous “vacuum cleaner - like” 
contraptions. Less enjoyable was 
the sight of the many, many boats 
which we met, going back to the 
U.S.: empty. 

As mentioned, our first stop was 
Belgium. Antwerp is the site of the 
Chrysler and Ford assembly plants 
and one sees our U.S. cars in great 
numbers. But in Belgium, which 
has no own car production, one 
can also find any other make of 
car. 

There are many German pre- 
war cars on the road, many of 
them having been bought during 
the pre-money-stabilization era in 
Germany; but the German Volks- 
wagen is also there and sold 
through regular trade channels. 
The number of French Citroens 
and Czech Skodas surprised me 
also, especially as the latter comes 
from a Communist country. 

In Brussels, the capital of Bel- 
gium, there is a remarkable amount 
of traffic. Belgium is for Americans 
at this time an expensive place and 
we stood there only until we had 
our Czech visas and our military 
permits to pass through Germany. 

Let me here make a statement 
which expresses my own opinion 
over and over: all the stories about 
nationalization or socialization, or 








under what name this type of theft 
of industries and enterprises might 
be advertised, are wholly untrue. 

The people who are supposed to 
own these firms now, after the 
rightful owners or stockholders 
have been robbed of their property, 
|are farther away from owning any- 
thing than before. 

+ a « 


NYHOW, we finally got to 

Prague, the capital of Czecho- 
slovakia. Even the Communists 
haven’t been able to erase the 
beauty of this old city on the river 
Moldau. Here we discovered the 
real value of the Czech money, the 
krone. We had to pay one good 
dollar for 50 of these kronen, but 
we found out that 50 kronen wasn’t 
even sufficient as a tip for the 
taxicab driver. The severity of food 
rationing was another thing we 
| observed. 

The train from Prague to the 
resort Luhacovice, which is about 
150 miles away, takes a full day. 
Luhacovice is a very old, and 





New-Car Buyer Objects 
To Dealer’s Nameplate 


NASHVILLE.—A recent bulle- 
tin of the Tennessee Automobile 
Dealers Assn. reports an incident 
where a new-car purchaser de- 
clined delivery because the sell- 
ing dealer’s name was displayed 
prominently on the car. 

The customer reportedly com- 
plained that he saw no reason 
why he should advertise the 
name of the dealer from whom 
he made the purchase. Com- 
menting on the incident, the 
TAA bulletin suggested that 
“perhaps dealers should try to 
establish their names in the 
minds of customers by rendering 
outstanding service that will be 
appreciated and remembered. 
Then a customer should be 
proud to advertise his dealer!” 








| very beautiful, resort in Moravia, 
about three hours py car from 
Vienna, Austria. Today it is about 
1,000,000 years away from Vienna, 
as the Russian army is between 
both places. 


The automobiles in Czechoslo- 
vakia are to some degree prewar 
German cars, captured and in a 
miserable condition. Many cars are 
driven with large gas_ bottles 
mounted on top of the sedans, as 
gasoline is very hard to get. There 
isn’t a great deal of automobile 
travel in that country and new cars 
are out of the question for the 


nomically high. 


The industry is nationalized and 
three types of passenger cars are 
in production: the small Aero- 
Minors, which are equipped with 
valveless two-cycle engines, in prin- 
ciple very similar to the German 
DKW’s. 


Then there is the very popular 
Skoda which accounts for the 
greatest part of the car export. 
This Skoda car, product of one 
of Europe’s greatest arms manu- 
facturer in Pilsen, where also the 
famous beer comes from, has 
some special meaning to me, In 
about 1929 the German concern, 
Bavarian Motor Works, came out 
with a small four-cylinder car 
with single-center backbone- 
chassis frame and all four wheels 
independently suspended. Skoda 
bought one of these cars and 
came out with a similar con- 
struction. 


Ever since, 
living comfortably on the claims of 








JUST DRIVE ON! 


Newly designed 


you can drive right on... 


both firms, as to who copied whom. 
In any event the BMW people gave 
up that car but Skoda kept it dur- 
ing all these years in production 
and improved constantly in order to 
keep it up to date, thereby leaving 
the basic design nearly untouched. 

Finally, there is the Tatra car, 
of which only the four-cylinder air- 


~_ 


continuous wheel-platform 


Now you can 


change cars easily, as often as you want. | 


Can be financed if desired. 





LOW-PRICED 


PORTABLE 
AUTO-TURNTABLE 


Turns Cars Indoors or Out 





Write to 


BRUNNER, INC. 


358 EAST CENTER STREET 
MANCHESTER, CONN. 


great majority of the people, as| 
the prices for the natives are astro- | 


lawyers have been| gaia about a Communistic coun- | 
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NEW FRENCH RADIATOR—Made of alumi- 
num, this cooling system highlighted the car 
displayed by Claveau at the Paris auto salon. 


* * * 


cooled rear-engined job is in pro- 
duction. This car looks modern, 
but the engine seems a little on 
the noisy side. Another matter with 


Tatra is the fact that the brutal} 


German SS was equipped with 
Tatras, which makes people shud- 
der still today. 

* 


* * 


bo leaving Czechoslovakia 


we went to the export show, | 


which was really an event. 


At the export show the Russians ! 


| 


| displayed all their automotive 
might and it still is beyond me 
how the people who go to bed with 
Marx can display these straight 
copies of well-known capitalistic 
types of automobiles, only with 
Russian names; and the same ap- 
plies to their trucks, etc. 

Whom do they try to kid with 
those vehicles? They certainly 
didn’t the Czechs, as they know 
cars and can judge by themselves. 
There isn’t such a thing as a Rus- 
sian automobile as far as I am 
| concerned. 


The nicest thing which can be 


| try is the fact that it is pleasant 
beyond belief to get out of it. 

In Germany, where they are try- 
|ing to rebuild like speedy beavers, 
they have enough ruins to stage a 





quakes or similar things. 


Since automobile production has 
| started, orders have been coming 
|in to the factories in tremendous 
}amounts, in spite of the extra- 
|ordinary high prices which contain 
|to a large degree a contribution 
| for the plant rebuilding. 

We had to cut short our trip in 
Germany, which is under many 
strains from enormous taxes to a 
load of millions of refugees from 
eastern countries, as we wished to 
see the Salon in Paris. 

a * x 
HE free air in Paris seemed 
wonderful after all the ruins 
and other things in Germany. The 


» Auto Salon is this time not too 


exciting in regard to new designs. 
Of the U. S. exhibitors, only Buick 
and Studebaker had 1950 models 
on show. 

And what do you think is the 
greatest dream in nearly every 
European’s heart? To own and 
drive once a genuine American au- 
| tomobile. 


No matter how tricky the design 
of many of these custom-tailored 
;and custom-bodied European cars, 
|the driving ease, the good looks, the 
comfort, the smoothness and other 
|features of the American car are 
highly desired by the European 
| motorists. 

Even so, I realize, and they do 
|too, that for most of them this 
dream must remain just a dream. 

If I had U. S. cars and nylons 
for the ladies for sale at a rea- 
sonable price, together with gen- 
uine U. S. gasoline not mixed 
with the juice they must put in, 
I could start any type of revolu- 
tion I'd like to—in any European 
country. 


the scheme of things, especially the 


;cars, such as they do in Los An- 
|geles, or should the cars be de- 


signed to fit the cities, the pocket- 
books and the temperament of the 
owners? 

The latter is the case in France 
and the answers are the small 
Renaults, Dyna-Panhards, the 


|Gregoires, the new small, Citroen 
|which should replace the motor- | 
cycle, all these are super-small but | 


very modern vehicles. 
Here we find the rear-engined 


million motion pictures about earth- | 


| 
| 





The question comes up, should a| 
| city be rebuilt in order to fit into} 


car with all four wheels independ- | 





ently sprung, the front-wheel driven 





ones. We find four cylinders in line, 


air-cooled engines with opposite 
eylinders and other design trends. 
* aa * 

OME European car builders try 

to cash in on American designs 
and adopt their body styling from 
American lines, but they usually 
have to limp a few years behind 
as they cannot change as fast as 
we do it in the U. S. 

As far as I know GM has no 
plant in France, whereas Ford has 
one. The Ford Vedette, with the 
small V-8 engine, is one of the 
greatest successes in French selling 
history. It is designed somewhat 
along the Mercury lines, smaller of 
course, and offers all the U. S. con- 
veniences which European cars 
usually lack, such as easy shifting, 
really workable windshield wipers 
and other features. 

Mathis, from Strassbourg’ in 
France, showed a very nice six- 
cylinder chassis. He hopes to get 
into production during 1950. The 
engine is a six-cylinder with three 
cylinders on each side opposite the 
other. 

Remarkable on his chassis is 
the rear wheel suspension: each 
wheel independently parallel sus- 
pended with coil springs and 
each wheel driven. 

This design I'd like to see on 
some U. S. luxury car, as_ it 
definitely gives a better road- 
holding to have the rear wheels 
independently suspended, even if 
it costs more. 

Another interesting new design 
was that of Claveau, an old French 
inventor. He had on display a V8 
car with front wheel drive. The 
remarkable part on his car seemed 
to me the very small radiator made 
up of aluminum sheet metal, which 
can be seen in the photo. 


WHITE-WALL TIRES 


REALLY CLEANED 
SPARKLING WHITE 


o. 4 ee 6 

- - 

WITH -$.0.S.- 
= ty x. ™ 


CAR OWNERS! 
Experts agree 
nothing cleans 
white-wall tires 
like S.O.S. 


DEALERS FINANCING 
THEIR OWN CAR 
NOTES 


may receive without cost or obliga- 
tion, a 65 page book on “Insurance 
In Connection With 
published — which 
data on over 100 “Dealer” 


Lending''—just 


contains valuable 


Finance 
cases with court decisions. 


* 
Write today for your copy to: 


CONFERENCE ON CONSUMER 
INSURANCE LAW 


84 William Street 
NEW YORK 7, N.Y. 
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Road Research Held 
Of Great Value 


By William Ullman 


Washington Correspondent 
N THE OPINION of Chief Thomas MacDonald of the 
I Bureau of Public Roads, a tribute should be paid Congress 
for including in the Hayden-Cartwright act of 1934 “one of 
the most important principles of administration that has 
been included in the federal highway legislation.” It is 


section 11, quoted as follows: * 


“With the approval of the 


Secretary of Agriculture, not 
to exceed 1% percent of the amount 
apportioned for any year to any 
state under section one and four 
of this act may be used for surveys, 
plans, and engineering investiga- 
tions of projects for future con- 
struction in such state, either on 
the federal-aid highway system and 
extensions thereof or on secondary 
or feeder roads.” 

Addressing the annual meeting 
of the Institute of Traffic Engi- | 
neers, MacDonald 
had this to say: 

“Sound develop- 
ment in planning 
or traffic engi- 
neering can come 
only through a 
thorough under- 
standing and ap- 
plication of all 
the facts; and 
facts come only 
through pains- 








; William Uliman 
taking research. | 


“Experience is a great and im- 


portant teacher, but repetition | 
without critical analysis of even a 
proven cause may wear a rut so 
deep that other and perhaps more 
desirable courses are lost from 
view. The history of modern high- 
way transportation in a major de- 
gree will be influenced by intelligent 
research effort. 

* * * | 


} 
| 
| 
| 


Important Projects 


_ among such projects are 
4 the engineering and economic 
investigations, originally called the | 
highway planning surveys, being | 
conducted on a continuing basis. | 
Traffic-volume figures and traffic 
patterns, both rural and urban, | 
required for long and short-range 
highway planning, have equal value 
in traffic engineering. 


“Urban origin-destination surveys 
and parking-habit studies provide 
the means for selecting systems 
and developing construction pro- 
grams, but they likewise produce 
data needed for the design of new 
facilities, including decisions upon 
the location and capacity require- 
ments of interchanges and traffic- 
control measures.” 

In nearly 20 states, MacDonald 
said, intensive cooperative studies 
are designed to show the relation 
between accident occurrence and 
the design features of the highway. 

“In Minnesota, he added, this 
study is extended to show the 
influence of highway access points 


Space Drawing 
Set Nov. 25 for 
Pacific Show 


SAN FRANCISCO. — The space 
drawing for exhibitors at the 1950 
Pacific Automotive show will be 
held in Larkin hall at the Civic 
auditorium, San Francisco, on Nov. 
25. The drawing will start at 9 a.m. 
and representatives of more than 
250 exhibitors will be in attendance. 

Practically the entire Civic audi- 
torium has been sold out for the 
1950 Far West event—to be held 
Feb. 16-19. 

Sponsored by automotive whole- 
salers in the 11 western states, the 
1950 show will bring together ex- 
hibitors from all branches of the 
automotive replacement industry. 

Approximately 300 wholesalers in 
the 11 western states have made 
applications as sponsors of the 
show. Credential applications are | 
being sent to the show office at | 
935 Market St., San Francisco. 

In order to take care of hotel | 
reservations, a housing bureau has | 
been established and application | 
forms for hotel rooms are available 
through the show office. 


and roadside development on acci- 
dent occurrence. 

“Missouri, with the maintenance 
and traffic divisions of the highway 


department cooperating, is analyz- | 


ing a recently completed study of 
the effect on driving practice of its 
mid-lane no-passing stripe. 

At this point, MacDonald made 
this observation concerning motor 
trucks: 


“Of far-reaching importance in 


highway safety is the motor truck | 
braking project, now resumed after | 
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its wartime interruption. The co- 
operation of motor truck and 
equipment manufacturers, motor 
truck operators, motor vehicle ad- 
ministrators, other federal govern- 
ment agencies, state highway 
departments, and _ state _ police, 
assures positive improvement in 
truck braking ability.” 


| * + * 
| Drivers in General 
| TURNING his attention to drivers, 


eration could be made more effici- 
j}ent if all drivers were required to 
|travel at certain uniform speeds 
land to maintain certain fixed 
| spacings, or to drive only cars not 


|exceeding a certain small size. But | 
to impose such arbitrary restric- | 


|tions would be impossible. 

“The studies of the driver in 
action show that for the large 
majority their natural desires 
are to travel within a reasonably 
small range of speeds, that they 
normally maintain spacing within 
| reasonable limits, and that there 
| is not a wide variation in sizes 
| of passenger vehicles. Designs 
and regulations that are devel- 
oped around these majority 
desires will be generally re- 
spected, and the few drivers who 





MacDonald said: “Highway op-| 





choose to violate the generally 
accepted standards of behavior 
can be dealt with appropriately. 
“Although the driving habits and 





|identical even under identical con- 
| ditions, there is sufficient agree- 
| ment among the practices of differ- 
| ent drivers, especially when moving 
jas a part of a traffic stream, to 
| establish the effect of various street 


SOUTH DAKOTANS SPEND 
81% MORE THAN THE 
NATIONAL AVERAGE! 


SOUTH DAKOTA DAILIES are as welcome as a hearty handshake 
in the rural and urban homes in South Dakota. South Dakota 
Dailies are trusted friends of the family—local, well-liked salesmen 
that can sell your products better in more South Dakota homes than 


any other media. 


SOUTH DAKOTA DAILIES—reaching ninety per-cent of the con- 
sumer population—thoroughly cover a rich, re- 

sponsive market not influenced by any metro- 

politan newspaper. South Dakota residents 
spend 81% more than the national aver- 
age. They have $300,000,000 in ready 





















SELL MORE THAN 
YOUR QUOTA IN 


ADVERTISE IN 


RICH SOUTH DAKOTA 


SOUTH DAKOTA DAILIES! 





practices of no two drivers are | 





35 


and highway design features on the 
safety and rate of traffic flow. 
Attention to details of highway 
design that affect driver behavior 
can induce proper driving and 
achieve desirable practices through 
natural inclination and without the 
slightest semblance of dictatorial 
regimentation, 

“In channelization of intersec- 
tions, for example, efficiency and 
safety of movement can be en- 
hanced by designing to make the 
natural path the proper one. Speed 
zoning, one of the more effective 
traffic-control measures, depends 
for its value on popular acceptance 
of the posted speeds, and thus the 
limits must appear reasonable to 
the majority of drivers.” 


Vogell Buys Hood 
Mutual Motors (Cadillac), Co- 
lumbia, S. C., of which Charles 
G. Vogell is president, has pur- 
chased Hood Motor Co. (Oldsmo- 
bile), also of Columbia. 


Vogell plans to consolidate 
servicing of both Cadillac and 
Oldsmobile in the Mutual plant 
on Sumter St. 





cash—not counting investment savings—wait- 
ing to be spent for food, automobiles, beverages, 
drugs, electrical appliances and clothing. 

SOUTH DAKOTA DAILIES are modern, well- 


edited, well-organized local newspapers that 


have earned the respect . . . the readership . . . 
the ready response that comes from distin- 
guished service to the home community and 
the surrounding rural area. South Dakota Dai- 
lies are warmly human yet crisply efficient in 
presenting the facts—their columns are filled 
with helpful information to the farmer, the 


tradesman, the housewife—their pages are 
packed with news vital to the great food grow- 
ing and processing area which they serve! 


Cash in on South Dakota's Dailies’ responsive readership 


... thorough coverage . . . unchallenged market . . . com- 
plete presentation of local and national news affecting 


the Great South Dakota farm area. Advertise in South 


complete information. 





Abundant natural resources. . 
a fine highway system that is constantly 
being improved and expanded by the State High- 
. planned recreation facilities 
under the direction of the department of Game, Fish 
. these are but a few of the many ad- 
vantages that aggressive manufacturers and distrib- 
utors are considering in their plans for expansion or 
decentralization. Investigate for yourself the fine lo- 
cations and golden opportunities for your business 
in hospitable South Dakota! 


labor... 
way Commission . 


and Parks. . 


Dakota... 


Dakota Dailies now! Write to any member newspaper for 


SOUTH DAKOTA — Offortuntty Land 


. friendly American 





Comprise Six Locally Managed and 
Locally Edited Newspapers Serving 
the Six Primary Markets of South 
Both Rural and Urban. 
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BOSTON, Mass.—A _ progressive 
improvement in the labor situation 
in Massachusetts has been brought 
about by the increased willingness 
of both employers and employes to 
conciliate and arbitrate differences 
rather than resort to strikes, ac- 
cording to Chairman Chester T. 
Skibinski of the state board of con- 
ciliation and arbitration. 

Asserting that Massachusetts’ 
strike record for the first eight 
months of this year gives the 
state one of the finest labor rela- 
tions standings in the nation, 
Skibinski reported that there 
were only seven strikes in pro- 
gress throughout the state, and 


Improved Labor Scene 


Mass. Official Credits Cooperative Conciliation 
For State’s Better Industrial Relations 


three of these against firms 
liquidating their assets. 

“In the past,” he said, “unions 
could settle disputes with employ- 
ers without much difficulty. Now, 
employers are more reluctant to 
meet union terms and prefer arbi- 
tration. Unions, on the other hand, 
are more eager to come to the state 


jand there is a willingness on the | 


part of employes to take their prob- 
lems to the state.” 


Skibinski lauded state concilia- 
tors “for the remarkable perform- 





ance of their duties in effecting 
settlements and preventing strikes.” 


He predicted that conciliation 






| SAUDER DELIVERS ORDER—Shown are some of the 45 units delivered by John N. Sauder | 
| to New Holland Machine Co. Left to right are 
Carl S. Sauder, vice- president of the’ dealership: Tom Beaver, of the machine firm, and John | 


| Auto Co. (Chevrolet), New Holland, Pa., 


N, Sauder, president of the auto company. 





setts this year will far exceed the|conciliation cases, 
number for last year, which set an 
alltime high. During the first eight 


months of the current year there 


compared with 

259 and 249, respectively, in tne cor- 

responding period last year. 
Although conciliation and 








number of strikes in the state 
has remained almost static in the 
| two-year period, Skibinski said. 

There were 66 strikes during the 
first eight months of this year 
and 62 in the same period last 
year. 

“A lot of this is due, of course, 
to economic conditions,” Skibinski 
said. “Now that prices have been 
leveling off and production has 
somewhat lessened, employes natur- 
ally have been seeking additional 
| benefits at this time rather than 
|wait until a greater period of 
recession sets in, but they have 
| stopped short of strikes.” 
= He predicted that the rest of the 
year would be comparatively quiet 
in labor-management relations in 
| Massachusetts, “I do not expect a 
crisis period as some federal offi- 
| cials seem to visualize for the na- 





ar- 


and arbitration cases in Massachu- were 324 arbitration cases and 337 | britration have _increased, the ‘ tion as a whole, ” he said. 


New Passenger Car efits Nine — _ 1949- 3 
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By George Deery 


Associate Editor 


Secretary of Commerce Charles 
Sawyer will address the national 
sales session during the 54th na- 
tional convention 
of the Outdoor 
Advertising Assn. 
of America at 
the Book - Cadil- 
lac hotel, Detroit, 
Dec. 1, it was an- 
nounced last 
week by Kerwin 
H. Fulton, presi- 





dent, Outdoor 
Advertising, Inc., 
New York. 


Cc. D. Blessed 


C. D. Blessed, 
president, Walker & Co., Detroit, 
is general chairman of the con- 
vention, which will be held Nov. 
29-Dec. 1. In attendance will be 
outdoor plant owners from all over 
the U. S., and representatives of 
national advertisers and advertis- 
ing agencies, 

One feature of the convention 
will be a special exhibition of 1949 
outdoor advertising art, under the 
direction of Mark B. Seelen, gen- 


eral art director, Outdoor Adver- | 


tising, Inc. 
* * a 


Ford for °50 


The improvements which have 
been built into the 1950 Ford served 
as the basis of the announcement 
theme—“Fifty Ways New .. . Ford 
for ’50,” it was announced by Gor- 
don Eldredge, advertising man- 
ager, Ford division. There will be 
more emphasis on newspaper ad- 
vertising during 1950 without ma- 
jor changes in other media, El- 
dredge said. 


Announcement advertisements | 


appeared in 1,600 newspapers in 
1,476 cities listing the major ad- 
vances in the 1950 Ford. An- 
nouncement ads also appeared in 
general news and picture maga- 
zines, comic sections, spot radio 
and television, minute movies and 
outdoor posters. 


Two double-page announcement 
spreads staggered with one-page 
adaptations of the same advertise- 
ment is planned to get the impact 
of two spreads and two single 
pages rather than one spread and 
one follow up. 


Dealer literature includes separ- 
ate catalogs on the Ford V-8 and 
Ford Six, a catalog featuring ad- 
vancements in the car and a new 
“Quick Facts Book” to provide an- 
swers to technical questions. 


Showroom wall posters are print- 
ed in four or more colors to at- 
tract maximum attention and a 
‘50 announcement plan book will 
be sent to Ford’s 6,400 dealers to 
provide a resume of advertising 
and promotional plans for the new 
Ford. 


* of * 


Mercury Debut 

The 1950 Mercury cars will be 
formally announced across the na- 
tion Nov. 25, with large-space 
advertisements in 
1,460 newspapers 


in 1,170 cities. 
Robert F. G. 
Copeland, adver- 


tising and sales 
promotion mana- 
ger for the Lin- 
coln - Mercury, 
said total news- 
paper circulation 
for this kick- 
off announcement 
would exceed 50,- 
000,000 copies. 

“Magazines on the list include 
Life, Saturday Evening Post, Col- 
lier’s, Look, Time and Newsweek,” 
Copeland said. “The spread will ap- 
pear the week of Nov. 28, with 
follow-up pages in the next two 
issues of all the magazines except 
Look, where we would be running 
into Christmas week. 


“Lincoln-Mercury dealer adver- 
tising committees also plan aggres- 
sive new model newspaper adver- 
tisements in the weeks immediately 
following the opening release. 


“A colorful 24-sheet outdoor 
poster will also be on 6,850 boards 
in 6,000 communities during Decem- 
ber while the Lincoln-Mercury 
dealer Sunday night ‘Toast of the 
Town’ and the Ford Motor Dec. 2 





R. F. G. Copeland 


Affecting Factories and Dealers... 
Auto Advertising 





|television shows will also feature 
| Mercury announcement film com- 
| mercials.” 
oF . + 


Pontiac TV Spots 

Transfilm, Inc., has in production 
18 television spots for Pontiac. 
These spots—15, 20 and 60 seconds 
long—will introduce the 1950 Pon- 
tiac, and will be seen on TV this 
month. Agency for Pontiac is Mac- 
Manus, John & Adams. 


* * * 


Bigger Campaign Due 

In conjunction with an expand- 
ed advertising program for Mu- 
tual Truck Parts Co., Inc., Fred 
M. Hochberg, sales promotion 
manager, has announced the pro- 
motion of Stephan Polomchak to 
advertising manager. Polomchak 
formerly held the post of assis- 
tant sales promotion manager. 

At the same time Hochberg 
announced the appointment of 
Sander Rodkin Advertising 


put 


| 











Agency, Ltd., of Chicago. Mu- | 

tual’s expanded program will in- | 

| elude national trade magazines, | 
direct mail and billboards. 


* + 


* 

|New Manual 
| “The Retail Merchandising and | 
Advertising Manual has been spe- | 
cially streamlined and redesigned | 
to aid in planning more effective | 
|retail newspaper promotions in| 
| 1950,” John Giesen, director of the | 
Bureau of Advertising’s retail divi- | 
sion, has announced. 

The January issue is now on its 
way to the approximately 1,000 | 


vertising, American Newspaper|~—— 
Publishers Assn. ‘dition of William Ross Fry as a 
. | creative supervisor in the Detroit 
| Names | division. Fry, a graduate of Co- 
| William L. Newton has joined | lumbia university, has had 23 
| Geyer, Newell & Ganger as a group years’ experience in the advertis- 
merchandising executive. Newton | ing field with General Motors, 
|was formerly engaged in sales, | Chrysler, the Geare-Marston Agen- 
sales promotion and merchandising | cy in Philadelphia, and Campbell- 
|activities in the food and liquor | Ewald. 
fields for eight years. He started| MHerbert P. Grenda, for the last 
'with General Foods, where he|two years with the public relations 
| handled field sales promotion and | staff of General Motors in New 
| merchandising for 2% years. |York, has been named regional 
Brooke, Smith, French & Dor- | manager of public relations for the 
'rance, Inc., has announced the ad- | Detroit region, which includes Pon- 


* * 





QMOTIVE Hews / 


Boy—That's Readership! 


reading 








s rar DEALERS STUDY FORD AD PLANS—Ford dealer advertising committee chairmen met 
daily newspapers comprising the | recently in an all-day session at Dearborn. Plans for Ford division's 1950 advertising program 
membership of the Bureau of Ad-| were discussed with the chairmen of the 33 Ford sales district advertising committees. 


tiac, Toledo and Defiance, O. In 
his new position he replaces Leroy 
E. Cowles, who was named public 
relations director for General Mo- 
tors Truck & Coach division at 
Pontiac a short time ago. 


Harrison to Darrah 


Don Darrah, operator of a used- 
ear business in Lamar, Mo., has 
announced the purchase of Frank’s 
Motor Co. (DeSoto), Bentonville, 
Ark., from Frank Harrison. The 
new firm is known as Darrah Mo- 
tor Co. 





Subscription Price: $8.00 per year * Subscription Renewal Rate: 88.9% 
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The men who make the buying decisions in the 
factories and the dealerships keep informed by 
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2.1% Over August, ATA Says... 


Motor Freight Volume 
Rises in September 





WASHINGTON. — The American 
Trucking Assns. reported last week 
that volume of freight transported 
by motor carriers in September in- 
creased 2.1 percent over August and 
8.4 percent over September, 1948. 


Comparable reports from 336 
carriers in 42 states showed these 
haulers transported an aggregate 
of 3,864,112 tons in September, as 
against 3,785,237 tons in August 
and 3,564,999 tons in the like 
period of 1948. 

Approximately 74 percent of all 


Estate Accounting 
Lists $1.7 Million 
In Ford Dividends 


DEARBORN.—The major portion 
of $1,716,390 in dividends earned by 
Ford Motor Co. stock in 1948 was 
paid to the Ford foundation, Henry 
Ford If and Benson Ford, accord. 
ing to Wayne county probate court 
records. 

A second accounting of the estate 
of the late Henry Ford by his 
widow, Mrs. Clara J. Ford, revealed 
that the foundation received $1,287,- 
445. Henry and Benson received 
$107,423 each. 

Other members of the Ford fam- 
ily received smaller amounts. 

Altogether, Mrs. Ford’s account- 
ing showed, her late husband’s 
estate distributed $5,000,000 during 
the year ended July 1. The estate, 
according to Mrs. Ford, is now 
worth $2,305,750, not counting the 
value of Ford Motor Co. stock. 

The value of the 286,099 shares 
of Class A and 95,321 shares of 
Class B owned by the estate has 
yet to be determined. 

Assets of the estate, exclusive of 
Ford Motor Co. stock, included 
$945,000 in bank deposits, bonds 
valued at $555,144 and holdings in 
the Ford Motor Co. of England, 
Fordson estates and Dearborn 
Realty Co. 

H. I. Armstrong, attorney for 
Mrs. Ford, said the estate could be 
quickly settled after the U.S. Treas- 


tonnage in the month was hauled 
by carriers of general freight. The 
volume in this category rose 3.4 
percent over August and 8.5 per- 
cent over September, 1948. 
Transportation of petroleum prod- 
ucts, accounting for about 16 per- 
cent of the total, showed a decrease 
of 1.8 percent below August, but 
an increase’ of 2.9 percent over 


September of last year. | 


Carriers of iron and steel hauled 


about 4 percent of the total ton- | tractor-trailer field, it weighs 45,000 pounds. 


nage. Their volume gained 1.4 per- 
cent over August and 31 percent 
over September, 1948. 
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LATEST FROM DIAMOND T—This is the firm's Model 650T tractor. For the medium-duty 
Special exhaust valves have sodium-filled stems 
to reduce valve-head temperatures, and valve rotators are employed for longer life in heavy- 
duty service, the company states. 





About 6 percent consisted of 
miscellaneous commodities, in- 
cluding household goods, textiles, 
groceries, meats, agricultural 
heavy machinery, tobacco, motor 
vehicles, motor-vehicle parts, coal 
and chemicals. Tonnage in this 
class decreased 2.1 percent below 
August but increased 9.8 percent 
over September, 1948. 


The September tonnage of carri- 
ers in the eastern district repre- 
sented rises of 2.2 percent over 
August and 8.7 percent over Sep- 
tember of last year. 

Carriers in the southern region 
reported increases of 6.1 percent 
over August and 17.8 percent over 
September, 1948. 

Tonnage reports from the western 
district revealed increases of 0.5 
percent over August and 4.9 per- 
cent over September of last year. 





Florida Responsibility Act 


Ruled to Cover Tourists 


ST. PETERSBURG, Fla.—Flori- 
da’s automobile financial responsi- 
bility law covers tourists as well 
as residents of the state, Treasurer 
Ed Larson has ruled. The law re- 
quires drivers involved in accidents 
in which they are at fault to pay 
damages or lose their operating 
licenses. 

Non-residents will lose the right 
to drive in Florida if they are 
unable to pay costs, Larson said. 
He added that he is trying to work 
out reciprocal agreements with 















Diamond T Introduces 
Medium Tractor-Trailer 


valve seats and assure uniform 
temperatures throughout. A by- 


CHICAGO.—Diamond T has an.- | 
nounced its Model 650T tractor, | 
which is said to offer a radical ad-| pass thermostat is built-in. 
vance in performance in the med-| pynaust valves have sodium- 
ium-duty tractor-trailer field, with | nond 
gross weights to 45,000 pounds. | filled stems to reduce valve-hea 

The new model lists at- $4,840 temperatures, and valve rotators 
at the factory, Chicago, including are employed for longer life in 
ddtam oh 10.00-20 éual tires, | heavy-duty service. Valve seats are 
trailer connections and all federal satellite faced, and timing gears are 


taxes, Air brakes are optional at | of helical type with extra-wide face. 
onten eset The air-intake is a special fea- 


“With onal diaplacement of ture, with oversize oil-bath air 
427 waits tadias-aaien more | Cleaner mounted outside the hood. 


than one cubic inch of displace- Oil filter is of large capacity, and 


a heavy-duty oil-cooler is built in 
ame Sear tis tans 4 OOr as standard equipment. Governor is 
develops abundant power at moder- | **@"dard equipment. 
ate engine speeds without over- 
stressing of any part, and assures 
longer life and lower operating 
costs than the smaller vehicles com- 
monly offered in this field,” says 
T. C. Huxley jr., Diamond T’s sales 
director. 

“It cost far more to build with a 
really big engine and with clutch, 
transmission, axles and chassis to 
match, but we have succeeded in 
producing Model 650T without forc- 
ing the price out of line,” said Hux- 
ley in discussing the new tractor. 

“It is designed as a balanced unit 
exclusively for tractor-trailer oper- 
ation, and features, in addition to 


I-H’s Schumacher 
Sees Truck Sales 
Brisk in 1950 


CHICAGO. — Demand for motor 
|trucks, considered a barometer of 
general economic trends, is continu- 
ing at high levels and is expected 
| to remain brisk during 1950, accord- 
ing to W. C. Schumacher, general 
manager of the motor-truck divi- 
sion of International Harvester Co. 


Schumacher made this statement 
at a sales meeting. 





























Reynolds Sells Nash 
J. M. Reynolds, Ft. Lauderdale, 
Fla., has been appointed a Nash 
| dealer. His firm is called Reynolds 
| Nash Motors and is located at 1812 





' |S. Andrews Ave. 


jNAME PLATES 


* PRECISION CAST... 


Quantities as low as 100 may be 
ordered with original design for every 


job! Proof of design submitted for 


ury department places a value on|other states having financial re- 


sponsibility laws. 


NAMES AND ADDRESSES OF 


AG, 965 Auto Dealers 





Based on OFFICIAL Information 


Manufacturers! Jobbers! Here is 
the list you have been waiting for 
—names and addresses of every 
exclusive new car dealer in the 
country, keyed to show the make 
of car handled. This list repre- 
sents the most complete cover- 
age of America’s top industry 
ever assembled. It was com- 
piled from state dealer license re- 
gistrations as filed in state capitals. 


Arrangement of the list is alpha- 
betical by state, city, and name. 
It may be ordered for any state or 
group of states, or by selected 
makes. 


ALSO 


Mailing lists of Exclusive Truck Dealers, 
Used Car Dealers, Filling Station Oper- 
ators—ANY COVERAGE OF THE AUTO- 
MOTIVE INDUSTRY 





the increased engine size and power, 
an extra margin of safety at trans- 
mission and drive line, improved 
cooling with tube and fin radiator 
of ample capacity, and provision 
for exceptional cab comfort and 
ease of handling. In spite of these 
advancements, price is actually 
lower than for many smaller trac- | 
tors of less ability and capacity.” 

Huxley revealed that pilot 
models have undergone severe 
tests to check engine perform- 
ance and durability, and that the 
engine company’s’ engineering 
staff was more than pleased with 
the results, Exhaust valves were 
in perfect condition after more 
than a thousand hours at full 
load, he said. | 

The _ six-cylinder 
overhead valve design with alloy 
iron-block heat-treated to elimin- 
ate casting strains. Bore and stroke 
are 4 5/16 inches by 4-% inches, | 
maximum torque is 338 pounds 
feet.. and engine develops 140 
horsepower at governed speed of 
2600 revolutions-per-minute, Huxley 
said. 

The engine’s seven - bearing 
crankshaft is 2-% inches in diam- 
eter, said the official, counter- 
weighted and dynamically balanced 
to %-inch ounce. Journals are Toc- 
co-hardened. Pistons are of alum- 
inum alloy with five rings each, 
including two oil rings. Main bear- 
ings are of the precision type, steel- 
backed and lead-base babbitt lined 
in a sintered copper-nickel matrix. 

Oiling system is full pressure to 
all main, connecting rod and cam- 
shaft bearings, timing gears and 
to overhead rocker arms, overflow 
from which lubricates the tappets, 
it is said. 








| precedent, portends a bright out- 


| 
: : | & 
engine is of|j 


aoe TIRE AND TUBE BY U. S. RUBBER— 


approval. Heavily chrome plated. 
Write for details. 


Accelerated retail deliveries of 
motor trucks so far in 1949 com- 
pare favorably with the record- 
smashing sales achieved during the 
comparable period of 1948 and give 
every indication that demand will 
continue to be heavy during 1950, 
Schumacher declared. 

“It is gratifying to report that 
sales of trucks should reach the 
million mark in 1949 and thus again 
break all prewar records. This high 
rate of sales, according to historical 








IT’S HERE... 


Another 
Marson Time Saver! 





look for American economic condi- 
tions in general.” 






Replaces 
WORN FENDER WELT 


without Removing Fender 


% Strong, flexible plastic fin- 
ish is all-weather resistant. 


% Clips expand and hold 
tight . . . serrated edges 
give a permanent grip. 

% Zip-Welt takes just min- 
utes to install . . . shear 
off the old welt... and 
then . . . Zip-Welt is in 

. in a jiffy. 

% Zip-Welt conforms to all 

automobile contours. 


% Write today for FREE Sam- 
ple and complete infor- 
mation. 


P= COUN Hmm == 





butyl inner tube of two-ply construction 








Write, Wire or Phone for Information and Prices 


R.L.POLK& CO, 32: ests sre 


MAILING LIST DIVISION 


Branches in Principal Cities 




















; : | designed to greatly improve standards of | The Marson Corp. 
The cooling system consists of | eee safety bes been developed by that frm. 115 Mill Street, Revere 51, Mass. 
| centrifugal leak-proof water | Especially esigned to resist failure rom | 6 : Pl d | 
: “ | cold weather buckling, and red and black in entlemen: Please send _ me sample 
pump with impeller mounted on | color, it is the first Pue-tone butyl tube ever| | ‘ength of Zip-Welt FREE. 
two widely separate ball bearings | developed the company states. The U. S. Neme 
to ensure alignment. This gives Royal Air Tite tube is treated with anti-static | 
a powder to prevent annoying electrical shocks, | AOC OG eee | 

special provision for controlled | radio interference and damage to the tube Cit 7 
circulation through the block to | itself, it adds. Shown here with the new) | “''Y 

: | product is J. C. Ray, U. S. tire's sales State 
provide extra cooling capacity at | manager. L ES Be OER 
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MONTREAL.—Despite some trade 
opinions to the contrary, British- 
made cars have begun to “catch 


on” in Canada. 


It would appear that factors 
which formerly stood in the way of 
sales in this country have been to 
a great degree removed. These were 
the high cost and the fact that 
purchasers feared they would be 
unable to obtain repair parts. 

The devaluation of the pound 
sterling and the creating of repair 
depots across Canada have great- 


ly improved 


ther, the airways are open and in | 
24 hours necessary parts demands | 


can be filled. 


Of new-car registrations in _Can- British autos that were selling at! 


this situation. 


estimate that 


Fur- 


ent level, 


As an 


British Car Sales Rise 


Now Total Eighth of Registrations in Canada, 
May Climb to Fourth in ’50 


ada to the end of September, 
British-built autos accounted for 
12% percent. Dealers in these cars | 
in 1950, British- -car | 


for 25 percent of total sales. 
Devaluation of the pound is un- 
doubtedly the main factor in the 
export movement to this side of the 
world. Should British sellers esp | 
down their export price to the pres- | 
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sales. 





Dealers 


increasing 


Further, 


that is now current in the market, | the $2,600 mark. 


inquiries 


| $2, 995 have been reduced to $2, 595. | 
| Lower-priced cars are down $300. 
in Montreal who are 
selling the principal makes, Aus- 
tin, Morris, Hillman Minx, Vaux- 
hall and Rover, said that since 
devaluation they have received 
and have 
| made a steadily larger number of 


British makers are be- 
sales in this country will account | ginning to give more study to 
Canadian and American tastes in 
automobiles and their utility for | 
this climate and the greater mile- | 
|age that is expected of motor vehi- | 
cles on this side of the Atlantic. 

| To come within the range of 
it is predicted that the | popularity here, such offerings as 
market demand here for their autos |the Rover are now being turned 
will be competitive with the and | 

prices offered by Canadian and 
| American producers. 
instance of the change | 


out for this market in the popular- 
priced group comparable to the | 
|Canadian ranges of the Pontiac, 
Monarch and Dodge, or just under | 


In __In addition, they are > being built 


| Mass., 


those 





for more economical 
six-cylinder, 
horsepower, as well as those of 
two and four-cylinder and lesser 
horsepower can be operated at 
much less expense, especially if 
| the anticipated raise in gasoline 


the 


feature a modernistic showroom, with a 
display to be seen from two streets. 
service and convenience. 


use, 
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MODERN SHOWROOM—The new facilities of Kelleher and Mixer (Chrysler), Springfield, 


large expanse of plate glass that enables the 


Nearly “40,000 square feet are available for customer's 


and 


| 
15- | year, 
| 





New Commercial Car —_— Nine Month's Total, 1949-1948 





prices becomes a reality this next 


Of the main cities of Canada, 
;such as Montreal 
dealers mentioned that British cars 
this year have accounted for 11 
percent of sales. 


and Toronto, 
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and guards front and rear, an | ™ 
easier-operating handbrake, wider 
sun visors and improved steering 


No Change in Prices | [22% x cus 29.2 | 
As °50 Ford Bows 


Smoother Engines Claimed... . 





|now have push-button latches and | @ 
there are arm-rest door closers on | 
the inside. 

Luggage compartments offer a 


(Continued from Page 1) new deck-lid latch and an auto-| 





























iT as 











tightly in 
squeaks. 


position while eliminating door 


drives only three pulleys. The new | 
fan, while providing the same cool- | 
ing for the engine, is much quieter 
than the former model, and the) 
reduction in fan speed eliminates | 
fan “roar,” Ford states. 
6. Improved oil bath air cleaner 
with cork insulation which deadens 
metallic engine noises. 
The new timing gears in both | 
the V-8 and six-cylinder engines 
are made of laminated cloth im- 











cles stolen in the U.S. and spirited 
over the border as tourist vehicles. 





McCoy Opening 
The new salesrooms of Don 
McCoy’s Oldsmobile Sales and 
Service, Lake Worth, Fla., have 
been opened, according to owner 
Don McCoy. 


COAST-TO-COAST WE SELL THE MOST 


WANT A PONTIAC? 








‘ | consuDr 
the 1950 Ford and increased pro-| finish and a rubber seal ring on | Semec Saas has cate on . se war m 
duction costs resulting from the| the intake valve stem guide of | new oa the deck lid. Within the | ane 
steel and coal strikes are being| the V-8 engine. ltrunk there are new liners and al iin 
absorbed by the company, Crusoe | Other engine features are a new | new-style mat. oi 
said. itiming gear, new-type pistons, re- | * * # walle 
Fai, Silat | designed camshaft lobes and a new| PACTORY-INSTALLED Ford! the 2 
RODUCTION on the new Fords | fan and reduction of V-8 fan speed. | I’ heaters will have a higher-speed | 1939 
was started Nov. 2 — . . motor designed to increase the air| For « 
changeover stoppage of only ao ORD has striven to enhance the | flow by 25 percent. Heater control | out ths 
days’ duration, the a oe 1950 comfort appeal of its 1950 cars| positions are now clustered and| ; cars 01 
Styling changes on the by strengthening the front-seat|more clearly marked for easier! DELUXE FOUR-DOOR IN ‘50 FORD LINE—This lower-priced sedan is a stripped-down more t 
spring so that it is now the “non- reading and simpler adjustment. | version of the Custom Deluxe series, differences mainly involving chrome and upholstery. 1949, si 
sag” variety. Other advancements include a by the 
Additional headroom, improved | three-quarter horn ring, more rigid | than se 
front-end suspension and increased regulators for windows, a double- | “Thi: 
area of sound conditioning for|Wwalled glove compartment door, | survey 
| quieter operation are also reported. | door jamb switches for pillar lights, | able t 
j A new sponge-rubber cushion for | larger openings for defrosters, new | directi 
front seat and a redesigned cushion | upholstery fabrics and colors and a | “Eve 
4 for rear seats have been added for | new array of 11 color choices. 1941 p 
} 1950. | A smoother flow of power in ae a 
i From the safety viewpoint, new the V-8s and quieter operation in sumbe 
q frame side and front cross mem- | both V-8 and six-cylinder engines an imp 
i bers are designed to strengthen | are claimed for the improved try.” 
‘ the Ford body. Other safety fac- | power plants for the new Ford It ‘ 
' tors include a ribbed rear bumper | Cars. h t is 
} and stronger bumper supports “By taking advantage of the lat- | the av 
‘ est development in engine design tinue i 
i we also have still further increased in 194) 
i oil economy and added to the life | such a 
4 POINTING THE WAY—New hood ornament of these engines,” Harold T. Young- better 
{ on 1950 Ford cars. ren, en en A si 
{ i appearance of the —_ sy ee ee quietest — "50—Chassis improvements on new Ford cars are shown vey ' 
{ at tucar te tae taineae of Ford smoothest running engines we have painted in NTokt ty he hechend sapeaden, aaded strength in the frame and prewa 
‘ cars, a new hood ornament, re- ever produced. ee interior gussets for the front bumpers, as well os a ribbea rear bumper, are features. classe 
i styled parking lights in new posi- NCLUDED ; ‘ne im. | former four-bladed fan, and a re- r ° = found 
i tions and a gasoline filler neck acum coalion este iam duction of fan speed to 9/10th ©; Mexico Tightens war ¢ 
f door. The crest, derived from a Fords are: ithe engine speed. Use of new nar-| 7 ¢ units 
t 17th-century coat of arms, embel- 1. New camshaft timing gear|TOW fan belts and rearrangement | LUC@NSeS to Stop or mc 
i lishes the front of the hood and . : ing & f ; i | 
i aon ae the trusks Bd made of laminated composition ma-|°f drive so each of the two belts | : remai 
oT ieatees oil eneananer tnt terial which replaces the former’ Auto Smuggling in the 
. by Ford with power-plant im- mg et ee ie much MEXICO CITY.—Starting Jan. 1, The 
provements embodying addition | 11-0 osuen—her view of 1 \modes. eer no one in Mexico will be able to a 
of an oil squirt hole in the con- | -.,, showing new crest, ribbed bumper and 2 ah Nelson autothermic-t license a vehicle unless he presents his inc 
necting rods, a new cylinder wall |juggage compartment latch. sishenn geld to sania anenaen a customs house receipt for it or es 
and contraction and eliminate pis- | a [come it was assembled 
ton slap. The Ministry of Finance issued 
" r aieace ae a - the order in an effort to curb 
' longer opening ona clesing ramp smuggling of automotive vehicles, produc 
EVERY MOTORIST WANTS which curtails tappet noises chiefly trucks, from the U.S. and a 
4, Inerensed oll - nen conus | Ministry officials said it was im- accord! 
i icone: an” haeiion 7 a ane perative that a stop be put to thou- Whe: 
THE STYLE PY i COMFORT ae hole in the samanetied aan sands of dollars worth of vehicles be fitte 
designed to provide instant lubrica- | being sneaked into the county | play te 
4 4 tion of the cylinder walls after a| a oe a ee ee 
OF Lf] bAil11[ 74 — Sg he gee seamen — te iW00 Ford it hotes | Mexico, also, it was said, had The 
wi etter oil control, c. Ru operation. The nylon helps to hold the door|become a major market for vehi- offset 





pregnated with bakelite resins | ° FOR ( 
and moulded under extreme pres- Attention Dealers: | feature 
sure. We vistoeste EVERYTHING. | portinate 
t Another improvement in the 1950 | a cneiee a et we 
FORD V-8 ENGINE—Improvements are indi- | "Ord engine is the use of better-| sed Cars to choose from. comps, ¢ 
geted by ee Sew ool on - 1950 engine. ee a tension wires to the | oe 
eatures include a new laminated composition a z i = | 
camshaft timing gear, ae closed-type auto- fro a tenes 2 eee Geo | POWERS pontiac sates co toward 
thermic pistons, new camshaft designed for ‘. & | WORLD'S LARGEST PONTIAC DEALER elimina 
quieter operation, new three-point drive and | Prevent cross-firing. | 
slow-speed fan which eliminates fan “roar.” i. a | Brame On ee a) Othe: 
’ . FEATURE of the Nelson auto- | V-8 ens 
ber seal ring on intake valve stem thermic-type pistons is the|- seat il 
c 7; |}guide of the V-8 engine, said to steel strut which is cast into the | duplex 
THESE FEA URES ao Soman ys oe aluminum piston and which con-| cooling 
Here’s customer satisfaction / rough leakage of oil past the | trols expansion so the piston cannot extra-li 
and profit that you find in few WEAN 61G SALES: valve guide. Pe a wee _ when heated or loose | accessi 
cessories. Ventshades add , Fe when cold. Incorpc 
” NEW three-bladed fan on the| ‘he pistons eliminate engine slap, of the | 


much to driving comfort in 
any weather and have the extra 
sales-making advantage of 
eye-appeal. They enhance the 
natural beauty of the car’s lines 
and look like a built-in feature. 
Your customers will enjoy 
Ventshades. You'll enjoy sell- 


ing them. Order them now. 


e Open-window ventilation 
when it rains or snows 


© Safety from exhaust fumes 

@ Less fogging of glass 

e Shade from the sun 

e More comfort the year ‘round 


© Added beauty for the car 


ve V-8 engine, replacing the 


| 
| 


(See FORD, Page 41, Col. 1) 











LIST PRICES @ Quick, easy installation. Indi- 
2-piece set $6.50 vidual designing for each make 
4-piece set $12.50 and model assures accurate fit AUTOMOBILE FREIGHT CAR UNLOAD CROSS 
I ¢ FREIG AR UNLO: ' ; 
ING made easy. Special pulley and shaft ype au 
© Made to meet exacting stand- used with your own one-half inch heavy = rd nat 
Moauppehens under a ards of car manufacturers. a poe a ans strut whi 
DL aida Won’t rust or rattle shaft, $15.65 postpaid, Send check or and whi 
AUTO VENTSHADE CO Goa sateen. when "ec 
e when cc 
; THREE-QUARTER VIEW OF NEW MODEL—Eleven choices of colors, combined with new . . eliminate 
BOX 1402 + ATLANTA den Labeled interior styling, are featured in the 1950 Ford Custom Deluxe club coupe and other models Brunette Tool Company, Inc. and add 





put on dealership display last week. 


| 112 Stanley Street 


New Britain, Con:. 
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| owning families will go any higher 


FRB Reports on Consumer Poll - . . lin the future involves many com-| 


|plex factors, the report indicates. 


e > | Among them are: 
On tr ue l a eS | Level of income in relation to 
car and other prices, level and | 
distribution of liquid assets, fi- | 
| nancing terms, adequacy and cost | 
2e i or “ul OS | of public transportation, develop- 
ment of highways, availability of 
| parking facilities, and competi- | 
| tion of alternative expenditures. | 
consumer spending units were post-|on the probability of his owning &/ With regard to incomes and car | 
war models, the article states. bgt model. |prices, the report points out that | 
Another one-fourth of these | Ownership of postwar models /|the median family income in 1948, | 
cams ‘were 1000 to 1908 model, | Doe, “ov auent in. metropetionn [taxon aes "eeughay 108 pereent”| 
/ } s 
ee. a a. half of |areas than in other types of com- | greater than in 1941. 
1959 models or older, | Mumities, although the difference/ At the same time, prices of the| , DEALER GROWN'S Fit WAS FOUNDED IN IW Grown itrowner'end manager of the 
Secaeniaenin se survey points was slight. three leading low-priced automo- dealerthie. Total usable floor area including used-car space is 10,000 square feet. 
out that in 1941 two out of every 10 | unit, if between 18 and 54, appeared | 1941 to June, 1949, the report states. ‘ r ; 
cars owned by urban families were |to have little effect on the model| Liquid assets more than tripled cat — ‘ ae ig - eae came ‘ce 
more than seven years old, while in | owned, After 54, however, the pro- in the eight-year period from the cles - — 4 » | able oi f : 
1949, seven of every 10 cars owned | portion of prewar cars was some- | beginning of 1941 to the beginning least as liberal as prewar terms.” (a ility of consumers to own auto- 
by the same consumers were more | what greater, the report claims. of 1949, the report adds. | These factors led the researchers | Mobiles is greater than before the 
than seven years old. | Whether the proportion of car-| The survey reveals that present ‘to conclude that “with regard to! war.” 


“This disparity is so great,” the |——— oan 
survey declares, “that it is reason- 
able to expect some shift in the 
direction of the 1941 pattern. 
“Even a partial return to the 
1941 pattern, which would involve 
the replacement of a _ substantial 
number of over-age cars, should be 


e “. 
an important support for the indus- | 
try.” | WY e/) a TTL nat c 
It is pointed out, however, that 


the average age of cars may con- 


(Continued from Page 2) 


Age of the head of the spending | biles rose about 80 percent from | —————— a : 


er ee) 


tinue indefinitely to be greater than 

in 1941 for a number of reasons, 

such as more durable construction, 

better maintenance, etc. (44, Vf KY GEARED TO QUANTITY PRODUCTION 
A significant finding of the sur- 


vey was the predominance of 
prewar cars among almost all 
classes of car owners. It was 
found that about half of all post- 
war cars were owned by spending 
units with 1948 incomes of $5,000 
or more, while almost all of the 
remainder were owned by those 
in the $2,000-$4,999 income range. 
The survey found that a con- 
sumer’s liquid assets, rather than | 
his income, had a greater influence | 


Ford | Se eer 
yea Thta D ABOVE ALL OTHERS! 


produce a great deal less friction | 
and add to the life of the engine, 
according to Ford. Fak P suggests, however, that Hydrovac* power brak- 
Where the former pistons had to ee arity. ing might very profitably be included as 
be fitted with a certain amount of ees fhatone original equipment by most manufacturers. If 
play to prevent scoring, the new | ee Gd above a// you are interested in taking advantage of this 
pistons are being fitted as close as . ‘ how che Id k ° hn fi di 
00085 of an inch clearance. ae et ptance by the — great pre-sold market, write the factory direct 
5Bwn the nation’s _for details on Hydrovac—the undisputed leade 


The new piston also has its pin | pow i 7 
offset one-sixteenth of an inch) in itself. It further in power braking. *REG. U.S. PAT. © 


BENDIX 
DIVISION c 
SOUTH BEND 20, Ii 


72 Fil 


FOR OIL ECONOMY—I950 Ford engines 
feature this new camshaft timing gear of 
laminated composition material which is said 
to give much quieter operation. The cam- | 
shaft also has longer opening and closing 
ramps, curtailing tappet noises. The camshaft 
bearings are shown beside the shaft and gear. | 


toward the thrust side as an aid in | 
eliminating piston noise. | 
Other features of the 1950 Ford | 
V-8 engine includes: hardened valve | 
seat inserts for exhaust valves; | 
duplex water pump and series flow | 
cooling, insuring against hot spots; | 
extra-large capacity oil pump, and 
accessible verticle drive distributor | 
incorporating full vacuum control | 
of the ignition. 

BUILDERS 
OF THE BASICS 

OF BETTER 


CROSS-SECTION — Here's the new closed- MOTOR VEHICLES 


type autothermic pistons now used on 1950 
ord car engines. Extending across the bot- 
tom half of the cross-section is the steel 
strut which is cast into the aluminum piston 
and which controls expansion so the piston 
cannot become tight when heated or loose 
when cold. The new pistons are said to 
eliminate engine slap, produce less friction | 
and add to engine life. 1 
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° e | resentative for Texas, Oklahoma, 
Austin Appoints | Arkansas, Louisiana and Missis- 
° |sippi; Harry G. Hilton will work 
3 F ield M en in Ohio, Indiana, Illinois and Ken- 
NEW YORK—Three more Aus-|tucky, and Albert V. Zimmerman 
tin field representatives, one in the |!8 field representative in Pennsyl- 
south, one in the midwest and an- | V@nia and New York. 
other for New York and Pennsyl- | -- 
vania, have been appointed, accord- | 
ing to B. J. Hegarty, acting vice- 


president of Austin. 
Hugh R. Turner is Austin’s rep- 


ehae ig ed wis te i sees 


% ; Ne Hs 
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ate 








the Industry, read by everyone who counts 
in America’s No. 1 Industry ... an esti- 
mated more than 100,000 cover-to-cover 
readers weekly! 
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“Western New York’s Great Newspaper” 
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to the customer at the time of 


Cites Reasons at Finance Parley .. . 





NADA ’s Deo Confident for °50 


(Continued from Page 2) most finance companies during the 
| past several months, in connection 
| with their repossession experiences 
land liquidation loss ratios, should 
|re-emphasize the importance of 
proper customer equities. Good 
judgment used now in connection 
with credit terms will save many 
future headaches.” 
Installment sales, according to 
the best estimates, now represent 
Dealers and finance companies | from 25 to 30 percent of total auto- 
were urged by him to give utmost| mobile sales as compared with 50 
attention to the trend in state leg-| to 60 percent before the war, Rog- 


and do a thorough job for it; 
he should give it the benefit of 
all credit information which he 
can get on a customer's state- 
ment, and he should explain fully 


delivery the exact insurance cov- 
erage and the amount of month- 
ly payments.” 





retail outstanding to move upward 

“At the end of August, automo- 
| bile retail outstandings were ap- 
| proximately $2,700,000,000, the high- 
est dollar amount in history, but 
still below the 1941 level when 
measured as a percentage of the 
disposable income of the country 

“With continued high prices and 
| the current tendency toward a de- 
|cline in savings among the lower 
income groups, these groups will 
continue to turn to credit as a 
means of procuring the durable 
goods they desire. This will be true 


islation and insure that an ensuing | 





legislation regarding financing is | 
not too burdensome or unjustified. | 

One of the principal spokesmen | 
for the AFC, Thomas W. Rogers, 
executive vice-president, reviewed 





state legislative activities, ex- 
plained the association’s “model | 
bills” pertaining to installment | 





selling and motor vehicle certifi- 
cate of title laws, and discussed 
Federal Trade Commission prac- 
tice rules. 

Reporting on the recent FTC 
hearing in Washington, Rogers 
said that “representatives of the 
sales financing industry, automo- | 
bile dealers, and representatives of | 
other financial institutions were) 
unanimous in their point of view | 
that the matters sought to be dealt | 
with by FTC could best be handled 
by state legislation.” 

A warning against “unsound 
terms in the installment sales of 
durable goods” was issued by 
Rogers. 

“Every experienced sales finance | 
company executive knows that} 
there is a definite relation between 
the amount of the down payment 
and the satisfactory liquidation of 
the account. 


“Furthermore, the experience of 


Cadillae thee 
00 Output Boost 
Of 30 Percent 


MIAMI, Fla. — During the first 
nine months of 1949, the delivery 
of Cadillac cars to Florida owners 
increased 22 percent over the pre- 
vious year, and this increase added 
importantly to Cadillac’s national 
sales volume. This was the state- 
ment of Don E. Ahrens, general 
sales manager of Cadillac. 

Ahrens predicted “very good busi- 
ness” in 1950 and said there is every 
possibility of attaining the goal of 
a 30 percent increase over output 
in 1949, when 68,000 units are to 
be produced. 








Terry Replaces | 
Carter in Fla. | 

JACKSONVILLE, Fla.—William 
H. Terry, former manager of the 


N. Y. Giants, will replace as Buick 
dealer here J. C. Carter, who was 


recently fined $20,000 for federal|auto mechanics wage dispute with 


income tax evasion. 

The new dealership will be oper- 
ated under the firm name of Bill 
Terry, Ince., effective Nov. 21. 
Terry's two sons, W. H. jr. and 
Ken S. Terry, will be associated 
with him, Terry is one of the all- 
time greats of baseball. 
occupy premises at 39 E. Ashley | 
formerly occupied by Carter. 











CADILLAC OFFICIALS VISIT MIAMI (FLA.) DEALERSHIP—They were quests of Nolan- 


Brown in that city. Left to right are Verne 
Connor Brown, Jacksonville (Fla.) distributor 
Detroit, Cadillac general sales manager; 


He will\a 


Sept. 1, 1951. 


R. W. Pierce, vice-president and general manager, 
Nolan-Brown, and John F. Gordon, Detroit, general manager of Cadillac. 


ers said. 


“The average percentage for 
new cars is perhaps lower and 
that for used cars higher,” he 
added. “However, the trend is 
still upward in the direction of 
the prewar ratios. This means 
that the pressures are also to- 
ward an increased volume of 
automobile paper. 

“A decline in used-car prices has 
resulted in a lower average amount |the past annual term. 
financed on each unit, but the in-| Two new vice-presidents elected 
crease in the number of autos|were R. Earl O’Keefe, president of 
financed still causes the amount of | the Southwestern Investment Co., 

——— - | Amarillo, Tex., and J. B. Roulston, 
president of the Maryland Credit 
Labor | Finance Corp., Easton, Md. 

Rogers was reelected as executive 
vice-president, and J. W. R. Ten- 
nant of Chicago as_ secretary- 
treasurer. 


| especially if employment continues 
good.” 

| Election of officers at a directors’ 
| meeting following the final business 
session brought the presidency of 
the AFC to W. B. McGregor, presi- 
dent of the New Hampshire Finance 
Corp., Manchester, N. H. He suc- 
ceeds Ralph R. Kriesel, head of his 
own firm in St. Paul. McGregor 
served as a vice-president during 


(Continued from Page 2) 


ilizing of the wage trend and the 
sweep of pension plans across all 
heavy industry. 

While GM President C. E. Wilson 
warmly endorsed the principle of | 
industry pensions last week (see| 
story on page one), he said nothing | 
about the renewed _ union-shop | 
drive. 


During the negotiations be- 
tween the corporation and union 
in 1947, Wilson was quoted as 
saying that he would never grant 
a union shop to any union as 
long as he remained GM presi- 
dent, | 
UAW officials are hopeful that | 
pressure on GM to grant a union 
shop will be increased by an over- 
whelming employe vote in its favor 
at the NLRB election. Results of 
the vote are not obligatory, but a 
majority of all employes eligible | 
must approve the union shop for 
the election to be certified by the 
NLRB. 












ATTENTION 
Plymouth Dealers 


Build this manikin from stock parts at 
practically no cost. 


| 
| 
| 
| 


30 < OW 


* * * 


(Can Tata negotiators, mean- 
while, were still weighing the 
pros and cons of various pension 
proposals last week. Steady but 
slow progress towards a settlement 
of the economic demands on Chrys- 
ler was unofficially reported. The 
UAW has set no strike deadline at 
Chrysler. 

With the steel strike virtually 
sewed up, attention of government 
mediators was focussing on John L. 
Lewis’ threat to strike the coal 
mines again Dec. 1. 

+ x + 


Dime Wage Boost Ends 
Des Moines Shop Strike 
DES MOINES, Ia.—The 18-week 
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Complete list of component parts 
and 
Assembly instructions 


$5.00 
Kelly Redfield 


904 McFaddin St., Beaumont, Texas 





the Des Moines Automobile Dealers 
Assn. ended here last Wednesday 
afternoon. 

About 400 union members re-| 
turned to work in 21 association 
garages Thursday morning under 
terms of a new contract calling for 
flat 10-cent hourly increase to 
$1.50. The contract will expire 









Weel, it’s wise and 
thrifty to deal with 
folks who really know 
bur-r-rlap*...folks you 
know you can depend 
on. So for whatever 
grade you 
need ...look 
to Bemis! 
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Each year Bemis de- 
termines the grading 


Brewer, Atlanta, southeastern zone manager; 
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Cleveland « Indianapolis 
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For GM Plants .. . 








(Continued from Page 1) 
as 25 percent,” he said. “There 
are millions of worn-out cars 
still on the roads today because 
new ones are not available. 






WHITE-WALL TIRES 


REALLY CLEANED 
SPARKLING WHITE 


or Ma ae 


WITH °8.0.S.- 


pray * 
CAR OWNERS! 
Experts agree 
nothing cleans 
white-wall tires 
like S.O.S. 












Three cheers for those cars 
with VENTALARM whistling tank 
fill signal. 

Faster fills with no costly 
spills, no stained fenders to 


create ill will. 
It's the only way that we can 


eliminate all types of spills and 
give a car owner the kind of 
service he expects. 
| Manufactured by 

SCULLY SIGNAL COMPANY 

92 First Street, Cambridge 41, Mass. 





‘ue CHROME 


A Tae 3 


NAME PLATES 


DEALERS: 


The Modern Advertising Plate 
With Customer Eye Appeal 


Write TODAY for beautiful full- 
size FREE SAMPLE... Yours to 
keep and compare! 
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“It would not be realistic to 


forecast this high demand continu- | 


ing indefinitely. At the same time, 
there is danger of underestimating 


the capacity of America to con-| 


sume more and better products. So 
we are going ahead with big plans 


for next year.” 
ad 


* * 


the next 10 years can be and 
should be the most prosperous 10 
years in the history of our country. 


Wilson said: 

“In General Motors we have 
done everything we possibly 
could to minimize the effect of 
| the steel strike on our business. 
Thus, when the steel strike oc- 
curred the first of October, we 
had about three week’s supply. 

“In spite of this the steel strike 
| will cost us the equivalent of about 
three weeks’ production in the last 
quarter of the year and will have 
|some effect on our January sched- 
| ules.” 

(M. E. Coyle, executive vice- 
president of GM, said in Pitts- 
burgh that GM would lose about 
$400,000,000 in business due to the 
steel strike. Total business for the 
year is expected to be _ $5,600,- 
000,000.) 





* * * 


INTING out that 
mass production makes it nec- 
essary for a man who can’t keep 


Unions Spurned 
By Four of Six 
K. C. Dealerships 


KANSAS CITY, Mo. — Employes 
in service and parts departments 
of four of six new-car dealer 
agencies in the Kansas City area 
in which the National Labor Rela- 
tions board recently ordered elec- 
| tions, voted against union represen- 
tation and two balloted to join, 
Kenneth Spry, secretary of the Mo- 
tor Car Dealers Assn., announced 
last week. 


The six dealerships had never 
been union shops and were deter- 
mining whether or not the machin- 
ists and teamsters locals would act 
as bargaining agents for them. 

Workers in George H. Welsh Mo- 
tor Co., Inc. (Ford), and Kritzler 
Motor Co. (Studebaker), voted for 
union representation — the Welsh 
agency by a margin of one vote. 

Shops which voted against the 
unions with their tallies are: Kin- 
caid-Webber Motor Co. (Stude- 
baker), 11-6; Schlozman Motor Co. 
(Ford), 13-3; Pitts-Pratt Motor Co. 
(Dodge), 10-4; Harry Brown Motors 
Co. (DeSoto), 6-3. 

The day following the election, 
pickets were placed on all shops 
voting against representation ex- 
cept Harry Brown Motors by the 
International Assn. of Machinists, 
Local 778. All four are now being 
picketed, apparently for recogni- 
tion. No statements have been 
made by dealers or pickets. 


Randolph Given 
Neb. NADA Post 


LINCOLN, Neb.—F loyd Randolph 
of Lincoln has been elected Ne- 
braska’s national NADA director 
for a three-year term, according to 
Elsworth DuTeau, president of the 
Nebraksa Dealers Assn. 








modern | 


Speaking on the steel situation, 


| to be the real answer to this prob- 


Wilson Sees Higher Output 


up his work to drop out, he said 
“there is a real reason for pen- 
sions in industry.” 

“Now, the problem is: How do 
we provide pensions soundly, 
without removing incentive, with- 
out reducing effort on the part 
of the individual, and without 


. . | tying a man to his job and to 
T= GM president also said that 


ms machine, without destroying 
the initiative of the millions on 
wnich the prosperity of our coun- 
try depends?” 

Wilson helped answer this ques- 
tion by proposing pensions flexible 
enough so that men can change 
employment and not lose their 
basic pensions. 

“Adequate federal pensions oper- 
ated on a sound basis would seem 


lem,” he said. “Such federal pen- 
sions must give more considera- 
tion to the requirements of skilled 
and semi-skilled workmen and 
white collar workers.” 
* * * 
N INCREASE in social security 
pensions was also advocated by 
the GM official. 

“It would seem reasonable with 
the minimum wages increased from 
40 to 75 cents per hour to increase 
minimum pensions in about the 
same proportion. | 

“Social security pensions should 





also be increased for the semi- 
skilled and skilled employes.” 
Wilson also said that pensions 
will shortly be a problem of small | 
business as well as big business. 


Obituaries 


Dealer Fidler Killed 


In Auto Accident 

AURORA, Ill.—Erban Fidler, 45, 
Kaiser-Frazer’s top dealer in 1948, 
was killed Nov. 6 when his car} 
ran into the rear of a truck near | 
Aurora. 

Mr. Fidler entered the auto busi- 
ness at 16 as a car salesman. He 
became a Graham-Paige dealer in | 
1933, and at one time led the na- | 
tion in Graham sales. From 1940) 
to 1942, he was a Lincoln-Mercury | 
dealer. 





Fairbanks, 57, Formerly 


Headed N. H. Dealers 
NEWPORT, N. H. — (UTPS) — | 
Harold G. Fairbanks, 57, former | 
president of the New. Hampshire | 
Automobile Dealers Assn., died Nov. | 
9 at his home here. 
A lifelong resident of Newport, | 
Mr. Fairbanks opened his auto 








agency here in 1932. 


Dashiell, 70, in Florida; 


Was Dodge Distributor 

MIAMI BEACH, Fla. — C. R.| 
(Russ) Dashiell, 70, president of the | 
former Dashiell Motor Co., said to 
be the first and only Dodge dis- | 
tributorship in Chicago, died at his | 
home here Nov. 11. 

Dashiell Motor Co., which he 
organized when the Dodge car 
made its debut in 1914 and headed | 
until the firm was dissolved when 
Dodge distributorships were discon- | 
tinued, was bought out later by| 
M. J. Lanahan, who operated it 
under his own name until his death. 

* * + 


D. R. Connor 


CHADBOURN, N. C. D. R. Connor, 
pioneer Ford dealer in Chadbourn, died | 
Nov. 10. Mr. Connor held the first Ford 


dealership here 35 years ago but later left | 
the automobile field to engage in the insur- 
ance business. 








DEALER WEEK BANQUET IN ELMIRA, N. Y.—More than 50 auto dealers attended a dinner | 
meeting of the Elmira Automobile Merchants Assn. at which state association officials spoke. | 
Speakers were George Gardner of Binghamton, president of the New York State Automobile | 


Dealers, and Charlies Henderson of Albany, 
Dansville is past president of the association. 


Elmira; Henderson; Gardner; Sam Wolcott, president, 


Leslie Clute, Elmira, and Bateman. 


executive vice-president. Clair Bateman of | 
Left to right: Bob Albee, Elmira; Joe Carrol, | 
mira Automobile Merchants Assn.; 


i 
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TEXAS USED-CAR LEADERS—New officers of the Texas Used Car Dealers Assn., elected 
at the recent convention in Houston, are, left to right, Damon Slater, Fort Worth, secretary- 
treasurer; Claude Glasscock, Tyler, vice-president, and R. W. Workman, Lubbock, president. 


Government Curbs 
Peril Business, 


Hutchinson Says 


CHICAGO.—B. E. Hutchinson, 
chairman of the Chrysler Corp. 
finance committee, told the Illinois 
Manufacturers Cost Assn. here last 
week that “unless government 
stops imposing limits, restrictions 
and burdens upon business, our 
capitalistic system will become un- 
attractive even to many capital- 
ists.” 

He added that if these actions 
are not halted, America “will go 


down the shabby alley of collec- 
tivism, socialism, fascism, the wel- 
fare state—whatever name you 
give it.” 

Hutchinson in his address warned 


|}against current policies of labor 


unions, asserting that “unless the 
public is afforded protection against 
practices of unions that restrain 
trade and stifle competition, it is 
foreseeable that labor monopolies 
will make free competitive enter- 
prise so non-competitive, so un- 
enterprising, that it will lose its 
value as an economic system. 
“Taking competition out of 
American business, you destroy the 
chief value of our economy as 
against other economic systems.” 
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MicroMortTors 


OVER 150 STANDARD MODELS ...UP TO 1/l0th H.P. 


Need low cost low-range power to put new 
life in your products? Then get the facts... a// 


the facts...on reliable Redmond Micromotors. 


They're smooth, quiet, 


dependable in oper- 


ation . . . sturdily built, good looking .. . 


designed and engineered to give you maxi- 


mum long-life performance at minimum cost. 


Over 150 standard models, too, with varia- 


tions available to meet 


special requirements. 


All thoroughly proved in use on a wide range 


of diversified applications. So chances are at 


Redmond you'll find exactly the Micromotor 


you want to do the job you want done. Write 


today for complete information. 





COMPANY, Inc. 
OWOSSO, MICHIGAN 


EXPANDED FACILITIES © PROMPT DELIVERIES @ SERVICE BEFORE AND BEYOND THE SALE 
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Most Markets Untouched . 





Shortage Fear Spurs 
Sales in Few Areas 


(Continued from Page 1) 


fears that the end of the strike 
would bring factory pressure to 
take more cars than the area 
would absorb. 

The number of people waiting for 
1950 models varied with the cities, 
being high in some and negligible 
in others. 


* * - 
ON THE brighter side, were re- 
ported improvements in the auto 
markets which had been hurt by 
the strike. 

Here are the individual reports: 

* a * 
Portland, Ore. 

URRENTLY the Portland pas- 

senger-car market is unaffected 
by the steel strike. This applies to 
sales of both new and used cars. 

Dealers really have to get out and 
sell now to move even the most 
popular cars, this area having very 
definitely moved back into a buyer’s 
market. Little waiting for 1950 
models is reported. 

Dealer stocks of both new and 
used cars are reasonably in line 
with the market, save the mer- 
chandise of independent manu- 
facturers not in high public 
acceptance. There is some over- 
stocking of the last mentioned, 
but not alarmingly so. 

But the local truck inventory is 
heavy—both new and used. Some 
dealers are overstocked to the point 
where their condition might be 
called serious.—(Ernest W. Peter- 


son). 
* * * 


Chicago 
ARS that the recent steel strike 
would force shutdowns of auto- 
mobile plants brought car buyers 
scurrying to dealers throughout the 

Chicago area with the exception of 

communities where mills were shut 

down. 

This situation, dealers reported 
last week, applied alike to those 
motorists wishing to place orders 
for cars and those whose orders 
were on the books and who were 
concerned about chances for 
delivery. 

Dealers interviewed said that 
business for them was stimulated 
in both their new and used car 
departments. 

As for publicity given to 1950 
models in the offing, this has proved 
a windfall rather than a deterrent 
to volume, especially since little 
has been said in print about fea- 
tures of the new models. 

Instead, they are exercising in- 
genuity by offering to take orders 
for 1950 or present cars, according 
to the preference of buyers. 

What pleases the dealers also 
under these circumstances is that 
they are not being forced to over- 
allow on trade-ins.—(Mel Adams). 

* s + 


New York 

r-HE auto market in New York is 

in its seasonal doldrums and 
even the threat of a shortage re- 
sulting from the prolonged steel 
strike and the subsequent curtailed 
production of cars has not been 
sufficient to create as much as a 
mild stir in sales. 

Almost without exception deal- 
ers have heavy inventories of 
both new and used cars. List 
prices and book values on trade- 
ins are being pretty generally 

















ignored in a frantic desire to 
move these cars before the newer 
models arrive. Discounts of from 
$250 to $400 on popular-priced 
new 1949s are the rule rather 
than the exception. 


While, heretofore, these deals 
have been on the quiet, the desper- 
ation of some dealers to unload is 
being reflected in their advertising. 


For the most part, old-timers 
are holding the line. They refuse 
to be drawn into a price war 
particularly since, in their opin- 
ion, it won’t change market 
conditions one iota and will, if 
prolonged, prove unsound and 
unhealthy to the industry in 
general. 

It is felt that, while there is no 
pent-up demand for new models, 
the showing of the 1950 lines will 
provide some stimulant in a lagging 
market. But, in the final analysis 
and aside from its seasonal aspects, 
the present state of the auto 
market is identical to that pre- 
vailing in general, in their opinion, 
and is governed by the same eco- 
nomic factors responsible for con- 

sumer apathy towards other goods. 


—(Frank A, Dreiss). 
+. + * 


Birmingham, Ala 

HE coal and steel strikes have 

had a depressing effect upon the 
automobile business in the Birm- 
ingham district, according to a 
majority of the dealers reporting 
here. 

Several dealers state that the 
drop in business in both new and 
used cars is as much as 35 percent. 
The Birmingham area is so largely 
dependent upon the coal and steel 
industries that the strikes have 
curtailed business in all lines with 
the resulting adverse effect upon 


the automobile business in the 
district. 
Anticipation of the strikes 


caused some slight upturn in 
business in October but for the 
first 10 days in November sales of 
new cars have been down consid- 
erably. 

There is some indication that a 
few buyers are holding out due to 
model changeover, but this has had 
only a slight effect. Dealers here 
believe that the depressing effect 
on business will be felt for some 
time to come, 

Dealer stocks of new cars are 
from normal to high. Used car 
stocks are about at normal level 
with prices continuing to slide 
down.—(Stuart Riddle). 

7 * + 
Butte, Mont. 
NS of 12 dealers available for 
survey here report no effect on 
car sales by recent steel strike. 


It hasn’t stimulated market for | 


new or used cars, nor has it offset 
model changeover slump. 

Dealers reported both new and 
used stocks “adequate” to “huge.” 

Some dealers were more con- 
cerned over local curtailment of 
non-producing mine employes 
than with steel strike though 
mine reopening after shutdown 
is now in progress. Butte is 
sensitive to the non-ferrous metal 
market. 

A few dealers in higher-priced 
cars thought the steel strikes might 





lines last month. C. D. Brown, 


STUDEBAKERS ROLL IN CANADA—The 10,000th passenger car produced in the company's 


plant in Hamilton, Ont., rolled from the nome 
t 


assembly line. 


production qeerementent, drove the car off the line with Stanley Ellis, president of UAW- 
% ior Local y me dee Here Brown, left, and Ellis, tloht, stand beside the car 
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SMITHFELD, (N. C.) "BEAUTIES''—There’s no doubt about it, these winsome “gals” 
must be the prettiest auto dealers in North Carolina. Celebrating Know-Your-Automobile- 
Dealer Week, the Smithfield Automobile Dealers Assn. put on a gala event attended by 
1,000. The ‘'queens” are, left to right: Haywood Stanley, Audie Baggett, Arthur Gardner, 
Claude Pippin, Carl Little, W. O. Buie, Newitt Williams and Brack Wilson. 


‘Queens’ Stomp in Smithfield 


SMITHFIELD, N. C.—Raving “beauties” (and an audience that 


also raved) helped the Smithfield 


Automobile Dealers Assn. celebrate 


Know-Your-Automobile-Dealer Week. 


from the males. 


back of the bodice. 


as a dancing partner for the stag 





The “queens” were portrayed by the eight local dealers who, dressed 
in fetching evening gowns and perfumed wigs, drew many wolf calls 


Miss Oldsmobile, wearing spike heels, literally tripped onto the 
stage and struggled to hide her (or his) mustache with a dainty fan. 


A daring, strapless evening gown was worn by Miss Chevrolet who 
held the outfit up by ingeniously pasting scotch tape across the 


When the contest was over, Miss Dodge was claimed immediately 


line. 


Some observers suggested that the most beautiful be crowned 
“Missed America,” but the idea was overruled. The dealers seemed 
to have as much fun as the audience. 







THE "QUEENS" RETURN TO THE "COMMON HERD"'—Believe it or not, these are the 


same auto dealers, sars royalty robes. 


W. O. Buie, Carl Little, Newitt Williams, Claude 


Stanley was not present for this picture. 


Left to right: 


Arthur Gardner, Brack Wilson, 
ippin and Audie Baggett. Haywood 





have a stimulating effect on model 
changeover purchasers or on people 
waiting for 1950 models. 

Summary comment on survey 
added up to opinion that there were 
plenty of cars in this area. That 
used cars would need pushing, with 
probable price reductions indicated. 
—(Kenneth Mulholland). 


* * * 


St. Louis 

HE stoppage of steel production 

has had little, if any, effect on 
either stocks of sales in the St. 
Louis area. Stocks are about 
normal in the popular lines, Inven- 
tories of larger and less popular 
makes and models are heavy. 

With additional allotments from 
|factories added to present stocks, 
|the cleanup presents quite a prob- 
lem for dealers. 

Newspaper ads indicate that 
| the cleanup is under way in 
| earnest for many lines, Discounts 
| openly advertised would indicate 
| that dealers are selling a good 
many cars and trucks without 
profit. In some cases, there are 
| substantial loss figures. 
| There is much talk of new 1950 
|models on the part of purchasers 
and prospects. The market on some 
lines is badly demoralized. Several 
|new-car dealerships and used-car 
lots have closed within the past 60 
days, and others are expected to 
discontinue operations by the first 
of the year. 

A number of dealers have ex- 
pressed the opinion that factories 
should absorb a greater share of 
the burden of clearing out the 
remainder of the 1949 models. The 
idea has been advanced that the 
dealers should have a better price 
from the factories on cars that 
must be retailed at greatly re- 
duced prices. 

Used-car stocks are about normal. 
The demand for used cars has been 
| Sustained probably due to the pro- 
|longed fine fall weather. Prices 
have continued the downward 





trend that began some months ago. 
|—(Sam Hurst). 


* + * 


Lincoln, Neb. 


The recent steel strike, with its 
| threat of curtailed production, stim- 
ulated to some extent the demand 
for 1949 models in the Nebraska 
area, Customers who had decided 
to wait for 1950 models have 
changed their minds and entered 
the market. 

| Dealer stocks, except in pos- 
sibly three lines, are adequate 
to meet the demand. Waiting lists 
have shrunk appreciably. 


Four dealers stated that they 
were short on cars and three of 
these claimed diminishing wait- 
ing lists. 

Others said they were satisfied 
| with the supply while a few regis- 
tered apprehension, declaring that 
ithe settlement of the strike situa- 
ition might lead to pressure from 
ithe factories to take more cars 
than the market could absorb. 


There is an insistent demand for 
lower prices.—(G. W. Kline). 


* * * 


Phoenix 
|‘FYHE recent steel strike had little 
or no effect on the local auto- 
motive front. 
There has been no break in the 
|market, although there is a defi- 
|nite trend in Phoenix toward the 


| lower-priced cars. 


| Used-car sales of the new-car 
agencies are holding up rather | 
well. Much curiosity is voiced on | 


the local scene about the pro- 





jected low-priced Kaiser-Frazer. | 
| As of this date, there has been 
|no tremendously stepped-up adver- 
tising campaign instituted. A con- | 
tinued effort seems to be the code | 
here and it seems to be achieving 
desired results.—(Shel Engel). 
* + * | 

Buffalo 

Both new and used-car business 
has picked up noticeably here 
since settlement of the steel strike. 
More than 20,000 Buffalo area steel 
workers have returned to their 





| elock, 


| soba, representing a weekly pay 
roll of approximately $1,500,000. 

Inventories of both new and used 
cars generally are higher here 
than a month ago due to slow busi- 
ness during the steel strike. But 
with sales picking up and the pros- 
pect of slower new car deliveries, 
dealers expect to work inventories 
down during November. 


Dealers generally have stepped 
up allowance on used cars to 
boost new-car sales and mar- 
gins of profit are being reduced 
accordingly. 

One dealer reported his used-car 
stocks were very heavy as of Nov. 
1 but are being reduced rapidly 
now that the steel strike is settled. 
Settlement of strikes should do 
much to improve buying activity, 
dealers said, pointing out that 
many people who had the money 
for automobiles simply deferred 
purchases because of fear psychol- 
ogy.—(George E. Toles). 


Forum for Dealers | 


(Continued from Page 4) 


sons of these dealers are now tak- 
ing an active part. The dealers are 
jealous of their reputations and 
would shun failure as a plague. 
Any prewar dealer, who went 
through the trying years of 1937, 
38, ’°39 and ’40, received a “Bap- 
tism of Fire” they will never forget. 
The record production of new cars 
and trucks during 1948 and 1949 
were sold and delivered by the 
dealers. This all-time record cer- 
tainly proves that they have not 
forgotten how to sell. 
j +. * 





I AM confident that the great 
majority of prewar dealers will give 
a good account of themselves in 
our changing market. Oldfashioned 
experience, learned the hard way, 
will be invaluable. Most of these 
dealers have done a good public 
relations job, their reputations are 
good and they can weather any 
normal storm. However, there is a 
limit to the amount of outside pres- 
sure they can absorb. 

What I have said about the pre- 
war dealer does not necessarily 
apply to those new dealers ap- 
pointed since 1945. In analyzing 
these dealers, I have divided them 
into three groups: 

One group has had previous 
experience with other old dealers 
and factories. They have a good 
chance of making a permanent 
success in this business, 


Another group is in this busi- 
ness so long as the gravy lasts. 
They account in a large measure 
for the present number of dealer- 
ships now for sale. 

The last group has my sympathy. 
Their experience is limited; they 
are poorly financed in floorplanning 
new and used cars, as well as 
equipment. They are fast running 
out of gas and don’t know where 
to refill their tanks. The mortality 
will be high. “ 





* * 


OUR major problem at this time 
is over-production. The public needs 
and wants new transportation but 
many lack the ability to pay present 
delivered prices. The coal and steel 
strikes could be blessings in dis- 
| guise. Gearing production to ability 
|to pay and reducing inventories to 
|not more than a 30-day turnover 
|would make the future much 
brighter. When dealer stocks of new 
cars and trucks, as well as used 
cars, is more than a 30-day turn- 
over, trouble is in the making. Fac- 
tories should know dealers are 
|forced to order and deliver enough 


| 
| 


|/new merchandise to take care of 


their high overhead, plus a reason- 
able profit. 

I had the good fortune to attend 
the Canadian Dealers Convention 





| held recently in Montreal, It was a 


grand experience. While there, I 
listened to this message: 

“Let’s hold our head high— 
appreciate and be proud of our 


| importance to industry. We are 


the tick in that most important 
named “Transportation.” 

And without transportation, your 
country and mine could not have 
—and will not continue to— 
progress, 

“Let us all conduct ourselves in 
such a manner that we can look 
our customers and our factories, 
straight in the eye. A square deal 
for all—and let us expect the same 
from them in return.” 

There is much food for thought 
in that message. 
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New Pacemaker Ushers In Super-Matic Drive .. . 
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Hudson Opens Lower-Price Bid 


(Continued from Page 1) 


ic “includes the performance and | 
fuel-saving advantages of over-| 
drive, shifts gears only when the 
driver wants to shift, doesn’t creep | 
at lights and doesn’t slip as the car | 
rolls along.” 

* * * | 

HE Pacemaker uses Hudson’s | 

all- steel Monobilt body - and - | 
frame with recessed floors. This box 

section frame, which is built into 
the body and encircles the rear 
wheels, is welded into a single unit, 
providing girder protection all 
around the passengers. 

Recessing of the floor and the 
lowered roof, together with a pas- 
senger compartment which has 
been moved forward, results in a 
Pacemaker car only five feet high 
and having the lowest center of 
gravity in any American stock car, 
Hudson claims, 

By advancing and lowering the 
Passenger compartment, seat 
roominess is reportedly increased. 
Passengers no longer are posi- 
tioned between the rear wheels 
and over the rear axle but are 
ahead of them, out of the area of 
vertical bounce, 

Front coil springs are used in 
combination with splayed-leaf type 
springs in the rear, four direct- 
acting, airplane-type shock absorb- 
ers and cushion tires. 

A rear lateral stabilizer, rubber 
mounted at both ends with a larger 
fulcrum at the swivel, gives added 
riding stability because it mini- 
mizes axle hopping. A front stabili- 
zer assists in eliminating front end 
sway on rough roads, in heavy 
winds and on sharp turns. 

* * + 

RONT and rear fenders have 

been absorbed into the Pace- 
maker body and are continuous 
from headlight to tail lamps. An 


ier aes Cgh os aoe ie Se 
ae hess 
tee ts ee 
yo & ; 





PUSHBUTTON DOORS — The new Hudson 
Pacemaker uses new-type pushbutton operated 
door locks, with fixed handgrips for easy 
opening and closing of doors. All doors are 
hinged at front for safety. 


embossed panel beginning at the 
front wheels forms a speedline. The 
fenders appear to be a single unit 
with the body but actually are 
separate from the body and are 
easily removed or installed, accord- 
ing to Hudson. 


A metallically-painted panel is 
framed at the top and bottom by 
stainless-steel strips. This panel 
curves under the body and extends 
from the front wheels to a point | 
out of sight under the rear bumper. | 

The Pacemaker’s frontal lines 
are massive. The four-louvered 
grille has bars that become wider 
as they near the bumper. Twin 
struts form a triangle with the 








NEW 112-HORSEPOWER ENGINE—Topping the list of the new mechanical features in the 
‘ ; higher-compression 112-horsepower Pacemaker six-cylinder 
This engine is pressure-lubricated. The lubrication system uses a floating-oil intake, 


Hudson Pacemaker is the new, 
engine. 


which is said to eliminate recirculation of sludge. 
stroke of 3-% inches with a displacement of 232 cubic inches. 
With a high-compression aluminum head, the compression ratio is 7.20 to 1. | 


is 6.70 to |. 





IN PACEMAKER, TOO—Shown in phantom view is the new Hudson's all-steel Monobilt 


body-and-frame with recessed floors. 
encircling the rear wheels, is welded into a 
around the passengers. This construction perm 
utilizing the space between frame members as 


illuminated Pacemaker emblem at 
the top, centered in the top grille 
bar. 


Four built-in jack pads are lo- 
cated on the body-and-frame mem- 
bers directly inside the bumpers. 
When jacked-up for tire change, 
the car cannot slip off the jack as 
jack head fits securely into the jack 
pads, says Hudson, 

Outside door handles are button 
operated, with permanently-fixed 
hand grips that permit easy con- 
trol of opening and closing opera- 
tions. All doors are hinged at the 
front for safety. 

* * o* 


ACEMAKER bodies offer a 

curved 758-square-inch wind- 
shield in combination with a 
shorter hood said to permit un- 
usually wide vision. The _ rear 
window has 558 square inches of 
visual area. 


The 17-degree angle of the side 
windows permits better outward 
and upward vision and in addition 
reduces light reflections, especially 
at night, Hudson claims. 


Pacemaker interiors are described 
as roomy, with both front and rear 
seats wider than the car is high. 
Seating room measurements are 64 
inches in front and rear. The Pace- | 


in the front compartment and 37% | 
inches of headroom in the rear} 
compartment. 

Wool Bedford Cord upholstery 
cloth is used on seat cushions 
and backs. Balance of the interior 
trim is of gray and spruce blue 
colored Dura-fab, a vinyl plastic 
that is stain-proof and cleans 
with a damp cloth. 

Interior hardware includes ash 
trays in instrument panel and on | 
back of front seat. The front seat 
moves four inches backward and 
forward, rises as it moves forward. 

Recessed inner door and side 
panels give an extra two inches of 
elbow room to all passengers, Hud- 
son states. 

The entire underbody, floor and | 
trunk compartment are sprayed | 
with an enduring compound coating 
which prevents panel “drumming” | 


and deadens road noises, it is said. | 
+ * + 





HE instrument panel is of sim- | 
ulated fabric-finish. The lower | 
edge of the right hand side of the | 
instrument panel curves upward to | 
give extra knee room for front seat | 
passengers. The radio grille is lo- | 





It has a bore of 3-9/16 inches and a | 
Standard compression ratio | 





This box-section frame, 


-|particularly around the 


| rings. 


built into the body and 
single unit, providing girder protection all 
its recessing the floor down within the frame, 
the "step-down" zone. 


cated on top of the instrument 
panel, 

Dials, grouped on the instrument 
panel, are free of glare for night 
driving as the result of the use of 


|tor mounts, which reduce trans- 
|mission of engine vibration to a 
|minimum. A new, acoustically-de- 
| signed fan deadens fan-blade noise. 
All models are equipped with 
|20-gallon gasoline tanks, the filler 
caps of which are concealed under 
a filler door in the left rear fender. 
* + * 

UDSON’S Pacemaker steering- 

gear ratio is 18.2 to 1. This, 
combined with 18-inch steering 
wheel, results in a greater overall 
ratio for easier, safer steering, it is 
claimed. 

Super-matic drive, an automatic 
transmission developed by Hudson’s 
engineering staff, is optional on the 
new Pacemaker. 

Super-matic drive is described as 
the only automatic transmission on 
the market today that can be 
|changed to conventional drive by 


; RECESSED PANELS—A feature of the Pace- 
|the touch of a button, provided for| maker interiors is the car's receised door 





instrument | panels which house door handles, window 
cranks and door pull-to straps. The panel 
also gives an extra two inches of elbow room 
to all passengers. 


sion automatically shifts back into 
get-away gear. 

When coming to a stop, the trans- 
mission automatically shifts from 
high to fast get-away gear readying 
the car for a new start. An emer- 


that purpose on the 
| panel, 

| “This is particularly advantage- 
| ous if the car is to be driven 
| occasionally by someone unfamil- 
| iar with an automatic transmis- 
sion,” Hudson notes. “It also is 
of great advantage when driving 
on steep hills or in heavy traffic, 








| INSTRUMENT PANEL—The new Hudson features modern simulated fabric finish. The lower 
maker has 38% inches of head room | edge of the right-hand side of the instrument panel curves upward to give extra knee room 


for front seat passengers. 


marked figures on glass against a| 
background of opaque black. In- | 
strument needles and markings are | 
of phosphorescent plastic. 
The new Pacemaker has Hud- | 
son’s Teleflash signals, invisible 
except when they automatically 
flash a warning if generator is | 
not charging or if oil pressure 
drops below the safety limit. 
The 112-horsepower Pacemaker | 
engine is pressure-lubricated. The | 
lubrication system uses a floating- | 
oil intake, said to eliminate | 


|re-circulation of sludge. It has 4 


bore of 3 9/16 inches and a stroke 
of 3% inches with a displacement 
of 232 cubic inches. 

Standard compression ratio is | 
6.70 to 1. With a high-compression | 
aluminum head, the compression | 
ratio is 7.20 to 1. 

+ | 


* * 


NTAKE and exhaust valves are | 

installed at an angle for most | 
efficient intake and exhaust flow. | 
Longer valve life is assured by a 
water-distribution system directing | 
ccoled water to the hottest points, | 
exhaust 
valves and the full length of cyl-| 
inder bores and _ combustion | 
chambers. 

Top performance and economy | 
are claimed by use of a dual-jet, 
down-draft carburetor. Better 
vaporization of fuel is provided by 
a thermostatically-controlled car- 
buretor heater, which utilizes ex- 
haust gases to heat fuel passing 
through the intake manifold. 

A newly designed high-capacity 


|generator gives higher output at 
|lower speeds. A high torque starter 


is designed to provide fast starts in 
cold or wet weather. 

The water pump and fan shaft 
are self-sealing and self-lubricat- 
ing and are carried in a double 
ball bearing, relieving the pump 
of fan thrust. 
Featured in the motor are alum- 
inum alloy, T-slot, cam-ground pis- | 
tons with pinned, plated piston | 
Hudson-designed, moisture- | 
free, heat-dissipating spark plugs | 
are also featured. } 
The engines 


| 
are mounted in 


gency low gear is provided for 
heavy-duty driving and hard pulls. 
* * * 


ITH Super-matic, Hudson in- 
sists, there is no tendency for 
the car to creep or move forward 
at the stop light. 
Hudson Drive-Master and con- 
ventional overdrive remain optional 
with all Hudsons. 


Insurance Men, 
Dealers Scrap 


In Minneapolis 


MINNEAPOLIS. — A fight be- 
tween dealers and insurance agents 
over legislation denying licenses to 
dealers to handle insurance on the 
cars they sell continues to be waged 
here. 

This is an “about face” since the 
insurance firms and the Minnesota 
Automobile Dealers Assn. cooper- 
ated at the 1949 legislative session 
and adopted, instead of a bill, a 
“Code of Ethics.” However, accord- 
ing to the dealer group, insurance 
____| firms are still “sniping” at the deal- 
ers via their trade publications. 








'pedal and the shift 


under which condition some 

drivers prefer to shift manually.” 

With Super-matic drive, gears 
are shifted silently and automatic- 
ally and under complete control 
of the driver at all times. 

To start, the shift lever is placed 
in the high gear position. When the 
accelerator pedal is depressed, the 
car moves forward in the get-away 
gear. 

The driver may remain in that 
gear as long as he cares to, accel- 
erating to the speed desired, In 
going into normal high gear, it is 
only necessary for the driver to 
lift his foot from the accelerator 
is made in- 
stantly and automatically, 

Above speeds of 22 miles per 
hour the transmission automatic- 
ally shifts into high cruising 
Overdrive gear. For reserve 
power, passing, climbing steep 
hills, and emergencies, Super- 
matic automatically shifts to 
reserve power gear. 


On decelerating to a speed of 10 


to 13 miles per hour, the transmis- © 


LUGGAGE COMPARTMENT OF THE 


An example was recently called to 
the attention of MADA members by 
General Manager Glenn Atcheson 
who quoted a Minnesota story from 
the National Underwriter: 

“Local agents are disturbed by 
reports reaching them that an 
agreement entered into with auto- 
mobile dealers regarding the plac- 
ing of auto insurance is not being 
lived up to as generally as desired. 
One report is that General Motors 
dealers have been notified not only 
to place all their personal and 
family-car insurance business with 





NEW HUDSON 


Motors Insurance Co. but that they 
are expected to place 85 percent of 
the insurance on cars they sell with 
the company. 

“To forestall legislation at the 
last session the auto dealers agreed 
to let purchasers of cars buy their 
insurance where they wished if the 
insurance designated met certain 
specifications. However, there is no 
law to force them to do this and 
agents claim the dealers in many 
cases are not abiding by the agree- 
ment, although some are.” 











PACEMAKER—The spare tire is 


newly-developed “live-rubber” mMo0- | mounted on the floor on the right-hand side of the compartment. 
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Car, Truck Output Estimates 
By Automotive News 
PASSENGER CARS 
(U. 8S. PRODUCTION ONLY) 
Week Week dan. 1 dan. 1 
Ended Same Ended Nov., to to 
Nov. 19, Week, Nov. 12, 1949 Nov. 20, Nov. 19, 
1949 1948 1949* To Date 1948* 1949* 
CHRYSLER .......... 14,579 19,049 14,753 48,713 719,663 1,035,936 
Chrysler ............ 179 2,403 331 1,954 103,379 132,878 
Dy  cdsitevowwesse. avess a,  soaen 1,621 78,821 97,663 
ee 236 5,806 514 6,472 205,685 276,125 
ee 14,164 9,658 13,908 38,666 331,778 529,270 
A rr 18,998 21,203 18,130 47,161 636,482 954,373 
NS Saws seo ach 00 @ wie 15,066 16,403 14,503 37,718 463,780 743,840 
Es oy atid d 600s o> 1 1,401 166 804 35,806 32,372 
PED vrpunsivctcess 3,931 3,399 3,161 . 8,639 136,896 178,161 
GENERAL MOTORS . 45,158 30,332 44,898 125,620 1,406,063 2,052,436 
Ns i 5 80.0 6.6 0060 8% 7,331 4,354 7,210 20,279 287,529 364,478 
PE . c's eneere eds 1,755 1,166 1,760 4,917 56,330 79,667 
RMPUNOEEG 600 ssccveee 23,614 17,061 23,683 65,733 708,817 1,034,222 
Oldsmobile ......... 5,198 2,977 4,906 14,468 177,307 265,128 
TE a6 ns:beesee 0. 7,260 4,774 7,339 20,223 226,080 308,941 
KAISER-FRAZER ... ..... 3,437 sihey. ~-ieeee 166,343 57,982 
Py Scpeeasstskees: ses ae | bevee .  Veeee 53,970 6,461 
DCs Fecas cowteue. v.eane ee ae 112,373 51,521 | 
CES cosecsvesnes 141 225 80 343 26,565 8,306 
CE pussccdcceses 2,322 4,545 2,241 6,521 119,345 130,153 
sh ds 600003665 008 3,608 2,085 3,698 9,966 102,800 134,981 
EEIEEEED ccc ccvccees 1,812 2,678 1,471 4,395 83,383 101,159 
STUDEBAKER ........ 5,648 3,434 5,622 15,763 147,322 204,990) 
CE bsi ek couvane- wad'en 986 764 1,479 26,057 30,752 
Total Cars, U. S..... 92,266 87,974 91,657 259,961 3,434,023 4,711,068 
~*Revis *Revised. ae a a ae 
COMMERCIAL CARS 
(U. 8S. PRODUCTION ONLY) 
Week Week dan. 1 Jan. 1 
Ended Same Ended Nov., to to 
Nov. 19, Week, Nov. 12, 1949 Nov. 20, Nov. 19, 
1949 1948 1949* To Date 1948* 1949* 
CHEVROLET ......... 5,712 7,810 5,764 16,071 351,990 355,107 
RUPEE Scccccccnses 5 17 5 13 2,527 318 
EE dane: rice-4 80 73 95 31 107 6,108 3,267 
SE 9 i666 Gdeseveee 2,739 3,536 2,806 7,646 149,050 138,562 | 
FEDERAL ........... 35 23 35 98 3,736 1,448 
er ee 4,362 4,595 4,366 11,551 277,792 219,780 
eee 1,146 2,155 1,209 3,313 83,332 77,964 
INTERNATIONAL 1,501 3,203 1,504 4,043 147,833 105,168 
EE wae ys 6a. ceeuees 241 120 196 519 11,152 6,794 
Cee tickiaws at vided ¥eesey 103 101 165 10,824 3,324 
STUDEBAKER ........ 1,036 1,636 1,036 2,911 59,176 59,081 
Se 204 272 195 555 11,193 7,567 
EE ides ow n-s,0%% enaes 1,587 1,600 2,851 95,566 46,593 
MISCELLANEOUS .... 341 123 341 955 18,203 17,870 
Total Trucks, U. S. 17,395 25,275 19,189 50,798 1,228,982 1,042,843 
Total Cars, Trucks 
ree 109,661 113,249 110,846 310,759 4,663,005 5,753,911 
~ Total Cars, Trucks | 
PL: dein uys.ce eee 3,161 5,884 4,813 12,596 © 225,549 — 255,994 
Grand Total, 


Cars and Trucks 
U. S. and Canada ... 


112,822 119,133 
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115,659 323,355 4,888,554 6,009,905 





Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


_Baive, & Sterling, Nash, Diamené T ete, 





Further Output Dip 


Dae 


As More Plants Close 


(Continued from Page 1) 


plant for model changeover and 
inventory about Dec. 2. Other 
Chevrolet plants will put a simi- 
lar plan into effect several days 
later. 

GM’s Cadillac division will prob- 
ably go through the rest of the year 
without interruption. 

* 7 * 
EANWHILE, through last week 
U. S. plants so far this year 
had built 4,711,068 cars and 1,042,- 


Kaiser 


(Continued from Page 2) 


more than $4,400,000 of the funds 
it borrowed from the Reconstruc- 
tion Finance Corp. in developing 
the lower-priced cars. 


Additional funds necessary for 
such model work must come out 
of K-F’s current working capital, 
according to RFC terms. 


Reportedly, the volume stocks of 
ears at the factory when it closed 
down in October have dwindled to 
less than 3,000 units. They are said 
to have once been as high as 7,000. 

After K-F gets its two con- 
templated lower-priced cars on 
the market, it will go ahead with 
a complete redesigning program 
on its current cars. 

1950 Kaiser and Frazer cars will 
offer new and improved plants and 
probably, as optional equipment, 
automatic transmissions. 

For the renovation work on 
these cars, K-F has earmarked 
$18,000,000 of the RFC loan. 

RFC, it is understood, has the 
right to approve or disapprove all 
K-F salaries over $7,500 annually. 





843 trucks for a total of 5,753,911 
vehicles. 

Thus, the production of only 
about 45,000 cars and trucks in each 
of the remaining weeks of the year 
is needed in order to go over the 
6,000,000 mark. 

Those necessary 45,000 a week 
will in all likelihood be built, 
but there will be few plants turn- 
ing out cars and trucks in vol- 
ume until 1950, 


Most automotive observers are 
agreed that it will take a long 
time to shed the damage done by | 
the coal and steel strikes. 

ok */” * 


F THE coal strike is resumed 
the end of this month, it prob- 
ably will take even longer. 


A Chrysler spokesman said his 
company is not likely to be turn- 
ing out vehicles in substantial 
quantity until sometime after 
Jan. 1. 
Resumption of normal produc- 
tion also will depend to a great 
degree on how quickly hundreds 
of suppliers can replenish their 
exhausted steel stocks. 


Wherry to Speak | 
At S.D. Parley 


SIOUX FALLS, S. D.—Senator 
Kenneth Wherry will be the main 
speaker at the annual convention 
Nov. 25-26 of the South Dakota 











Claim Nearly 85% of Nine Months’ Car Sadun . 





Big Three Up Sales ‘Share 


By Bob Gordon 


Associate Editor 


HILE new-car sales are mov- 
ing along at record-breaking 
levels this year, it’s the “Big Three” 
that’s getting the lion’s share of 
the market—a share that seems 
to grow with each passing month. 
Automotive News’ compilations 
of registrations show that General 
Motors, Ford and Chrysler ac- 
counted for 84.87 percent of the 
3,548,296 new automobiles titled in 
the first nine months of this year. 
During the comparable period 
last year, the same producers 
garnered only 79.71 percent of the 
2,574,861 new automobiles regis- 
tered. 

While the sales gain for the en- 
tire industry in the first three quar- 
ters of 1949 was 973,435 new cars, 
the sales gain of the “Big Three” 
for the same period was 959,585 


new cars. 
* + + 
LTHOUGH they haven't in- 
creased their percentage of 


the market, nearly all of the other 
car makers have shared in the 
| sales boom with respect to volume. 

Only Kaiser-Frazer, Austin and 
|Crosley have sold fewer cars in 
|the first three quarters of 1949 
| than they did in the same period 
|}of 1948, 
| While all other makers are 
| ahead of 1948 on a unit basis, 
| only Anglia-Prefect and Willys 
among the “independents” have 
| managed to get a larger percent- 

age of the market. 

Willys had .62 percent of all new- 
car sales in the January-September 
period of 1948, and increased it 
this year to .63 percent. 

Anglia-Prefect went from .08 per- 
cent of the market in the first 
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How Makers Fare... 
SEPT. AUG. 
1949 1949 
CHRYSLER CORP. --- 100,343 103,469 
“ Chrysler .. es .. 12,081 12,956 
DeSoto .... 9,249 9,869 
—— vetoes 29,733 
Plymo seen 50,911 
FORD MOTOR Co. pechssratitetened 98,915 
lose avets 3'066 
Mercur Sepcesecsesce 18,189 
GENERAL MOTORS 215,500 
Buick «0.0... 33,668 
Cadillac... 6,800 
Chevrolet .. 114,034 
Oldsmobile . 26,734 
Pontiac ... 34,264 
KAISER-FRAZER 7,224 
PERE — sscscssecvecceves 1,008 
Kaiser daanlbibervvwivewsoiauvnsaaeets 6.216 
ANGLIA-PREFECT  .....-.. ec 368 
AUSTIN. elie 230 
REET sriersccssiennnssesees 778 
PERIEIO  ssccossscovnvivoscesescevosevsetons 11,480 
DIET sateen scotccnvvnsscconceavececessavtionns 13,763 
PACKARD aie 9.857 
STUDEBAKER 13,820 
ID... ersdtirevevecceveseresetnsncnees 80! 2,825 
MISCELLANEOUS «0... ceeceeee 347 380 





459 647 


TOTAL 


nine months of last year to .13 


* * * 
DECLINES for the other “inde-| 
pendents” in the first three | 


quarters of 1949, compared with 
the first three quarters of 1948, 
were: Austin, .22 percent; Crosley, 


59; Frazer, 1.49; Hudson, _ .03; | 
Kaiser, 2.01; Nash, .51; Packard, 
13; Studebaker, .18, and miscel- 
laneous, .06. 


When compared with 1948, the 


Chrysler Corp.’s share of the new-| 


car market has also declined. How- 
ever, in each quarter of this year, 
the corporation’s market percent- 
age has increased. 


At the end of September, 


percent in the same period of 1949. | 


New-Car Registrations-? Months 





478,556 
—Automotive News Compilations from R. = Polk & Co. Data. 

















| 

| 

SEPT. 9 MOS., PER- 9 MOS., PER- | 
1948 1949 CENT 1948 CENT 

59,793 741,184 20.89 554,583 21.54 | 
8694 «90 «94.741 «= o2.67Ss«792.489—(3.09 

6,506 74,742 2.11 61,011 2.37 
16075 «192090 «5.41. «160,212 6.22 

28,518 379,611 10.70 253.871 9.86 =| 
72466 726601 20.48 427.231 +~—«16.60 
53.654 569,001 16.04 310,745 ‘12.07 
2018 28,825 ‘81 (20,835 ‘8 
16.794 128.775 3.63 95651 3.72 
119'530 1,543,559 43.50 1,069,945 41.57 
20:787 ‘284210 «8.00 «187.783 += 7..30 
5833 60948 1.72 44.477 1.73 
58.834 762.896 21.50 529.277 20.56 
15.311 198.952 5.61 136.682 5.31 
18.765 236.553 6.67 171.726 6.67 
12567 62.793. -—s«4.77,—s«*4:'35,807—s5.27 
3606 —-:14.255 40 © 48.617, — «1-89 
8961 48.538 1.37 87,190 3.38 
648 4.705 13 1'882 ‘08 
793 2'266 06 7'308 28 
2,468 8:373 2421376 ‘83 
3851 110.599 3.12 8bIS! 3.15 
4'830 101.967 2.87 ~—s« 87.051 ~—s(3.38 
6012 76309 2.15 58813 2.28 
11185 143/567 4.05 (108.862 «4.23 
999: 22'372 6316119 ‘62 
1,197 4'001 rT 4,733 7 
296,339 3,548,296 100% 2,574,861 100% 


Chrysler Corp.’s market percent- 
age was 20.89, against 21.54 per- 
cent for the first nine months of 
1948. All divisions of the com- 
pany, except Plymouth, were be- 
low their 1948 percentage of the 
market. 

Ford Motor Co. showed the larg- 


est percentage gain—20.48 percent 
for the first nine months of this 
year, 
for the same 1948 period. 


in contrast to 16.60 percent 


* * * 


ENERAL MOTORS increased 
its slice of the new-car market 


to 43.50 percent in the January- 
|September period of 1949, against 
41.57 percent last year. 
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Kindly Acknowledge 
Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 








HELP WANTED 


SALES MANAGER. Passenger cars, with 
pre-war background in ‘‘Big Three’’ large 
volume dealership. Large well established 
Indiana dealership selling 125-150 new 
units per month has opening for a pro- 
ducer who can hire, train and hold sales- 
men, Must be aggressive and enthusiastic 
and capable of developing a hard-hitting 
wheel-and-deal sales organization, Box 
3565, c/o Automotive News, Detroit 26. 


UNUSUAL OPPORTUNITY 


For salesman with successful selling record 
in an exclusive Chevrolet dealership in mid- 
west town of 60 thousand. 
Write Box 3575, 
c/o Automotive News 
Detroit 26 
Giving age, description and 
past selling record 








GENERAL MOTORS DEALER, located in 
a beautiful Florida seacoast resort city, 
needs woman accountant qualified to take 
full charge of accounting and bring off 
monthly statement. Must have had sev- 
eral years’ experience with G.M. account- 
ing system, Fine permanent position for 


right person. Write full experience to 
Box 3553, c/o Automotive News, De- 
troit 26. 





AM IN NEED of a thoroughly experienced 


service manager. Unless you are experi- 
enced enough to properly manage service 
department with a good volume of busi- 
ness and a 300 car a year Lincoln-Mer- 
cury agency, do not answer, H. Azell 
Morris, Inc., Springfield, Mo. 





Automobile Dealers Assn. conven- COMPETENT NEW CAR MECHANIC. 


tion in the Cataract hotel here. 
Feature attraction will be the Sioux 
Falls auto show. 


Lincoln-Mercury new car servicing. 300- 
350. Southern Calif. coast city. Write 
qualifications. Box 3576, c/o Automotive 
News, Detroit 26. 


HELP WANTED 


POSITION WANTED 








GENERAL SALES MANAGER. Must be 
ambitious and capable of running a 450 
car General Motors dealership. Located in 
the midwest. Good salary and bonus. 
Must be a live wire, Give full information 
in first letter. All replies will be strictly 
confidential, Box 3566, c/o Automotive 
News, Detroit 26. 


SERVICE SAL ESMAN, A large Chevrolet 
dealership in central Massachusetts re- 
quires the services of a capable service 
salesman, Must have Chevrolet experi- 
ence, 
right man. Please give full particulars in 
answer. Box 3577, c/o Automotive News, 
Detroit 26. 


POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 7'/2 cents per word for one 
insertion or two insertions of the same 
copy at 12'/, cents per word. Cash in 
advance. 















GENERAL 


MANAGER OR SALES MAN- 
AGER, Eight years sales management 


and dealer operation in ‘‘Big Three.’’ Ten 
years factory sales jobs same group. Ex- 
perienced in appraising and conditioning 
used cars, present and pre-war markets. 
Can develop sales force to produce and 
can manage business, 49, temperate, ag- 
gressive. Box 3569, c/o Automotive News, 
Detroit 26. 


GENERAL MANAGER-SALES MANAGER 
available. Former zone business man- 
ager. Also divisional sales manager for 
two leading auto manufacturers. Experi- 
ence also includes general manager of 
large dealership in metropolitan Detroit. 
Applicant is able to analyze dealer opera- 
tions and produce results. Box 3579, c/o 
Automotive News, Detroit 26. 


SERVICE MANAGER. 20 years’ experience 
in diversified dealer operations, volume 
operator, very active, first class refer- 
ences. Would like to locate with aggres- 
sive GM or Chrysler line dealer. Capable 








An excellent opportunity for the/| 


CHEVROLET-FORD, South, midwest. 


DO YOU NEED a dependable conscientious 


bition, college education, knows what 
should be done in all departments includ- 
ing office. Connected with 2 of ‘Big 
Three’’ for 15 years. Wants permanent 
position with chance to buy in, Box 3571, 
c/o Automotive News, Detroit 26. 





AUTO SALES EXECUTIVE willing to in 


assistant or manager? Man 38 with am- 
| 


vest —- locate anywhere, Substantial all- 
inclusive experience every phase (factory 
and retail) including 11 years’ field 
executive for one of ‘‘Big Three’’; gen 
eral manager large popular make car and 
truck dealer; retail management, finance, 
advertising, sales direction, service super 
vision, Excellent record, references and 
factory relations, Available immediately 
Box 3567, c/o Automotive News, De 


troit 26. 


DEALERSHIP WANTED _ 








YOUNG MAN INTERESTED in purchasing 


interest in an established dealershi; 
whose owner desires full or partial retire 
ment. Now general manager of metro 
politan GM dealership. Experienced in a! 
phases of the business, both prewar and 
postwar. Will arrange for personal inter- 
view at your convenience, Write Box 


3560, c/o Automotive News, Detroit 26 


Siz 

contract, 200 up. Now managing volume 
operation, 14 years’ successful pre-wa 
management, All or would discuss po: 
sibility of partnership. Box 3578, c 

Automotive News, Detroit 26. 


INTERESTED | IN SECURING "new car 


franchise in Southeast Florida. One 
‘“*‘Big Three’’ or GM make preferred. 250 
to 400 car potential. Will pay cash : 
right deal available. Box 3555, c/o Aut« 
motive News, Detroit 26. 








SMALL TO MEDIUM SIZE. One of “Bix 


Three’’ without real estate. Box 357( 


c/o Automotive News, Detroit 26. 





DEALERSHIP AVAILABLE 


CALIFORNIA METROPOLITAN DEALE! 





of dealer management. Apply Box 3562, 
c/o Automotive News, Detroit 26. 


ACCOUNTANT. 36 year old woman, four- 
teen years’ experience in charge Ford 
principal city dealership office, Capable 
of handling all accounting and tax re- 
turns. Box 3568, c/o Automotive News, 
Detroit 26, 





SHIP, now handling Hudson, Close Sa 
Francisco Bay area, City ninety thou 
sand. Present franchise includes right se! 
entire bay area. Dealer retiring. Part 
inventory $16,500, equipment $3,000, tota i 
approximately $19,500. This is full pric H 
subject inventory. Marvelous buy dt 
most equipment being included in lo\ 

rent lease. Building 19,000 square fee 
Contact R. J, Jones, 2170 Rogers Avenue, 
Santa Rosa, Calif. Phone 3359J. Deal 

not in this city. 


FRAN 
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489 3.09 
O11 2.37 
212 6.22 
87! 9.86 
231 16.60 
745 12.07 
835 8! 
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783 7.30 
477 1.73 
277 20.56 
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726 6.67 
807 5.27 
617 1.89 
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308 28 
376 83 
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DEALERSHIP AVAILABLE 


¥ RANCHISE 
3,500 to 4,000 population, now handling 
Studebaker, Potential and location excel- 
ent. Will sell parts and equipment for 
$9,000 cash. Must qualify with factory. 
Will lease building at $130 per month. 
Photographs and other facts upon re- 
quest, Box 3557, c/o Automotive News, 
Detroit 26. 


OQUTH FLORIDA DEALERSHIP, now 
handling one of General 


th) 


Motors most 
popular cars. Leading dealership in trad- 
ing area. All modern facilities. Gross 


saies 10 months this year over $1,000,000. | 


Will sell for present net worth. Selling 
account ill health. Box 3572, c/o Auto- 
motive News, Detroit 26. 


DEALERSHIP in small southern town, now 
handling Studebaker, Old, well estab- 
lished dealership with excellent location, 
building, equipment and _ furnishings. 
Reply Box 3556, c/o Automotive News, 
Detroit 26. 


ESTABLISHED NEW CAR DEALERSHIP 
for sale in western city of 20,000 popula- 








tion. Will: sell reasonably if taken at 
once. Box 3573, c/o Automotive News, 


Detroit 26. 


F BUSINESS OPPORTUNITIES 


THIS IS AN OPPORTUNITY that comes 
but once in a lifetime, Will sell entire 
business or wiil take in competent part- 
ner. This is one of the largest businesses 
of its kind in the country and is still 
expanding at a very rapid pace, This 
business consists of auto wrecking, new 
and used parts, used cars and trucks, 
machine shop, glass shop with a com- 
plete body and fender-shop. Business is 
situated on 48 acres of ground in the 
heart of the auto industry on U. 8S. 131 
midway between Detroit and Chicago, 
Buildings consist of three quonset huts 
120’ x 40’, double decked and a main 
building 100’ x 60’. The reason for this 
ad is due to the fact that the business 
has grown so large in the past five years 
that it is now impossible for one man to 
control it in an eiticient manner. Records 
of the past five years are available for 
inspection to interested party. If further 
details are desired contact address given 
below. Green Light Auto Supply Corp., 
Three River, Mich. Phone 761-754. 


FOR SALE, Auto business in good Illinois 
town. Parts, fixtures, building and apart- 
ment. Price $12,000 or best offer. Box 
3574, c/o Automotive News, Detroit 26. 

DEALER SERVICES 

INVENTORY SPECIALISTS. Parts and ac- 
cessories inventories taken accurately, 
economically and quickly in Michigan, 
Illinois, Indiana, Ohio, Pennsylvania and 
New York. Talbot’s Automobile Dealers 
Inventory Service, 4690 Newport, Detroit 
13, Mich. Phone VAlley 2-9377. 


NEW CARS WANTED 


1949 CADILLAC WANTED. New or very 
low mileage, 62 sedan, fully equipped. 
State particulars and price. Risley Motor 
Co., 356 S. Broadway, Denver, Colo. 
PEar! 9141. 

USED CARS FOR SALE 

AKRON AUTO AUCTION. Mac, The Lib- 
eral Scotchman, A. F, McClelland, Man- 
ager. Dealers only. Sale held every 
Thursday at 1 p.m, Auctioneers—Col, 
Carl Marker, Jimmy Liechty and Harvey 
Boyer. 156 E, Center St., BLackstone 
3127, Akron, Ohio. Member—National 
Auto Auction Protective Assn, 

















ATTENTION DEALERSIII 


1947 PACKARD CLIPPER 6-CYL. 5400 
4-DOOR SEDANS, for only ..... 
Also . . . AT GREATLY REDUCED PRICES 


1947 CHEVROLET - FORD - PLYMOUTH 
4 DOOR SEDANS 
Excellent Bodies -:- Good Motors 
All Cars Formerly Used for 
Cab Service in Phila. 


Phone or Write: 


THE R. A. COMPANY 


4038 CHESTNUT ST. @ PHILA., PENNA. 
EVergreen 2-0400 — Herbert Cole 
SHerwood 7-1700 — Morris Freedman 








EVERY WEDNESDAY 
BUTLER AUTO AUCTION 


12520 W. Hampton Road 
MILWAUKEE, WISCONSIN 
3 or more cars no charge for buy-backs 
Phones: Hilltop 5-9826 
His-9953 Day of Sale 


TIM ANSPACH 


1175 Washington Ave. 


| 
AUTO AUCTION | 
| 
ALBANY, N. Y. 


(For Dealers Only) 


EVERY MONDAY... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 


ROLLS ROYCE | 

Town sedan, P2 model, black, immaculate | 

throughout, new 6-ply tires with 2 sidemounts. 
A real buy at $1,450 


FRED COZZI 
1934 N. Fairfield Avenue 
CHICAGO 47, ILLINOIS 





in south Alabama town of | 


USED CARS FOR SALE 


heen. 
AUCTION 


pw 


HORSEHEADS, NEW YORK 
EVERY FRIDAY 


DANVILLE, PENNA. 
EVERY WEDNESDAY 


You will always find real action at 
both these auctions. 


R. D. WEST, Prop. 


Jos. E. Johnson 


Auctioneers 


Tex Rickard 


LARGEST PENNSYLVANIA 


AUTO AUCTION 








EVERY FRIDAY NOON 


In the Heart of Lancaster County 
LOW MILEAGE, CLEAN CARS 


FOR DEALERS ONLY 


Located 6 miles North of Lancaster, Pa. 


MANHEIM AUTO SALES 
& AUCTION, INC. 


Phone 202-W4 








KEN SCHAEFER'S 
The Only Indiana 


AUTO AUCTION 
In Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 


INDIANAPOLIS, INDIANA 
Col. R. V. Martin, Auctioneer 
915 N. Iilinois St. Phone Lincoln 5383 


Philadelphia’s 
DEALER AUCTIONS 


Every Tuesday and Thursday 
12 NOON 


Harry D. Gilbert 


Automobile Auctioneers 


6600 N. Broad St. Phila., Pa. 
© 


PLENTY OF CARS AND BUYERS 
WEEKLY PRICES — ON REQUEST 


Tel. Livingstone 8-3000 














CHARLIE THALE'S 


QUINCY AUTO AUCTION 


3200 Broadway 


| 


Dealers Only 
EVERY FRIDAY 
QUINCY, ILLINOIS 

. Phone 3200 








AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 
VY. Mile East of Illinois State Line 
On Route 30 
EVERY FRIDAY... 11 A.M. 
175-CAR AVERAGE 

Year's Percentage Sold Above 63% 

Dealers Buy - - - Dealers Sell 
GEO. LAWSON—Owners—BUD FENNEMA 

DUTCH STUART, Auctioneer 


Dyer Auto Auction 
Phone 4111-4051 DYER, IND. 


Res.: Lansing, Ill. 730 and 
Lansing, Ili. 107R 








| PHONE 348 


—WHEELING— 
AUTO AUCTION 


Every THURSDAY Noon 
Rt. 45—25 miles N. of Chicago 
John Corrigan—Auctioneer 
WHEELING, ILLINOIS 





—W ANTED— 


NEW AND USED CARS 


WILL BUY ENTIRE STOCKS — ANYWHERE, ANYTIME 
Unlimited amount of cash 
Phone, Wire, Write — Carl Huddleston 


WALTER E. SCHOTT, CO. 


Cincinnati, Ohio 


WOodburn 7895 








| ROBERTSON BUICK. CO. 


| 


BOSTON AUTO AUCTION 


Nice Lunch Rooms, Office and Rest Rooms | 











AUTOMOTIVE NEWS, NOVEMBER 


a E 


| 1948 HILLMAN CONVERTIBLE COUPE. 


One owner. Excellent condition. Will sac- 
rifice at $985. Steudel Motors, Inc., 8620 
Lorain Avenue, Cleveland, Ohio. 





THE EAST'S FASTEST GROWING 


AUTO AUCTION 


Dealers Only 
Every Thursday at 1 P.M. 


Best Percentage of Sales in 
Auto Auction History 


Located Rt. 22, 70 miles east of Pittsburgh | 


21, 1949 





Ebensburg Auto Auction Co. | 


EBENSBURG, PENNSYLVANIA 
Phone 565 








MAMMOTH — MODERN 


Entirely Indoors, Including Entries 


EVERY FRIDAY COMMENCING 
DECEMBER 2, 1949 
12:00 O'Clock Noon 
RATE: $6 Flat—Sale or No Sale 
Only Dealers Can Buy 


On Route 138 
12 Miles South of Boston, Mass. 
$100—Door Prize Opening Day—$100 


| 3431 N. 15th St. 





SOUTH BEND 
CAR AUCTION | 
EVERY WEDNESDAY 


A-Mighty-Good-Clean-Sale 
ur Motto— 


SERVICE — ACTION — RESULTS 


MEMBER N.A.A.P.A. WM. P. DONKER, Prop. | 


BUSES WANTED 





16 PASSENGER FORD, Pontiac or Chevro- 


NEW 1949 BiFS 


NEW 1949 DODGE VX-172 cab and chas- 


let bus. Danville Auto Auction, Box 1239, 
Danville, Va, 

~ BUSES FOR SALE 
DODGE deluxe Wayne 
body school bus, 192 inch wheelbase with 
a 48 passenger capacity. Will sell at 
dealers cost. $3,400. Mutti Motor Sales, 
U. S. No. 6 East, Bremen, Ind. 


~ TRUCKS FOR SALE — 





sis, Timken six wheel tandem drive unit, 
with model T-70 2-speed transfer case. 
9.00x20—10-ply tires, front and rear; 
100% air brakes; No. 3500 front springs, | 
No, 12500 rear springs; color, red; 172” | 


wheelbase; 102 cab to axle. Empty 
weight 11,400 pounds. Gross vehicle rat- 
ing approximately 35,000 pounds. Avail- 
able below dealer’s cost, Smith-Utter- 
back, Inc., 1001 W. Broad St., Rich- 
mond, Va. 





ACME NO. 8 heavy duty wrecker, mounted 


on 1946 Chevrolet 2-ton, 2 speed truck, 
new 1948 motor, new 7:50 and 8:25 tires, 
heater, defroster, spotlight, push bumper 
and grille guard, vacuum horns and Acme 
Saf-t-tow cradle. All like new, used as 
demonstrator only. Complete ready for 
work, Our price $2,800. List $3,856. Acme 
Welding and Manufacturing Co., 666 
Woodrow Ave., Marion, Ohio. 





NEW 1948, two-ton Chevrolet truck, stand- 


50 STEEL DUMP BODIES. Complete with 


1947 W350 DODGE, heavy duty 2%-ton | 


NEW CHEVROLET COMPLETE MOTORS. 


FOR SALE, approximately $10,000 stock 





ard cab, 148” wheel base, 1805 truck 
steel conversion unit, equipped with 
double frame, radius rods, heavy duty 


rear axle with Clark wheels, 9.00 x 20 
dual rear tires, 8.25 x 20 front tires, 
4-speed transmission, heavy duty front 
and rear springs, tachometer, heater, de- 
froster and cab lights for $500 less than 
cost. Phone 115, Breckenridge, Michigan. 





hoists, not war surplus. Various makes | 
and sizes, Write or call for description 
and prices. Shumaker Auto Parts, Jasper, | 
Ala. | 





Holmes wrecker, completely equipped. 
Selling price $3,000. Dealers cost was | 
$6,000. Mutti Motor Sales, U. 8S. No. 6} 


East, Bremen, Ind. 
PARTS FOR SALE 


216 cubic inch—$199. 235 cubic inch— 
$215. All engines crated, include head, 
pan, manifold, water pump, crankshaft, 
valves, rods, clutch disc, valve springs, 
push rods, rocker arms and shafts, tim- 
ing gear and cover, piston and piston 
rings, camshaft, bearing, pressure assem- | 
bly, clutch housing. Anderson Chevrolet, | 
Inc., 16220 Kinsman Rd., Shaker Heights 
20, Ohio. 


Kaiser-Frazer parts at liberal discount 
to clean up liquidation of distributorship. | 
M. L. Cramer, Trustee, P.O, Box 184, 
Hastings, Nebr. 








BUICK PARTS © 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS" 
Wholesalers: We Are Quantity 
Shippers of All General Motors’ 
Parts. Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


“EDGE OF THE LOOP" 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 





Se a ee 


PARTS FOR SALE 


A NASH MOTOR BARGAIN, Brand new 
regular 
price — $179.50 
F.O.B. Philadelphia. These motors are for 
year models 1941 to! 
1948 both inclusive. We also have a few | 
$89.50. F.O.B. Philadel- | 
1415 N. Broad 


complete Ambassador 
list — $368; our special 


motors: 


Ambassador ‘‘6’’, 


**600"’ cars at 
phia. Adkins-Nash, Inc., 
St., Philadelphia 22, Pa. 


OLDSMOBILE — 


AND ALL GENERAL MOTORS 
PARTS AT WHOLESALE 
$100,000 INVENTORY 
LIBERAL DISCOUNTS 





Hoods Core Supports 
Grilles Hydramatic Parts 
Hub Caps Shock Absorbers 
Fenders Distributors 
Gas Tanks Carburetors 
Trunk Lids Steering Wheels 
Fuel Pumps Clutch Parts 

And Many Other Items 


Orders Filled Same Day Received 


SELMI MOTORS, INC. 


LARGEST OLDSMOBILE PARTS 
DEPOT IN EAST 


Philadelphia, Pa. 
Tel. Baldwin 9-0352 and 9-7295 











| WANTED. % and 1% ton truck cabs and 


bodies. Quote prices. Auto Service and 
__ Wrecking Co., Buford, Ga. 


SHOP EQUIPMENT WANTED 





WANTED. Latest model motor analyzing 
equipment, distributor drive tester, grease 
equipment. Must be in A-1 condition and 
reliable make. Give detailed information 
in first letter. Baugher Motor Co., 
Waynesboro, Va. 


~ SHOP EQUIPMENT FOR SALE 


| BRAND NEW RECAPPING AND REPAIR 


EQUIPMENT in original crates. One 
Heintz electric recap mold, complete with 
all matrices and spacers to handle 600-16 
to 700-20-10 ply. One type JS Heintz elec- 
tric repair mold with accessories for 
passenger car and small size truck and 
bus. One 5 HP precision buffer, 3 phase, 
complete with 4 quick change wheels, 


sizes 15'’, 16’', 17’’ and 20°’ and all 
necessary attachments, Cost $3,000, will 
take $2,100. Wire or write Swinson 


Motor Co., Pratt, Kan 





BEAR MACHINE. Heavy-duty No. 900-830 | 


with passenger car and truck front-end 
and frame attachments. In use two 
years, excellent condition, Complete cost 
new, $3,465; bargain, now §1,500. Re- 
liable Chevrolet Co.. Meridian, Miss. 


ANTIQUE CARS FOR SALE — 
1904 FORD, brass bound radiator. Looks 
and runs good. Make us an offer. W. W. 
Wallwork Fargo, Inc., P. O. Box 1819, 
Fargo, N. Dak. 


ATTENTION FORD 








Seltzer's 
American Automobile Industry" 


Automatic (i943 Model) 


Complete with Controlled rerue 354% 
Guide Cables & 


DE 2-0700 - AN 3-8888 
40 SO. CLINTON ST., 
Denver: KE 2323 


119 Snow St. 


47 


a ANTIQUE CARS FOR SALE i 
1924 HUDSON SUPER 6. Good condition. 


40,000 miles, Have original 1924 North 
Carolina title. P. O. Box 686, Greens- 
boro, N. C, 





STORAGE SPACE NEEDED. 1902 Oldsmo- 


bile. 1904 Oldsmobile, 1909 International 
truck. 1916 Dodge touring. All vehicles in 
perfect condition. Will sell one or all at 
a loss. Auto Sales Company, Walhalla, 
8. C. 





DEALERS. 1914 
Model T Ford roadster, $700. Excellent 
running condition. Only 5,000 miles. 
Nuger Sales and Service, Inc., 518 


Memorial Ave., West Springfield, Mass, 
‘ __ MISCELLANEOUS 


WANTED 
AUTO LITERATURE 





Organization forming automotive library 
needs new or used copies of out-of-print 
books. 

Smith's “Marketing of Used Automobiles” 
FTC's “Report on the Auto Industry” 
Epstein's “The Automobile Industry” 
Cohn's “Combustion on Wheels” 


the 


“A Financial History of 


Write Box 3476 
c/o Automotive News, Detroit 26 








BUY DIRECT 


BraKinGs 


SAVE $$$ ... 
Improved 


Brake Hook-U 
...-$100.00 
... $295.00 


“an 


-” DEAL ¢ 
Tow Bar Sales Company 


Direct Factory Distributors 
Nites DO 3-8373 
CHICAGO 6, ILL. 
Los Angeles: OL 9782 








Headquarters For Complete 
AUTO DRIVING SCHOOL SUPPLIES 
Dual steering wheels, dual safety controls, 
textbooks, records, classroom supplies, etc. 


ALBRIGHT MOTORS 
Providence, R. |. 





ENGINE REBUILDING — Crankshaft 


grinding and _  wmetalizing. John P. 
Hughes Motor Co., Inc., 300 Commerce 
St., Lynchburg, Virginia. 





FOR SALE 
Large Dealership, Now Handling Dodge-Plymouth 


Located in one of fastest growing and most prosperous metropolitan cities in the 


midwest. 
buyer at actual value. 
buy. 

value. 


This is one of the finest deals in the country and is available to qualified 
No "Blue Sky," no lease-hold, improvements, no used cars to 
Tools, machinery, shop equipment, office furniture, and etc., at depreciated 
Parts and accessories at inventory value, no obsolescence. 


Excellent, complete 


facilities including new building erected in 1945 and used car lot may be leased, 


purchased outright or on contract. 


This is an old established, prosperous business 


with an excellent reputation and present owner is forced to sell because of other 


interests. 
volume minded personnel, 


The business is well organized and staffed with high caliber, capable, 
who will continue with new owner. 


If you can qualify 


with Dodge factory and mean business, WRITE BOX 3580, c/o Automotive News, 
Detroit 26, immediately, giving bank and financial references together with a brief 
resume of your past and present connections. We are interested only in talking to 
principals who are financially able to handle this deal and are acceptable to Dodge 


factory. 


Speculators and agents please do not waste your time or ours. 


Communi- 


cations from responsible, interested parties will receive an immediate reply. 








Maney Motor Co. Auto Auction 


DEALERS ONLY 
Sales Start at 12:00 Noon (C.S.T.) 
Auctioneers: Col. Bill Suddarth and Col. Bob Keller 


Every Thursday 
MURFREESBORO, TENN. 
Phone 111 


Every Friday 
HUNTSVILLE, ALA. 
Phone 3188XJ 


Member: NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION, INC. 


Car Dealer () 
Jobber [] 


Insurance [_] 


NEW SUBSCRIPTION ORDER 


Send Automotive News to Address Below 
for One Year $8 [] or Two Years $14 [_] 
for which check is attached [_] or send bill [_] 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 





TRADE CONNECTION: 
Truck Dealer [_} 





Manufacturer [] 


Financial [_] Supplier (] 


11-21-49 
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